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PROVIDENT SAVINGS SOLD 


PHILADELPHIANS IN CONTROL 
Timothy L. Woodruff Succeeded As 
President by George J. Elliott, 
Prominent Telephone Man 





New York, Oct. 9.—(Special.)—Penn- 
sylvania capitalists have purchased a con- 
trolling interest in the Provident Savings 
Life of this city. The following, just 


elected directors of the company, are 
‘among the new purchasers: J. J. Coyle, 


president of the Pennsylvania Mutual Life 
of Philadelphia; Henry Brooks, vice- 
president of the Hamilton Trust Com- 
pany and president of the Standard Fire 
Insurance Company; Charles N. Brumm, 
member of Congress; George J. Elliott, 
of the Bell Telephone Company; John J. 
Moore, vice-president of the Plymouth 
National Bank; John W. Phillips, cashier 
of the First National ‘Bank, and John C. 
Grady, director of docks of Philadelphia. 
Elliott Becomes President 


There are fifteen directors in the reor- 
ganized board, eight of whom under the 
New York law must be residents of New 
York state. At a meeting of the new 
board Tuesday afternoon the resignation 
of Timothy L. Woodruff as president was 
accepted, but he and O. F. and E. R. 
Thomas will remain as directors. George 
J. Elliott, of Philadelphia, has been elected 
president of the society and will remove 
his residence to New York City, as will 
also John J. Moore, who, it is believed, 
will have charge of the financial affairs of 
the company. 

Plans of New Management 


The Provident Savings has about ninety 
millions of insurance in force and ten 
millions of assets. J. J. Coyle, one of the 
rincipal res in the change, says, “The 
Provident vings Life, while in excellent 
shape at the present time, can, we believe, 
be improved under the methods we will 
institute. We will not only see that it 
maintains its rr as one «i ~ lead- 
ing companies of the country, but by ap- 
tying the very best insurance methods 
and insurance knowledge we hope to 
make it one of the largest.” 


Rumors of Sale for Months 


For some months rumors havé been 
circulating that the Provident Savings 
was to be sold. It was understood that 
the Heinze-Thomas combination which 
controlled it, desired to ng od of it. 
late the company has been having a rather 
hard time. For many years it specialized 
on term business, paying very high com- 
missions, About four years ago it com- 
menced to cut down its commissions, but 
it was still regarded as on an expensive 


Change Two Years Ago 


In 1905, following the Armstrong in- 
vestigation, there was a change, President 
Scott retiring and being succeeded by 
Timothy L. Woodruff. There was re- 
trenchment at the home office and some 
changes among officers, and the new 
regime had scarcely got in running order, 
when the New York legislature enacted 
the Armstrong law. Under the new law 
it chose to write nonparticipating busi- 
ness exclusively. Since the law went into 
effect there have been some changes in the 
field, but the company has been adapting 
itself as rapidly as possible to the new 
conditions, and is now in really 
shape than for some time past. 





AETNA INSURANCE COMPANY: 


Of Hartford, Conn. 





Cash Capital...................4. $ 4,000,000.00 
Assets ..... (obuerdwesdeces ceeeee 15,950,843-64 
ER tcwtaschecesdee ccccccee  794BG,771-21 
cc rnccsascdcsvees sees 4466,072.43 
Surplus to Policyholders .......... 8,466,072.43 


Losses Paid by Aztna in 88 Years, $108,748,826.97 


J. S. GADSDEN, Gen'l Agttt’ KEELER & GALLAGHER 
ae Aan Gen Aa Gen'l Agents Western Branch, Cincinnati, 0: 











A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY GIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000 
LIABILITIES LESS THAN 
$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 











THE GONTINENTAL FIRE INSURANCE CoO. 


Principal Office, 46 Cedar Street, New York. Western Dept., 280 Le Salle Street, Chicago, Ill. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.99 Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $206,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


‘THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 


JOHN B. KNOX, Secretary 
THOMAS 











LOVEJOY #& SPEAR, Managers Agencies in all cities and towns. 








NORTHWEST MEETING IS ON 


BIG ATTENDANCE THIS YEAR 





Much Sorrow at President King’s 
Death, But His Successor Handled 
Things Well 





(Besume of papers read at convention can 
be found on Page 2 anf Paged 16-17.) 





There was a tinge of sadness in the 
annual meeting of the Fire Under- 
writers Association of the Northwest 
in Chicago this week because of the 
untimely passing of President W. L, 
King last summer. Members had 
elected him last year amid great en- 
thusiasm and it was expected that with 
his master mind he would evolve a 
program this year that would have 
been most interesting. A special me 
moir was presented at the meeting rob | 
in the proceedings, it béirig the wor 
of a special committee, of which W. R. 
Townley was chairman. It was read in 
an impressive way by one of Mr. King’s 
most intimate friends, W. E. Higbee. 
It will be properly engrossed and i 
luminated and then prégetited té thé 
family. 

Sergeant-at-Arms in His Glory 


At the door of the cdrfivention hall 
stood the stalwart sergeant-at-drms, 
George C. Gill, of Quiney, Til, with a 
fine creation in the way of a boutonniere 
a special gold enjewelell badge and attired 
in a long coat. Assicting EM. 
Schoen, of Kansas City, an CeSige Kess- 
berger, of Detroit. 

There was a new and greatly impr. 
arrangement of seating this year, 
rostrum being at the far end of the room 
instead of at the side. 

Embowered amid flowers sat His Ex- 
cellency, President C. G. Meeker, and 
immaculate! 
Briggs, with the sparkler in his shirt 
front —"t, the headlight on a 
automobile. e handsome Official st 
ogregher added to the picturesqueness. 

o the right of the rostrum sat the 
ladies, who gave a touch of color te the 
setting. The Illinois ladies gave a lunch- 
eon Wednesday noon, having as guésté 
the visiting ladies. 

Presifent Meéker’s Good Work 


President Meeker said that as a usual 
thing he had a clear and divinely melodi- 
ous voice, but he had an ulcerated tooth 
which militated against his vocal machin- 
ery running smoothly. However, he did 
well and can lay unction to his soul that 
notwithstanding the burdens laid on him 
at a late day, he handled the convention 
with dignity and ease. Mrs. Meeker sat 
with the ladies and Secretary Damkoehler 
and Superintendent of Agent Hughes, of 
the Concordia, were present to sée their 
field man in a Prince Albert coat lead the 
hosts. He lacked a silk tile. 

The room was crowded during the 
morning session and the “standing room 
only” sign was hung up. The baseball 
world’s series being played in Chicago at- 
tracted some of the field men in the 
afternoon. However, the attendance was 
large. 

Townley—A Financial Ouriosity 


When President Meeker introduced 
Treasurer Townley he was referred to as 
a financial curiosity. Townley said in his 
introduction that a financial freak was a 


(CONTINUED ON PAGE 19) 
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PAPERS READ AT MEETING 


PRESENT INTERESTING VIEWS 





Fire Underwriters’ Association of the 
Northwest Holds Its Thirty-eighth 
Annual Convention 





The Fire Underwriters’ Association of 
the Northwest opened its thirty-eighth 
annual meeting in Chicago this week. 

President C. G. Meeker in his address 
referred feelingly to the death of Presi- 
dent King, and said that the passing of 
Mr. King had thrown the mantle of office 
on him. He paid a tribute to the nine- 
teen members who have died during the 
year and named the memorial committees. 


Library Mot a Success 


In referring to the library he said: 

“For the reasons that our library is not 
kept up to standard, and our members 
cannot readily avail themselves of its 
contents, I have no hesitancy in saying 
that it is not a success. I leave its future 
to the action of this association.” 

Passing to general conditions in the 
business he said in part: 


Advocates More Uniform System 


It would seem that if some universal system in 
this country could be perfected, whereby a uni- 
form pw (made statutory) could be used, and 
a uniform and equitable system of rates, commis- 
sions and practices inaugurated that would be 
impartial to all of the people, all of the time, the 
fire business might be handled as satisfactorily as 
some of the other great lines of business. Pos- 
sibly thig means government supervision, and 
that would not appear objectionable providing the 
different states would relinquish or — many 
of their existing laws, so that the burden of tax- 
ation assessed upon the companies might be less 
burdensome to the public, who must pay it all. 


Success Depends on Cooperation 


The success of the companies and the interest 
ef the public demand co-operation—the cempanies 
that the investment of capital by the stockholders 
may be safeguarded, and the public that their 
contributions in the way of reserves and net sur- 
plus may be secured for their protection and not 
wasted in selfish and inexcusable competition. 


Small Town Agent Gets Gaff 


It may not come under this head to comment 
on large lines on manufacturing plants in the 
smaller cities which are written by agents in the 
larger cities. They get control of these lines and 
ask the local agents to do the necessary work 
and write the policies for a divided commission. 
The local agent considers that a half loaf is bet- 
ter than no loaf at all, and although he feels de- 
graded in the act, he gracefully but reluctantly 
submits. This lowers the standing of the local 
agent and is certainly very detrimental to the 
general business. 


Praise to Stockholders 


I do not desire to recall specifically the many 
disasters through which the insurance companies 
have recently passed, but I do want to say a 
word in praise of the gallant action of the stock- 
holders, who necessarily bore the brunt of battle 
and who, in most cases, met the crises with that 
undaunted courage, heroism and honor which 
makes the insurance business stand out boldly in 
a class by itself. 


Pire Waste Is Appalling 


The fire waste in this country is appalling and 
unnatural, even in an ordinary year, not taking 
into account serious conflagrations or calamities. 
It would seem that the loss ratio might be re- 
duced to a reasonable basis. To me, and I say 
this wholly on my own responsibility—the para- 
mount reasons that add the greatest percentage 
to the loss ratio, and for which the companies 


(CONTINUED ON PAGE 15.) 





HART DARLINGTON GOES EAST 


Hart Darlington, of Minneapolis, 
state agent of the Spring Garden for 
Minnesota and Wisconsin, is being 
transferred by the company to larger 
responsibilities in the New York field 
with headquarters at Syracuse. Mr. 
Darlington got his insurance educa- 
tion in Chicago and has made a con- 
spicuous success in the northwestern 
field, being counted one of the big men 
in his company. While some other ar- 
rangements may be made as to the di- 
vision of his field, it is announced that 
C. C. Clark, one of the state agents for 
the Royal in Wisconsin, will succeed 
Mr. Darlington. Mr. Darlington him- 
self was formerly state agent of the 
Royal in Wisconsin. Mr. Clark went 
to Wisconsin some months ago from 
Missouri and is regarded as one of the 
bright young field men of the west. 





ORGANIZE CHAIN OF MUTUALS 


New Merchants Company Just Start- 
ing in Kansas Brings Out E. A. 
Tyler’s Plan 





The application in Kansas for a charter 
of the Merchants Mutual Fire brings out 
the fact that the retail merchants seem to 
be organizing mutuals’ in the different 
states. A similar mutual has just been 
organized in Indiana. The fact is brought 
out in the Kansas organization that E. A. 
Tyler, who formerly connected with mu- 
tuals in North Dakota and later in Minne- 
apolis and who was back of the Indiana 
movement a few years ago which failed, 
is at the head of an organization that is 
getting a chain of mutuals in the different 


states. Mr. Tyler is now located in Chi- [ 


cago at the head of the National Under- 
writers Company, which, it is said, will 
be the clearing house of the different state 
mutuals. 

According to the plan brought out by 
the Kansas company each mutual is lim- 
ited to $2,000 on each risk and no more 
than $10,000 in any one block, but by 
combining, the various mutuals in the 
syndicate can write a line of $30,000. It 
is proposed that all mutuals in the syndi 
cate enter the various states in which any 
one is operating. Mr. Tyler appears as 
the director of the Kansas company as 
does H. P. Packard, of Redfield, S. D., 
who has a mutual in that state. 





Pay Back Taxes. 

Springfield, Ill., Oct. 9—(Special.)— 
The New York Life, Mutual Life and 
Equitable Life today paid $61,351 to 
the state insurance department under 
protest, that amount having been found 
to be due as taxes for the year 1895. 
This amount was paid once before, but 
was returned to the companies because 
of a supreme court decision in New 
York that invalidated the taxation of 
insurance companies on a premium basis. 





Say They Cannot Compete 

Managers of eastern life insurance com- 
panies, in discussing the commission ques- 
tion, say that the basis is made on the 
standard of the larger cities. The gen- 
eral agents claim that in Iowa the volume 
of the business must come from the 
smaller towns, where the field is limited. 
They claim that the small commissions 
paid is not remunerative enough to induce 
men to enter the field, and that the larger 
commissions paid by outside companies 
are such that they cannot possibly com- 
pete with them in the matter of securing 
efficient solicitors. 

The agents in these small towns can- 
not secure more than from $35,000 to 
$50,000 per year, and this, based on the 
present commissions of 35 percent and 
nine renewals, is not a sufficient induce- 
ment for men to enter the field. Some 
outside companies are paying commis- 
sions of 70 percent and unlimited renew- 
als, and the cream of the producing force 
are uniting with these companies, where 
the chances for competent solicitors are 
greatly increased for a steady paying sit- 
uation. 





The Aetna Accident & Liability has been li- 
censed in Indiana. 

The insurance firms of Montgomery & Parr 
and Pettie & McKee, of Jonesboro, Ark., have 
been consolidated. The new name of the firm 
will be the United Insurance Agency. 

_ The Insurance Report Company of Denver has 
issued the 1907-8 edition of the Underwriters’ 
Handbook of Colorado, sansas, Nebraska, the 
pees, Wyoming and New Mexico. The price 
is $3. 

he superior court at Indianapolis has decided 
that agents who sold State Agency Company 
stock for notes yet unpaid will get no commis- 
sions. Ten agents sued for $15,000 in commis- 
sions. 

It is reported that the Independent Brew- 
eries Company, controlling nine breweries in 
St. Louis and East St. Louis, will d its fire 
insurance at expiration. Several of "the plants 


» manager of the western claim 
department of the Continental Casualty, has been 
ppointed ger of its intermountain depart- 
ment, with headquarters in Denver, covering 
Colorado, New Mexico, Utah and Wyomin, . 

oni ) A bey ee, local agent at Hot 
prings, Ark., has accepted a special agency ap- 
pointment from Trezevant & Cochran, J ral 
agents of Dallas, T 





ex. He will work in the 
Arkansas field in connection with Special Agents 
Frank C. Hatfield and Will R. Ellis. 





The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOOH, Secretary 


STATEMENT JULY 3, 1907 


come,  .  « « ; 000.00 
REINSURANCE RESERVE - - +13, 350.00 
NET SURPLUS - - - - 417,088.00 

ASSETS - - - -  - $430,438.00 


A. P. ROSS, 505 Park Bldg Cleveland On aie, Ke ucky, West Virginia 
FP. e °° ve \° nti ° ‘est 
A. R. PORTER, 723 E. 45th St., Chicago—Michigan and Wisconsin 
R. H. TAYLOR, 655% Wabash St., Terre Haute—Indiana and Illinois 











= Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 17921 
Loses paid since organization to January 1, 1907, $130,978,798.691 


Instrance Gompany of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets = - : : ° -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - : $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 


000, continues to offer to the i iblic Indemnity against Loss or 
Damage by Fire of unquestionable reliability. ” 





Western Department, Erie, Pa. Established in 1864 
J. PF. DOWNING, Gen’! Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 

















CONFLAGRATION PROOF 


Liverpool & London & Globe 


Tnsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET $12,335,961,46 


UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. 


4g en — ey 
Geo. H. Moore, John V. Thomas, Asst. 


OHIO FARMERS INSURANCE GOMPANY 


zi LEROY, OHIO 
Fire, Lightning and Ternade Indemnity 


STATEMENT JANUARY 1, 1967 











Reserve f o - 
for io ce : A $1,201,432,15 
os A eel 
Total Assets ° e ~ $1 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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ANTITRUST SUITS ARE FILED 





Attorney-General of Missouri Begins 
Proceedings Against Union Com- 
panies Operating in That State 





At the request of Attorney-General 
Hadley of Missouri, Chief Justice Gantt 
of the state supreme court has appoint- 
ed Judge George F. Longan of Sedalia, 
Mo., as special commissioner to take 
testimony to determine if there is an 
insurance trust doing business in Mis- 
souri. Should the finding of the com- 
missioner be that there is a trust, then 
Attorney-General Hadley will bring 
ouster proceedings against the com- 
panies in the state supreme court; and, 
even though the report says no trust 
exists, it does not necessarily follow 
that the attorney-general will defer 
bringing suit. 

* * * 

Sixty-nine fire companies are cited. 
Mr. Hadley only brings action against 
the companies doing business in Mis- 
souri that are members of the Western 
Union, except two or three which were 
apparently included under the belief 
that they are union companies. The 
attorney-general appears to have over- 
looked the fact that the nonunion com- 
panies use the same rate books as are 
used by the union companies, and if a 
conspiracy exists the nonunion com- 
panies are equally guilty. 

It is known that for some time Mr. 
Hadley has had the question of bring- 
ing suits against fire insurance com- 
panies under advisement, but it was 
supposed that after giving the matter 
thought he had decided to let the mat- 
ter drop. There does not seem to be 
any general clamor in Missouri against 
the rates charged. It is supposed, how- 
ever, in bringing suit against the union 
companies Mr. Hadley will seek to es- 
tablish the fact that the Western Union 
acts in the capacity of a trust in direct- 
ing the establishment of rates, the same 
idea as Attorney-General Crow used 
several years ago, in proving the fact 
that the St. Joseph Social Club was 
used for the purpose of fixing rates. 

. . x 

The attorney-general has overlooked 
one significant difference that now ex- 
ists and was not a fact when Mr. Crow 
brought his famous proceedings, viz.: 
the companies do not make the rate 
books they use, but simply buy these 
rates from independent rating bureaus 
established at Kansas City and St. 
Louis, whereas in Attorney-General 
Crow’s time the companies maintained 
these rating bureaus. Another fact 
seems to have escaped the attorney- 
general, and that is that there has been 
active rate-cutting going on in most 
of the towns in Missouri, especially 
during the past year, and the estab- 
lished rates have not been followed. 

+ - * 


It is not known when the hearing of 
these companies will begin. That de- 
pends entirely upon the pleasure of 
Commissioner Longan of Sedalia. The 
attorney-general will also seek to show 
that the National Board of Fire Under- 
writers, in visiting the cities of Kansas 
City and St. Louis and inspecting the 
rates and recommending increases and 
reduction to the companies, is violating 
the antitrust laws of the state of Mis- 
sour. It seems to have escaped Mr. 
Hadley that fire insurance rating is a 
Science and that the rates are estab- 
lished according to the hazard. Using 
the same schedules to measure these 
hazards, the rates would be practically 
the same for all companies if each com- 
pany established its rates independent- 
ly of others. Life insurance companies 
are on similar tables of mortality, and 
the net rates employed are the same, 
and yet no action is brought against 
these companies. 

Mr. Hadley, upon being interviewed, 
Said that the purpose of his action was 
simply to bring proceedings and take 
testimony to establish the fact whether 
or not these companies were in a trust, 
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and that he had had numerous complaints 
against these companies. 

Mr. Hadley is a candidate for gov- 
ernor. 

Judge Dana of the district court at 
Topeka, Kan., has ordered the state to 
make more definite within twenty days 
its charges against fifty-one fire com- 
panies, charged with breaking the anti- 
trust laws by using the Eldridge rating 
bureau’s basis for fixing rates. 


Ally Goes to the Coast 


B. J. Ally, special agent of the Grain 
Dealers’ National Mutual Fire of In- 
dianapolis, has resigned to become a 
member of the Church-Ally Company 
agency at Tacoma, Wash. 








Attacks Board Rule in Court 


Charles Thruston Johnson, a member 
of the Louisville (Ky.) board, has 
brought an action for an injunction in the 
circuit court to restrain the board from 
imposing penalties on him for violation 
of the board rule against multiple agen- 
cies. Mr. Johnson admits that when he 
joined the board in May, 1901, he agreed 
to abide by all its rules, but he contends 
that the rule in question is in contra- 
vention of the laws of the state and op- 
posed to public policy. He says that old 
members of the board who had second 
and third agencies prior to the adoption 
of the rule are permitted to enjoy this 
privilege, but he, as a new member, is 
not permitted to take into his office a 
company already represented in the city. 
Mr. Johnson recently accepted the com- 
mission for a second agency from the 
Northwestern Fire & Marine and he was 
cited by the board to appear and show 
cause why he should not be disciplined 
for this violation of the rule. 

It appears that Mr. Johnson repre- 
sented the North British & Mercantile 
and United States Fire. 
drew from the state for some time, leav- 
ing him only one company, but it has 
since returned to his agency. He sets 
up the plea, however, that it is impossible 
for him to make an adequate living with 
only these two companies and that he was 
compelled to take the second agency of 
the Northwestern Fire & Marine “for 
the purpose of making a livelihood for 
himself and family.” 





The recent convention of the National Asso- 
ciation of Insurance Commissioners instructed 
. E. Folk, its president, to appoint a committee 
to investigate the question of the taxation of 
insurance companies. Mr. Folk has appointed 
the following committee: Henry F. rewitt, 
Kentucky; James V. Barry, Michigan; A. I. 
Vorys, Ohio; B. F. Crouse, Maryland; Fred W. 
Potter, Illinois; B. F. Carroll, Towa; Otto Kel- 


sey, New York, and John A. Hartigan, Minne- 
sota. 





The latter with- | 


| 





WRITING LIVE STOCK IN IOWA 





New Company at Des Moines Is Meet- | 


ing with Success—Scope of Its 
Indemnity 





The Northwestern Live Stock Insur- 
ance Company, of Des Moines, lowa, was 
organized in July with a capital stock of 
$100,000. The company is conservative in 
its management and since its organization 
has met with no losses. C. C. Loomis, the 
secretary, was for a number of years a 
local agent in Des Moines. The company 
will probably confine its business to lowa. 

Its main feature is the insurance of 
fine race horses and draft horses. The 
race horse policy includes in its form 
horses in transit or located anywhere in 
the United States. The business of the 
company at present is operated through 
local agents, but a change will probably be 
made in the future and the business will 
be written by special agents, each having 
in charge about twenty counties, either on 
a salary or commission basis. Mr. Loomis 
says that the state of Iowa offers an 
exceptional field for this class of business 
as this feature of insurance has never 
been fully worked and Iowa can boast of 
some very fine pedigreed stock. 


Reinsures in Illinois National 


The Merchants Fire of Little Rock, 
Ark., has reinsured its business in the 
Illinois National of Springfield. John- 
son & Cotnam of Little Rock, man- 
agers of the Merchants, become Ar- 
kansas general agents of the Illinois 
National and will plant the company 
in that state. 

The Merchants was one of the Ar- 
kansas companies started when the 
standard companies were driven out of 
the state by ‘the anti-trust law. With 
their return to the state, there was lit- 
tle occasion for it to remain in busi- 
ness. 





Imperial Fire to Come East 

The Imperial Fire of Colorado will en- 
ter Ohio and Kentucky. It will also have 
agents in the larger cities of New York 
and Pennsylvania. Secretary A. L. Jes- 
sup is in the east now arranging for the 
admission of the company. The Imperial 
is a member of the Western Union and 
has $200,000 capital. 





Hall & Henshaw of New York, former United 
States managers of the Union of London, which 
was recently absorbed by the Commercial Union, 
are to be general agents for the United States of 
the Knickerbocker Fire of New York, now in 
process of organization. It is understood that 
they expect to place the company largely with 
former agents of the Union. 
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AS VIEWED FROM CHICAGO 


SPECIAL COMMITTEE APPOINTED 

President Law, of the Western Union, 
has appointed the special committee, that 
will take up the situation in anticompact 
states, report on conditions and find what 
rights companies have. This committee 
is to report to a special meeting of the 
union. Its members are Cofran of the 
Hartford, chairman; McGregor of the 
Queen, Tupper of the Queen, Buswell of 
the Home, Hare of the Norwich Union, 
Lenehan of the Phenix, James of the Na- 
tional, Barry of the Pennsylvania, Eustis 
of the Georgia Home, Perry of the St. 
Paul, Littlejohn of the North British. 

* * * 





TO HOLD TORNADO MEETING 


A conference of some managers of tor- 
nado companies was held in Chicago this 
week to arrange for a general meeting 
later in the year to discuss various fea- 
tures of the business, such as the com- 
bined tornado and fire policy, rates on 
builders’ risks, etc. 

+ a a 
AMONSON BOOMING HIS COMPANY 


Louis S. Amonson, the energetic 
chairman of the organization commit- 
tee of the People’s National Fire of 
Philadelphia, is in Chicago this week, 
attending the Northwestern meeting 
and making hay for his company. Mr. 
Amonson has enough stock paid in to 
start his company now on a moderate 
scale, but he does not want to get into 
action until the heavy winter losses are 
out of the way. and the stock market 
gets more stable. 

He has now over 300 individual sub- 
scribers who have paid or are paying 
up their allotments. Some are paying 
on the monthly plan. ‘the list of sub- 
scribers is a very strong one. Mr. 
Amonson is arranging for groups of 
stockholders in the different states so 
as to have a home company every- 
where. The local and state organiza- 
tions of stockholders are to co-operate 
with the agents. 

Mr. Amonson is full of confidence in 
the future of the business and the suc- 
cess of his enterprise. His determina- 
tion and unflinching courage in the ef- 
fort to get a company in the field have 
won him many friends. Now that he 
is viewing the promised land, he is 
planning the various features of his or- 
ganization. His insurance connections 
for the new company are of the high- 
est order. Such agencies as Moore, 
Case, Lyman & Herrick of Chicago, 
August Rebhan & Co. of Milwaukee, 
Negley & Clark of Pittsburg and 
others of like caliber are financially in- 
terested in the company. 


* + * 


MOVE FOR HIGH PRESSURE 


The joint committee on high pres- 
sure water system for Chicago meet 
on Monday. The committee is fully 
alive to the importance of prompt ac- 
tion on this great project and will do 
all in its power to create sentiment in 
favor of such action. In speaking of 
the subject, George H. Holt, chairman 
of the joint committee, said: 

The committee agreed that further delay was 
very prejudicial to the interests of the com- 
munity, and that effort should be made to im- 
press upon the city authorities the fact that the 
sentiment of the business and property inter- 
ests is that the high pressure system is a matter 
of great and immediate importance, and that it 
should have the earnest support and cooperation 
of the authorities. 

The subcommittee was directed to present the 
matter as strongly as possible to the city au- 
thorities and to urge the appointment of a thor- 
oug..y competent hydraulic engineer, to be ap- 
pointed and paid by the city, to act as the rep- 
resentative of the city authorities and of the 
commercial and property interests represented by 
the joint committee in all matters affecting the 
hydraulic, fire protective, and other engineering 
problems or considerations in connection with the 
installation and utilization of the proposed high 
pressure system. e 

The joint committee expressed its desire to be 
consulted in the appointment of such an engineer. 
A subcommittee was appointed to investigate and 
to recommend to the joint committee one or more 
engineers, after thorough investigation of their 
qualifications, who might be recommended for ap- 
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pointment by the joint committee upon request of 
the mayor or city council. 

It was the conviction of all that the technical 
—— relating to fire protection, sewerage, 

interruption of traffic, the interference with 
the use of property by private owners, and prob- 
lems connected with the ~ 9 subways and 
with the proposed new city hall, demand for their 
adequate and permanent solution the service of a 
highly trained expert whose decisions would de- 
serve and command public confidence. 

The importance of prompt action in this mat- 
ter was emphasized by the statement that the 
fire losses of the first eight months of 1907 in 
Chicago have been 50 percent greater than the 
total fre losses of 1906; that they have amounted 
to $3,700,000, which is nearly three times the 
estimated cost of the proposed high pressure sys- 


em. 

It is stated that the completion of a portion of 
the high-pressure system in Cleveland has re- 
sulted in the reduction of fire premiums from 5 
to 10 percent and that further reductions are as- 
sured as soon as the system is entirely completed. 

” io * 


BASEBALL THE MAIN TOPIC 


Field men of Michigan especially say 
there has been little to be gained re- 
cently in attempting to do business in 
that state. In the first place the spe- 
cial agents themselves are inoculated 
with the baseball toxin. The Detroit 
Tigers getting the American League 
championship has sent all lower Michi- 
gan into a fever. Local agents want 
to talk baseball and get the latest dope 
from the specials. Even Nelson B. 
Jones, the dean of the Michigan field 
corps, is said to be a baseball bug. 

Until the world’s championship se- 
ries is over, the insurance business in 
lower Michigan will be quiescent. Sev- 
eral of the Michigan insurance fans 
witnessed the opening games in Chi- 
cago this week, and all the bugs will 
be in Detroit when the contest wages 
there. 

~ * + 
SOME FINANCIAL STATEMENTS 

The new stock of the American of New- 
ark will be issued next month. Its cap- 
ital will then be $750,000. The new issue 
was sold to present stockholders at 300 
percent, so the surplus will be increased 
by $300,000. 

The latest statement of the Acme Fire 
of Lisbon, Iowa, shows capital $100,000, 
assets $175,000, net surplus $46,000. 

The recent statement of the Common- 
wealth Fire of Ottumwa, Iowa, shows 
capital $100,000, assets $162,765, reserve 
$35,564, net surplus $23,965. 

The Inland Fire of Spokane, Wash., is 
a mutual with $200,000 “guarantee fund.” 
Its cash assets are $14,302. The company 
says it is raising a surplus fund of $50,000. 
Its premiums from May 1 to Sept. 1 were 
$31,061; disbursements $18,732. 

The Illinois department examined the 
Calumet of Chicago as of July 31. The 
assets are $558,568, reinsurance reserve 
$136,159, net surplus $183,200. The de- 
partment says: “All obligations of the 
company have been met promptly. The 
assets have been carefully examined and 
found to be of a high character. The 
company maintains full and comprehen- 
sive records of its business.” 

The Seaboard F. & M. of Galveston, 
as of Oct. 1, shows assets $386,096, 
reinsurance reserve $68,890, net surplus 
$64,350, net premiums nine months 
$105,245, expense ratio 23.3 percent, 
loss ratio 24.1 percent. 

. + * 


MAY PAY GRADED COMMISSIONS 
Ag important ruling has been made 


Western Union in connection with the 
payment of commissions. Two ques- 
tions have been asked of the commit- 
tee, as follows: 

1, Is an agent representing union 
companies exclusively, and miaintain- 
ing an office apart from all nonaffiliat- 
ing concerns, but visiting at stated in- 
tervals an agency which does represent 
nonaffiliating companies, for the pur- 
pose of performing the detail or cler- 
ical work thereof, entitled to receive 
graded commissions? 

2. Is an agent representing exclu- 
sively union companies, who, as a pub- 
lic stenographer, takes dictation occa- 
sionally, or such other work in line of 
duty as such public stenographer in the 
office of a mixed agency (there being 








no other connection between the union 
and nenunion agents), entitled to re- 
ceive graded commissions? 

In response to the first query the 
committee refers to the present rule 
which prohibits agents who are re- 
ceiving graded commissions from oc- 
cupying the same office with agents 
representing nonunion companies or 
having any pecuniary interest in their 
business, and gives its opinion that the 
designation “pecuniary interest” would 
not be applicable in this case, but 
would be covered by the ruling of the 
committee in December, 1899, which 
held that the intended effect of the 
graded commission rule is to secure 
for union companies, where such com- 
missions are paid, all business that the 
agent controls, and is not designed to 
interfere with his personal affairs so 
far as they do not conflict with the pur- 
pose of the rule. This reference cov- 
ers also the second question and the 
committee desides that it is permissible 
in either case to pay graded commis- 


sions to agents. 
” * 


WILL CHANGE THE PERMIT 


The permit for the use of gasoline 
oil distribution systems in use by union 
companies is to be amended, as it is 
in conflict with the form prescribed by 
the National Board of Fire Under- 
writers. Under the form now in use 
the following provisions appear: 

It is warranted by the assured that the reser- 
voirs and tanks used in connection with this sys- 
tem shall be located outside the building at least 
five feet removed therefrom, below the level of 
the lowest pipe in the building used in connection 
with the apparatus; that they shall be so ar- 
ranged that under normal conditions the only 
gasoline in the building will be that contained in 
the pipe system and so that under no possible 
condition can more than one gallon of gasoline 
be accidentally admitted at one time within the 
building; that they shall be filled by daylight 
only and that no blaze or artificial light shall be 
allowed in their vicinity. 


It has just been ascertained that the 
rules of the National Board have been 
changed to read “six gallons” instead 
of “one gallon,” and the union rule 
will be changed to correspond. 

* ca * 


SOME LOCAL EVENTS 


The Richmond Fire, which has been licensed in 
Illinois, has appointed Rollo, Webster & Co. as 
local agents. 

Vice-President Silvey of the Hamilton Fire of 
New York was in Chicago last week, giving de 
Roode, Faulkner & Ettelson the sole agency 
and also appointing them state agents for IIli- 
nois. Agents will be appointed in other western 
cities. 





NEW JERSEY FIRE REPORT 


The New Jersey department has made 
its report on the examination of the New 
Jersey Fire as follows: 

ASSETS—July 31, 1907. 
Bonds owned (market value)........ $223,255.00 


Stocks owned (market value)........ 39,205.00 
Railroad collateral notes ............ 10,000.00 
Cash in bank ..... Revasdweesectnee 84,571.43 
Interest accrued on same........... 473.83 
Unpaid balances of agents........... 104,932.22 
Reinsurance paid on losses paid...... 784.68 


Betal cccccccccccccccccescccves $463,222.16 
LIABILITIES—July 31, 1907. 





Borrowed money ..........200-+ --$ 9,000.00 
Losses unpaid, less reinsurance. . - 45,406.45 
Expense on same ........+..++- aa 439.36 
Unearned premiums ................ 281,115.21 
eer errrP rrr Tro rr er rer. $335,961.02 
Capital stock paid in.........ccce0. 200,000.00 
$535,961.02 

Impairment of capital...... $72,738.86 


Commenting on the examination, Com- 
missioner Watkins of New Jersey says: 


The impairment of capital as shown is due to 
losses and depreciation in the market value of 
securities owned. The examiner states that 
since Sept. 10 many policies have been turned in 
and cancelled and another large part of the out- 
standing business has been reinsured, also that 
so many policies are being cancelled that a little 
time will be required to ascertain the exact pres- 
ent condition of the company. When the ex- 
amination has been brought up to date the re- 
sult will be made public. On Sept. 26 the 
stockholders voted to reduce the company’s capi- 
tal stock from $200,000 to $100,000, the latter 
being the minimum required by the New Jersey 
insurance law. 





The National Insurance Solicitors Union has 
been organized at Davenport, Iowa, to comprise 
in its membership solicitors of all kinds of insur- 
ance. 
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CAPITAL - - - $500,000.00 CAPITAL - - = $300,000.00 

RESERVE - - 403,635.59 RESERVE - - 173,266.97 

SURPLUS Te Policy Holders 949,044.18 SURPLUS To Policy Holders 502,415.49 

TOTAL ASSETS - 1,380,800.34 TOTAL ASSETS - 706,428.85 
GEO. H. SCOTT, General Agent 


H. M. HUFF, Assistant General Agent 
184 La Salle Street, CHICAGO, ILL. 
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JINSURANCE COMPANY 
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sg INSURANCE COMPANY 
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form of policy, coverin inst loss yt J 
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COLLISION done and sustained, including legal expenses ineurred thereby. 


ORR & WALL, General Agents, Chicago, III. 
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TOLEDO SITUATION IS FAIR 





Merwin Jackson Discusses Present 
Conditions in the City—Preferred 
Business Causes the Trouble 





Toledo, Ohio, Oct. 9.—(Special.)—Not- 
withstanding reports to the contrary, the 
correspondent of THe Western UNpeEr- 
WRITER finds that the Toledo fire rate sit- 
uation is not bad, although it might be 
improved. 

“The Dean rates are being very gener- 
ally gotten by all agents in the business 
district,” said Merwin Jackson, one of the 
leading agents of the city. “However, 
there are a few instances where the 
smaller companies have taken business at 
the old rates, the Heckor dry goods store 
on Summit street and a few smaller risks 
being taken this way; but the companies 
generally are insisting on a full rate and 
are succeeding in getting it.” 

There are occasional reports of rebat- 
ing and writing under bad forms, but in 
all such cases it seems impossible to find 
positive evidence. “These conditions, 
however, are common to nearly all cities,” 
said Mr. Jackson, “and existed before the 
Toledo Board of Underwriters went out 
of business. It is not apparent that they 
have materially increased as a result of 
the dissolution of the local board. 

“There is much talk, however, among 
the agents of a sweeping reduction in 
dwelling-house rates, which would be 
general and would cause a very large 
decrease in the total premium receipts of 
the city. The agents believe that this 
would remove temptation to cut rates and 
give rebates from the smaller agencies 
and companies which seek preferred busi- 
ness for their main income. So far these 
agents have been in a minority and any- 
thing of that kind has been prevented in 
reference to the opinion of the majority 
of agents; but there is always danger 
that such practices will creep in and gen- 
eral demoralization take place.” 

According to Mr. Jackson a great many 
companies are appointing new agents and 
many new companies are coming into this 
district, until now there are upward of 
150 agents in Toledo, where prior to the 
dissolution of the board, there were but 
fifty-two. 

“The whole trouble,” says Mr. Jackson, 
“lies in the preferred business. This is 
the most desired business on the part of 
all the companies and they are appointing 
any person as agent who they think can 
secure any business of that kind whatso- 
ever. How long this condition of affairs 
can last is not known, but I predict when 
the smash comes the dwelling-house rates 
will be practically wiped out, but the 
business rates will be held firm. 

“Since the dissolution of the local board 
several special agents have interfered with 
the local situation, which has caused con- 
siderable annoyance and worry to the 
more conservative class of agents because 
they are advising their agents to hold 
business at all hazards and creating the 
impression that companies desire a rate- 
cut war.” 

“This is just the opposite to what the 
companies really desire and is what a 
large majority of the agents are attempt- 
ing to avoid. 

“The prospects of reviving the Toledo 
board at the present time are not good,” 
said Mr. Jackson. “The board dissolved 
last February through fear of prosecu- 
tion under the Valentine antitrust law, 
the county prosecutor and courts of Lucas 
county having taken an extreme position 
against everything that resembled a trust. 

“The Toledo agents are convinced that 
eventually the result would be to declare 
Insurance not to be a commodity and 
hence they would not be subject to pen- 
alties under the Valentine law. This de- 
Cision, however, would have to come from 
the supreme court of Ohio, as it is quite 
certain that the Lucas county courts would 
find them guilty and they would be sen- 
tenced to a fine and imprisonment and 
thus be compelled to carry their cases to 
the supreme court. This would entail a 
very large expense besides the odium of 





being criminals out on bail until the su- 
preme court’s decision could be had. 

“This condition is one which the local 
agents are unwilling to meet hence they 
fear that the forming of a new board or 
revising the old one would be disastrous 
to them personally.” 


A number of new sprinkler equipments have 
been contracted for and completed, as follows: 
Owens Bottle Machine Company, Kent Machine 
Company, Church-McConnel Wholesale Grocers, 
Ainsworth Wholesale Shoe Company, and the 
Toledo Parlor Furniture Company. 

Contracts have been closed to install sprinkler 
supervisory service in. a number of sprinkled 
risks. The first equipment completed is in- 
stalled in Lasalle & Koch Company’s big depart- 
ment store on Jefferson avenue. 

he Toledo safety board has contracted for 
the purchase of new Gamewell fire and lice 
combination alarm boxgs at $100 per box. yler 
Green, outside wiring inspector and superintend- 
ent of the fire alarm and police system, has the 
city wired for 125 of these boxes. It is the in- 
tention of the board to purchase more of them 
as their appropriations permit until the system 
covers the entire city. The new boxes are ar- 
ranged so that three different policemen can re- 
port from the same box, besides turning in calls 
for fire or patrol. There is also a telephone and 
telegraph instrument in each box, and each call 
and its character is registered on a tape at police 
headquarters. 





Spencer Becomes Special Agent 


Louis E. Spencer, son of Manager C. 
H. Spencer of the Walla Walla Fire, has 
been appointed special agent of the com- 
pany for Ohio, with headquarters at Co- 
lumbus. Mr. Spencer was associated with 
his father in the insurance business on the 
Pacific coast, and later was connected 
with the Westchester on the coast. 





PROBLEM IS HARD TO SOLVE 





How to Increase Premium Income in 
the Face of Excess Commis- 
sions Now Being Paid 





Special agents in Ohio are being forced 
to take up a rather perplexing question 
as a result of the inroads that the high- 
commission companies are making on 
their premium receipts. But few com- 
panies are willing that their annual re- 
ports shall show other than an increased 
business each year. To do this they are 
asking their specials to push a little harder 
each time. But this year the state has 
more companies to divide the premiums 
among, and, as before stated, some of 
them are buying the business at a good 
price. The possibilities of an increase 
have thus been narrowed considerably, 


and where it is to come from is a ques- | 


tion that is bothering those who repre- 
sent companies that will not meet com- 
petition on commissions. They must 
either do it by a hard drive on their 
agents, which is sometimes impossible, or 
by taking business their judgment tells 
them is not desirable. This, with the 
possible increase in some of the lines, 
constitutes the solution of the problem. 
Those who have been making money by 
operating conservatively hesitate to adopt 
anything but the first method, and it is 
doubtful whether it will succeed, any- 
way. 

There is a belief among some of them 
that the home office officials do not thor- 
oughly understand the situation in the 
state, or they would leave the matter 
entirely in the hands of the field men. 
Ohio has -been a good state for the com- 
panies for several years past, but mat- 
ters have changed materially within the 
past six or eight months and it is pos- 
sible ‘that the business, if taken under 
pressure, will not be what it has been in 
the past. 

Little has been said of late regarding 
outbreaks in the state and, as a matter of 
fact, everything has been rather quiet, 
but there is an undercurrent that bodes 
no good for the future. Company rep- 
reséntatives will not say much, but it is 
the belief of many that much business 
is being placed at figures below the sched- 
ule rates and that later on a general rate- 
cutting outbreak will take place in the 
smaller towns and cities over the state. 
Or, on the other hand, the practices now 
of meeting cuts where they are not too 
heavy, may gradually degenerate until a 
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general demoralization results. So much 
hard work has been done by both the 
field men and the local agents to keep 
the field in good shape that the loss would 
be heavy in case professional ethics are 
thrown to the winds. 





Faymonville Transferred to Ohio 


W. J. Faymonville of Chicago, Cook 
county special of the Fireman’s Fund, 
who has been in charge of the general 
inspection work of the western depart- 
ment, has been appointed Ohio state 
agent of the company. He is a son 
of Vice-President Faymonville of the 
company, but has made his mark on 
his own merits and not on those of 
his father. 





After Moving Picture Machines 


For some time the Ohio Inspection 
Bureau has been giving attention to the 
hazard of moving picture machines, and 
its representatives have been investigating 
conditions in towns over the state. It is 
said that within the past six months sev- 
enty-five fires in Ohio and fifteen in West 
Virginia have been caused from the ma- 
chines used in these shows. Losses are 
growing so heavy that companies are hesi- 
tating to remain on buildings where they 
are located and on those exposed by them. 
At the Put-in Bay meeting of the Ohio 
State Fire Prevention Association this 
subject was discussed, and it was said 
then that owners of these shows were 
unwilling to provide proper booths for 
the machines or take other precautions 
that the field men recommended. . Mem- 
bers said that the only thing they could 
do in case of refusal was to cancel off all 
business affected by the shows. Now that 
the bureau is getting after the owners of 
‘buildings where they are located some- 
thing may happen. A great number of 
these shows are found in all towns of any 
size and they are usually located in the 
business section where losses from fires 
would be heavy. 

Ohio Agency Appointments 


Home, N. Y.—J. E. Stentzel, Ansonia; A. M. 
Grant, Bradford. 

Hartford—Wm. F. Bierly, Pleasant City. 

Ins., State, Pa.—D Ricketts, Logan; Bale & 
Main, Delaware. 

Ins. Co. of N. A.—S. A. Treece, Arlington; 
W. H. Romer, St. Henry; W. F. McNamire, 
Mendon; F. M. De Motte, Lewisburg. 

Jefferson—D. F. Edmonds, Youngstown; H. C. 


4Grafflin, Piqua. 


North River—Jesse F. Wellen, Newark. 

N. W. Natl., Milwaukee—M. R. Fuller, O. H. 
‘Rauch, Toledo. 

National, Ct.—Hart & Hart, Carey. 

Natl. Union—James Grisier & Son, Wauseon. 

Phenix—Wm. H. Romer, St. Henry. 

Security, Ct.—Roland C. Rothfuss, Sylvania. 

Southern, La.—F. A. Cline, Wellston. 

Shawnee—W, J. Davis, Delaware; J. Wolfe, 
Oberlin. 

Spring Garden—James Grisier & Son, Wau- 
seon; R. L. Lashel, Crestline; F. B. Wetmore, 
Geneva. 

St. Paul—J. F. Stout, St. Marys; sm 
& Bell, Leipsic; G. W. Lea Sure, Delphos; J. E. 
‘Hamburger, Celina. 

St. Louis—C. F. Miller & Co., Mansfield; E. 
J. Knauss, Marion; H. C. Grafflin, Piqua. 

Sun, Eng.—Lambert Friedl, Steubenville. 

Springfield—Russell Kennedy, Bellaire; L. F 
Griffin, Hicksville. 

Union, Pa.—E. D. Ricketts, Logan; Baxter & 
Pugh, Wellston; McCormick & Cherrington, Gal- 
lipolis, 

Union, N. Y.—Robert G. Miller, Fostoria. 

Westchester—Thos. J. Holmden, Cleveland. 

Atlas—-I. E. Davis, Leesburg. 

Aetna—F. S. Phipps, Pleasantville; W. F. 
Bierly, Pleasant City. 

Continental—J. G. Bashan, Sciotoville. 


OHIO NOTES 


Chester C. Patton of Moundsville, W. Va., has 
opened an agency at Marietta, Ohio. 

Mrs. Edward Damron, wife of the well known 
Columbus local agent, died a few days ago. 

ate & Johnson, local mae at Youngstown, 
Ohio, have moved into the Dollar Bank building. 

A new fire insurance firm opened an office in 
Ashtabula last week, it is composed of C. B. 
Cook and J. A. Myers. Both are new in the 
business. 

Capt. Geo. W. Carey at Lebanon, Ohio, has 
sold his fire insurance agency to Shawhan & 
Harris and will retire from business. Captain 
Carey has been in the insurance business for 
forty years. 

Thomas McCreary, well-known to the fire in- 
surance field men of Ohio as landlord of the 
Hotel by may C at Put in Bay, lies at the point 
of death in the Harper Hospital, Detroit. e is 
suffering with cancer of the stomach. He 
‘formerly ran the Hotel James at Ashtabula. 
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IGHIGAN AND INDIANA 


WITH DETROIT LOCAL AGENTS 








Big Grain Line Written at a Heavy Cut 
by Good Offices—A Mathe- 
matical Problem 





Detroit, Mich., Oct. 7—( Special Corre- 
spondence. )—Some time ago David Stott, 
who perhaps handles more grain than any 
other party in Detroit, cancelled all his 
insurance in old line companies, placing 
it in millers and other mutuals at a re- 
duced rate. Since that time other grain 
dealers having grain in the elevators seem 
to think the rate should be _ reduced. 
Some agents who have lines refused to 
cut rates. So the rate up to a few days 
ago was tariff. A large line was placed 
this week at cut rates and by some of the 
leading agents. A part of the line was 
offered two or three agents, but they re- 
fused; yet the business was placed, and 
not in cut rate offices. 

It strikes me if the companies want this 
kind of business bad enough to accept it 
the rates this lot was written for they 
ought to establish the rate so that other 
agents would not be obliged to lose their 
lines. Why not ask the inspector to make 
a rate that will get the business or else 
turn it down? I was somewhat sur- 
prised when I heard the agencies that 
wrote this insurance. If such offices as 
these make a rate on grain so far below 
published rates simply on the plea that 
the business could not be written at a 
higher rate, why can’t they do the same 
thing on any other line? Otherwise throw 
the bridle off altogether and go as you 
please. Things look that way now; and, 
if some effort is not made soon to repair 
the harness, we will all go broke. 

Here is a mathematical problem. A cer- 
tain agency doing business not a thousand 
miles from Detroit issued a policy of 
insurance on a flat building for three 
years. The premium at schedule amounted 
to about $160; this was the amount shown 
on the policy. The assured paid, however. 
about $75. This property changed hands 
and the new proprietor wanted to place 
more insurance and through another 
another agency. So he consulted the agent 
he proposed doing business with and he 
advised him to cancel the policy short and 
write the whole insurance through his of- 
fice, which he agreed to. The insurance 
had been in force nine months. Can- 
celling short the return premium amounts 
to about $100. 

What will the company do? The second 
party is an innocent party; he has a policy 
which on the face of it acknowledges a 
receipt of $160 though the company’s agent 
accepted from the first party a little less 
than half this amount in full settlement. 
How will the company treat the proposi- 
tion? The policy goes to the company 
with draft attached cancelling same at 
short rate as per premium acknowledged 
as having been paid by writing in the 
policy. So it will have to pay back, after 
having kept the policy in force nine 
months, $25 more than it received, not 
taking off the agent’s commission of 35 
percent for getting the business. 


I hear the mutuals formerly carrying 
one-half of the Bagley estate sprinklered 
business are cutting the line off. Per- 
haps they want all or none. 

At the Michigan association meeting 
at Flint last month some general talk was 
indulged in. As I remember the dis- 
cussion, no specific charge was made, 
though some companies were named in 
a general way. Some good agent, how- 
ever, took it upon himself to inform a 
company manager in Chicago that charges 
of cutting rates were made by a special 
agent against his company. This charge 
resulted in the receipt of a letter from the 
manager, requesting the special to prove 
up. Of course, the special denied making 
a specific charge, but, in order to make 
good, he did state in his reply a case which 





came under his observation, and in this - 
case the aforesaid company did make an 
awful cut. The manager in his reply 
acknowledged the business was on the 
books, but could not understand how it 
passed the daily report examiner and at 
once wrote the transgressor to get off. | 
_ Of course he could not understand how ; 
it was done. No company knows how | 
these little transactions pass the examiner, 
but it is a fact that there is a well-known 
underground passage built for just such 
purposes. This same company does busi- ' 
ness in Detroit and it’s a well-established 


fact that when the business it wants comes 
its way it never goes past the door. If 
the manager doesn’t know this, the only 
reason that can suggest itself is that he 
doesn’t want to know it, or has no desire 
to maiptain rates on special kinds of busi- 
ness known as preferred. 


The Western Union has settled one 
point in the new Michigan percentage 
clause—agents must have the signature of 
the assured, not a power of attorney sig- 
nature. This is-all right so long as the 
matter is settled. The percentage of busi- 





NEW $10,000 BINDER 


For Strictly Surplus Lines With 
Underwriters at Lloyd’s, London 
We beg to announce that we have completcd arrangements with Underwriters at 
‘Lloyd's, London,” to accept Fire and Tornado insurance at strictly tariff rates up to 


$10,000 on any one risk anywhere in the United States of America excepting San 
Francisco. Any American, German or English company will be satisfactory as a 


warranty. Re-insurance taken if desired. 


We are also prepared to insure shipments of horses throughout the United States 


of America, Mexico and Canada. 


Automobiles insured at current rates under the most liberal forms, policies there- 


for issued at our office. 


Tourist's Floaters’ insurance covering all over the world, including loss by theft. 
All losses adjusted and paid by us, either by check on Chicago or draft on London. 
Your orders will receive our careful and prompt attention. 


Klee, Rogers 


& Company 


159 La Salle St, CHICAGO, ILLINOIS 





WANTED Pacitic 


Coast COMNECUION 


A Fire Insurance Company of known repute and good 
financial standing, now enjoying a lucrative business at the 
Pacific Coast and equipped with a first class department at 


San Francisco, desires to add 
Company with not less than 


agency and purely commission basis. 


one first-class Fire Insurance 
$200,000 capital on general 
Complete satisfactory 


showing will be made to such company meaning business 
and desiring to increase its income on legitimate, safe and 


inexpensive basis: 


Address S. 22, Western Underwriter 








PERMITTED Without Extra Charge 
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THE INCANDESCENT LIGHT AND STOVE 


CINCINNATI, OHIO, U. 8. A. 





By all Leading Insurance Companies in Twenty-three States and Territories In the United States. 





‘*F-P’’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


lst.—A seamless copper tank without a screw or soldered joint. 
2nd—A seamless generator without a soldered or a screw joint. 
ility to create a pressure in the tank of more than one-fifth ot what it 


will stand. 
4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The impossibilities of spilling gasoline while filling the tank. : . 
6th—The automatic governing of the pressure. 
7th—No liquid gasoline conveyed through the building of hollow wires. 
8th—The impossibility for gas to escape in room while filling tank. 


HACPOES 


FOOL PROOF 


C0. 413-416-420-422-424-426 East Pearl St. 

















WRITE FOR CATALOGUE. 
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ness written with the clause in is not 
great. The signing of the application and 
attaching that with the clause in the daily 
report is complying with the law, and if 
the companies want to comply with law 
only the proposition is not half bad. 
Anyway let’s get the matter fixed. We 
can’t change the law for two years and by 
the time the next legislature meets many 
of us may not care whether we have per- 
centage clauses or not. 

Michigan delegates to the National As- 
sociation meeting at Richmond were very 
favorably impressed with the work done. 
H. R. Vernor of Detroit was on the com- 
mittee on resolutions. He says when a 
man gets a job on that committee he has 
something to do. The committee met at 
7 p. m. and got through at 11:30 and was 
sawing wood all the time. I am pleased at 
one feature that has been wiped out. 
Many delegates attend the meetings for 
the fun there is in it; the entertainment 
feature seems to be the attractive one. At 
Richmond very little attention was paid 
to this feature. One evening was given to 
entertainment, and that was not attended 
by all the delegates. After the meeting 
closed a few delegates went to Jamestown. 
Take it all in all this last meeting was as 
profitable as any held, though not so many 
delegates as in Indianapolis were present. 

Op Detroiter. 





To Improve Bay City Protection 


Since the fire loss at Young & Co.'s 
plant at Bay City, the common council 
has decided to give better protection to 
the southern portion of the city, on 
the west side of the river. The water 
systems will be connected by a 12-inch 
main laid across the river at Lafayette 
avenue and extending west in Salzburg 
avenue to Wenona avenue, connecting 
with a 10-inch main to be laid in We- 
nona avenue. A 10-inch main will be 








connected with the present main in 
Henry street and extended in Main 
street to Wenona avenue, thence to 
Salzburg avenue and to Seelee street. 

Insurance men who were in the city | 
adjusting the Young loss learned to 
their surprise that the city has only 
twenty-five full-paid firemen, including 
officers, for fourteen pieces of appara- 
tus. 





Retail Merchants’ Officers 


The officers of the newly-licensed In- 
diana Retail Merchants’ Mutual of An- 
derson, Ind., are: President, T. J. Mc- 
Kiernan, Ft. Wayne; vice-president, L. 
H. Rule, South Bend; treasurer, W. M. 
Madden. Anderson; secretary and gen- 
eral manager, Ralph B. Clark, Ander- 
son. Individual risks are limited to 
$3,000 on merchandise, business build- 
ings, residences or household goods of 
members of the Indiana Retail Mer- 
chants’ Association. 





As to Petoskey 


Concerning the statement in last 
week’s issue that two leading agencies 
at Petoskey, Mich., are cutting rates 
and writing over a large territory, the 
Wachter & Galster Company of Petos- 
key writes as follows: 


_ While no names are mentioned and as we are 
in fact one of the two leading offices (and the 
oldest), we think we must be referred to or had 
in mind. If so, please give us space to correct 
whatever impression your statement may have 
made in insurance circles. Your statement is 
absolutely erroneous so far, at least, as it may 
refer to us, for we do not now, nor ever have, 
written all over northern Michigan. We do 
write some outside business (so-called) in the 
immediate vicinity of this city and it has been 
written by us for thirty years. Every dollar is 
written at the full and correct advisory tariff. 
This newspaper statement is unnecessary to those 
whom we represent, but we have many valued 
acquaintances and friends in the business whom 
we do not represent, who are unacquainted with 
our practices, and it is for their information 
that we may be placed in no unfair light. We 
think yourselves and your correspondent ought to 
obtain facts before going into print with matters 
that may cast reflection on an agency, that, we 
think without boasting, has pursued an honor- 
able course in the business for over a quarter of 
@ century. 

In conclusion, a word about Petoskey 
(Petoskey within itself, understand). With per- 





haps less than a dozen exceptions, the business is 
taken care of by agents at correct prices and has 





been ever since there has been a Petoskey. The 
writer hereof can speak advisedly for he is the 
oldest agent in continuous service in the city. 
With the exception just noted, there is no rate- 
cutting nor are there bad underwriting practices. 





Comments on Detroit Rate 


Detroit, Mich., Oct. 7—To the Edi- 
tor:—The rates on the J. L. Hudson 
Company, likewise Hudson & Syming- 
ton risks, have recently taken a tum- 
ble, and why? It seems that the un- 
derwriters in Michigan and especially 
Detroit will be interested in knowing 
the why and the wherefore. 

It has long been known that J. L. 
Hudson is classed among the shrewd- 


est business men of Detroit, and he | 


has always been dissatisfied, more or 
less, with the rate promulgated by the 
Michigan Inspection Bureau on his 
risk. The sprinkler equipment is not 
standard, but he is going to make it so. 
The rate on contents was lowered from 
$1.30 to $1 about four months ago, al- 
though they have within the last week 
started to work on the new sprinkler 
equipment. There are two risers which 
will necessitate one riser being shut off 
at a time, leaving one-half of the entire 
building without sprinkler protection 
for about four weeks, and when that 
is completed the other riser will be 
shut off and will leave the other half 
of the building without sprinkler pro- 
tection for about four weeks. 

Now, one of the local agencies, comes 
along and says: “If we get your rate 
reduced to 1 per cent, will you give 
us control of the entire line of insur- 
ance?” to which the assured answers, 
“Yes, and we will give you a written 
contract to leave the insurance with 
you, to be placed in stock companies 
for a period of five years.” 

Tt hardly seems possible that so 
shrewd a man as J. L. Hudson would 
enter into this kind of a contract. thus 
shutting off all competition with the 
mutuals and others simply to save the 
difference of about thirty cents for a 
period of about six months. The mu- 


| tuals are not unknown to Mr. Hudson. 


Tt appears that these matters should be 
thoroughly probed by some of the 
companies. Locat AGENT. 


Says Agents Will Adopt Rates 


According to local agents of Indiana, 
the only place where the Dean schedule 
is in full effect. so far as applied, is 
Indianapolis. Theoretically, it is in 
effect in half a dozen other cities, 
agents say, but practically only by 





those companies that demand the full | 


rates on all risks. No one is disturbed, 
apparently, by the situation, and there 
is a strong belief that all will come 
out right in the end. 


“I think it is | 


plain,” said a field man, “that the Dean | 
scheduie or any other schedule can- | 
not be forced on the local agents. It | 


has been found. however. that where 
the agents have considered the sched- 
ule long enough to understand it, they 
favor it and adopt it. It does not meet 
with favor on first presentation and 
any hostility seen in one city usually 
arises because the agents saw how it 
was received in another city. The rate 
situation is no worse in Indiana than 
elsewhere. It is troublesome every- 
where.” Indiana supporters of the Dean 
rates say its final adoption in that 
state is merely a matter of education 
and patience. 





Indiana Agency Appointments 


Agricultural—F. W. Schryer, Bloomfield. 

Amer. Cent.—Feltes & Jay, Gas City; G. F 
P. Schaefer, Seymour. 

British America—Wadsworth & Weyer, Bed- 
ford; J. C. Wise & Son, Vincennes. 

Coml. Union—A. P. Green, Attica. 

Continental—A. G. Smith, Cale. 

Cosmopolitan—C. A. Streeter & Co., Terre 
Haute; . B. Goff, Mitchell; W. M. Reynolds, 
Jeffersonville; A. C. Jones, Summitville. 

Delaware—G. A. Rebertson and C. A. Atkin- 
son, Seymour. 

Germania—W. S. Rogers, New Haven; A. E. 
Alter, Forest. 

Globe & Rutgers—A. E. Webb, Attica; C. A. 
Streeter & Co., Terre Haute; Mitchell & Cay- 
lor, Noblesville; P. M. Crume, Peru; Congdon 
& Durham, Seymour; W. B. Goff, Mitchell; G. 
E. Haynes, Elwood; A. C. Jones, Summitville. 











SUN INSURANCE OFFICE 


©f London 


197th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine STRECT,New YORK 


J. J. GUILE, Manacer 






P Pacific COAST DEPARTMENT, OAKLAND, ca. 
FOUNDED 1710 Cc. A. HENRY & CO., Generat Acents 
OLOEST IN THE WORLD 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 


GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented, 
All business reported direct to Indianapolis. , 
All agents are given the benefit of the entire capacity of our office. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 
JOHN J. HENRY, Pres. GEORGE F, REEVE, Vice-Pres. 


INSURANCE CO. 


Ope 


A COMPANY THAT WRITES A GENERAL BUSINESS 
AND APPRECIATES AND HELPS ITS AGENTS 
For representation in Ohio, ae Illinois, Iowa, Wisconsin, Michigan, 
Minnesota Missouri address 
CARROLL L. DEWITT, General Agent, 153 La Salle St., CHICAGO 











CHARLES M. HENRY, Sec. 
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Shawnee Fire 


Insurance Zo. 
Copeka, Kansas 
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Ham. Brem.—Frederickson & Truesdell, i, La | 
rte. 


Home—M. A. Donahue, Birdseye. } 
oa & Braum, Muncie; A. D. 
Barnes, Lapo F. A. Deahl and Elihu Men- 
denhall South “bends F. J. Harrold, Michigan 
City; 5 ens: Peru; V. C. Hanawalt, Lo- 
nsport; E. Godman, La Fayette; W. P. 
alsh, re) Wayne; W. R. McIntire, Marion; 


-~Mgae Kokl, Richmond; Leib & Knapp, Ander- 


wo Mich. Coml.—Dye & Price, Richmond; G. E. 
Colowey, Cambridge City; Frank Geis, Brook- 


Old Colony—D. W. Andre, Connersville. 
Palatine— P. Cooper, Greenfield. 
— G Allen, Bloomington. 
och. German—C. Ww. Jenson, Chesterton. 


rpless, Garrett; H. 
mouth; A. L. Kern & Son, 
tae South Whitley; 


L. Unger, Ply- 
Bourbon; Robert 
Amos Pontius, Clay- 


pool. 
— La.—Edward Hayes, Sr., 


a Garden—James Gougen, poeta. 
St. Paul—Gregg & Campbell, Auburn. 

Sun, .—Frederickson & Tuesdell, Laporte. 
Union—Clinton Murphy, Rockville. 

United ney & Odell, Evansville. 


Michigan im ‘neuaiainets 


Cooper —Henry Hansen, Cadillac. 
nag -Amer, N. Y.—C. Bates, Elsie. 
& L. & G—S. N. Lowry, Marcellus. 

a, & Lan.—T. W. Marsh, Alma. 

Milwaukee—Miss Louise M. Cron, Monroe. 

N. W. Nat’l—Wm. D. Gildart, Albion. 

Ohio German—C. B. Herman, Carleton. 

Queen City—E. A. Bartlett, Memphis; J. J 
McCarthy, Standish; J. H. Albert, St. Charles. 

Royal—F. L. Wright, Stockbridge. 


St. Paul—G. L. Little, Monroe. 
Spring Garden—L. W. White Cloud; 
m Larson, Copemish; M. G. Paul, Thompson- 
ville; R. L. Swift, Big. Rapids. 
Scot. U. & N.—R. P. Easton, Muskegon. 
Sun, Eng.—A. E. Poulsen, Battle Creek; Mar- 
tha E. Smith, Grand Rapids. 


MICHIGAN NOTES 


mR  : American National Fire of Rock Island, 
, has been licensed in Michigan. 


he suit brought by the Michigan Iuspection 
Bureau against a western manager for failure 
to pay the assessment has been withdrawn. 

The Lamb Fence Company of Adrian, Mich., 
has installed a private system of waterworks. 
The concrete water tank has a capacity of 168,- 
000 gallons. 


The village of Freeport, Barry County, Mich., 
will soon have a water supply to draw on in case 
of fire. A 250-barrel cistern, located near Moore 
& Shepard’s store, is nearly completed, and an- 
other one of the same capacity will be put in on 
the east side of Main street. 


So-called “typewriter policies’’ cannot be issued 
in Michigan, the standard policy law of that 


Fuller, 





state prescribing the size of paper and type to | 


soruioatle | declares in one breath a heavy fire loss 


be used in fire policies. Where 


| arisen over Bloomington, IIl., 


| P. T. Kelsey, assistant manager of the 
pegerity, Conn.—F. R. Downing, Red Key; 
° a 


Lawrence- | 


IN ILLINOIS AND WISCONSIN 





KELSEY TAKES UP THE GLOVE 


Gets Into the Bloomington Arena With 
H. H. Green Over Much- 
Mooted Rate Issue 





An interesting controversy has 


between 


Sun, and H. H. Green, president of the 
Business Men’s Association of that city, 
regarding the address the president 
gave before the association, in which 


| he attempted to show that the insur- 


| much 


ance companies were extorting too 
money from the citizens of 





Bloomington. Mr. Green quoted the 


| price of stock of various companies, but 


Mr. Kelsey states that for the last 
twenty-five years the actual profit in 
underwriting of the combined compa- 
nies of the country has been less than 
2 percent. He states that the divi- 
dends have been paid from the bank- 
ing end of the business. 
that all but a haif dozen of the stan- 
dard companies of this country were 
compelled to assess their stockholders 
after the San Francisco fire from 25 to 
200 percent. Mr. Green stated in his 
address that during the last sixteen 
years the companies had taken out 
$189,000 more than they had paid in 
losses at Bloomington. Mr. Kelsey 
states that Mr. Green must have over- 
looked the agents’ commissions and 
the expense of management. Allowing 
for the 35 percent expense loss ratio, 
Bloomington shows a deficit to the 
companies of $250,000. 

Mr. Kelsey urges that Mr. Green 
compile a set of figures showing the 
cost price of goods to the merchants of 
his town and a second set showing the 
amount received from the merchants in 
sales. After deducting the purchase 
price from the selling price, he should 


| declare that the merchants had been 


agents are finding them very convenient, as they | 


can be written on an ordinary typewriter. 


The recent heavy loss on the sprinklered hard 
wood lumber plant of the W. D. Young Com- 
pany at Bay City has been found to have been 
due to fire starting in a concealed space under 
the floor of the dry kiln and sawmill. There 
was a space nearly three feet high between the 
floor and the ground which was not sprinklered. 





INDIANA NOTES 


Walcottville, Ind., has voted in favor of a 
waterworks system to cost $10,000. 

C. A. Streeter & Co. 
Streeter Company at Terre Haute, Ind. 

In a test of the waterworks plant at Washing- 
ton, Ind., under direct pressure, one of the 
6-inch lateral mains burst. 

J. Floyd Irish, a local agent at Hammond, will 
sell out, as he has become stamping secretary for 
the Calumet district, comprising six cities. 

0. H, Rudy, son of D. A, Rudy, 
as special agent of the Indianapolis Fire in In- 
diana, to fill a similar position with the German 
of Indiana. 


The Netterville-Boland-Dye Company has been | 


incorporated at Anderson, with $15,000 capital 
stock, to do an insurance and real estate business. 
The incorporators are J. J. Netterville, D. L. 
Boland and A. L. Dye. It succeeds the firms of 
Netterville & Dye and Heritage & Boland. 





Ohio and Indiana Agents 


succeed Ehrenhardt- | 


has resigned | 


Secretary A. H. Trimble and Special | 


Agent H. C. Cowpland of the Hum- 
boldt Fire of Allegheny, have just 
returned from Ohio and Indiana, and 
while there apnointed 
agents to represent their company: 


. | Van 
the following | 


Ohio—O. Bruce Monnett, Bucyrus; Mayer & | 


Crider, Lima; Wm. W. Sheibley, Tiffin; 
R. Bradner, Fostoria; Martin J. Barbe, Marion; 
Miley & Barnett, Findlay; D. O. Castle & Son, 
Galion. 

Indiana—W. P. Walsh, Ft. Wayne; Will R. 
McIntire, Marion; Hans N. Koll, Richmond; 
Valentine C. Hanawalt, Logansport; Loth & 
Braun, Muncie; Frank J. 
City; A. D. Barnes, Laporte; E. Mendenhall, 
South Bend; Leib & Knapp, Anderson; P. M. 
Crume, Peru; John E. Godman Agency, Lafay- 
ette! Floyd A. Deahl, South Bend. 


iration , 
— Exp Registers, various 





John | 


arrold, Michigan | 


robbing the people. 
Mr. Kelse~ says that while Mr. Green 


is practically impossible in Blooming- 
ton, yet in another he urges the neces- 
sity of a 20-inch water main for the 
downtown business district. 

Mr. Green answers Mr. Kelsey in 
the local papers, in which he takes 
the ground that insurance companies 
are making large profits and yet in- 
creasing rates from time to time. Mr. 
Green declared that the object of local 
boards, the Illinois and the national 
local agents’ associations are to main- 
tain rates. He states when any com- 
panies or agents refuse to join any of 
these organizations the rest of the in- 
surance people start out to destroy the 
competitors. 





Incendiary at Beloit 


Several incendiary fires have occurred 
at Beloit, Wis., mostly in barns. Last 
Saturday police officers took a shot at one 
man they were trying to capture, but he 
escaped and later two barns were found 
on fire. 





Wisconsin Agency Appointments 


Cooper—E. S. Mludleski, Berlin; W. M. Beach, 
Ripon; P. B. Glines, Omro; J. T. and J. C 
Healy, Beaver Dam. 

Cosmopolitan—A. E. Wagemann, Watertown. 

* Delaware—William Brassard, Merrill. 

Eagle—Tilton & Firth, Chippewa Falls; 5. F, 
jooser, Ashland. 

Farmers, Pa.—F. F. Wettengel, Appleton. 

Fire Assn.—J. A. Smith, Eau Claire. 

Ger. Alliance—S. W. Button, Sparta. 

Georgia Home—Kazmier Nowacki, Kenosha. 

North America—O. A. Reinke, Aniwa; Guy 
Van Doren, Birnamwood; E. E. Hemingway, 
Mattoon; R. E. Sherer, Luck; S. K. Twetten, 
Milltown; B. F. Hurd, Woodviile. 

L. & L. & G.—Theodore Riedeburg, Milwau- 


ec. 

Mich. Com’l—Charles Turnock, Kenosha. 

N. W. Nat’l—Alfred Holmes, Portage. 

Phila. Und.—R. L. Fuller, Wonewoc. 

Ohio German—A, E. Wagemann, Watertown. 

Security, Ct.—H. C. Pott, Emerald; M 
Williams, Whitewater; W. S. "Tyler, Wautoma. 

Springfield—H Johnson, Ogdensburg; F. 
Johnson, Gillett; C. 


Morner, Prentice; N. H. 
P. Mooers, West Bend. 


He declares | 


Sun, Eng.—Bastar & Boedecker, Algona; Law- 
rence & Naber, Mayville; F. W. Humphrey, 
Shawano. 

Western Reserve—Bradley & Madden, Fond du 


Lac. 

W’msburgh City—R. L. Bartram, Algoma; F. 
P. Elliott, Oconto Falls; Ludwig Sandsmark, 
Andrew Beat, Viroqua; G. F. Fiedller, Seymour; 
Wm. Lowry, sStoushton; G. D. Sprain, West Sa- 
lem; J. W. Miller, jhadysmith; H. C. Swetland, 
Cameron; A. A. and G. R. Wettengel, Appleton. 





May Have Inspection Ordinance 


At Peru, IIl., an ordinance establish- 
ing the National Electrical Code as the 
standard for wiring and providing for 
its enforcement by creating the office 
of electrical inspector, has been drawn 
up and submitted to the mayor for 
consideration with the city council. 
The standard for wiring adopted by 
the two leading contractors is very 
fair, but considerable interior wiring 
is installed by linemen temporarily out 
of a job and the work is rather crude. 
There are some contractors who fail 
to bring their work up to code re- 
quirements and are thus enabled to 
submit lower estimates than contrac- 
tors who aim to deliver standard wir- 
ing. 





Changes at Appleton 


At Appleton, Wis., D. H. Pierce has 
unionized. The agencies of Wettengel & 
Wettengel, union, and Fred Felix Wet- 
tengel, nonunion, have consolidated as the 
Wettengel Insurance Agency. The Aachen 
& Munich, Commercial Union, New 
Hampshire, Orient, Royal Exchange and 
Svea go from Wettengel to Pierce and 
the Camden, Farmers, Germania and Law 
Union go from Pierce to Wettengel. The 
only union company in the Wettengel 
agency now is the Scottish Union. 





Illinois Agency Appointments 


Milw. Mech.—F. E. Downey, Chenoa; C. C. 
Haase, Washburn; J. C. Irving, Metamora. 

National, Ct. — Augustine Clark, Sr., Mans- 
field; V. R. Pomeroy, Ohio; Whiteside & Phelps, | 
Golconda; Cc. W. napp, Spring Valley; A. 
Curry, Beason; J. M. Ocheltree, Homer; oO. t: 
Derrough, Ludiow; W. A. Reeds, Oak kland; Cc. 
Gibbs, Madison; . < Smith, Lexington; P. O. 





Wells, Girard; C. M. Mummey, armington; 
E. C. Shaw, Yates City. 
N. B. & M.—A. J. Anderson, Ohio; J. W. 


and C. W. Andrews, Walnut; E. L. 
Wheaton; C. M. —.. Metcalf. 
Northwestern F. & M.—C. S. 


| 


| 


Guild, | 


Sellar, Paris; | 


e ze a Belleville; G. A. Sturdyvin, | 


a my L. and R. J. Davies, Danville; 
ush, 


‘Edwardsville; R. A. Napier and | - 
Scan, Gon | and Canada for the month of Septem 


S$. J.| 


G. R. Bowman, Chicago; W. H. 
St. Louis. 

N. W. Nat’l.—H. B. Madison, Tuscola; 
Maxwell, Robinson; Kramer & Chamberlin, East 
St. Louis; F. Zich, Centralia. 

Orient—J. Watson, Mt. Vernon; Merrill & 
Early, Belvidere. 

Palatine—A. L. Richardson, Lincoln; S. W. 
Ingham, Clinton; J. P. Darst, Eureka. 

ennsylvania—-Mathias Tex, Velma; 
Thompson, Hillsboro; T. M. 
Swisher & Hitch, .aris. 

Phenix—C. W. Vedder, North Chicago; T. G. 


Morris, Beecher City; . Sweeny, ‘aledonia; 
Alexander Veeee, apron; Edward Degunther, | 
Davis; T. J. Knaah, Deerfield; G. W. Hendrich- | 


son, Garden Prairie; — W. 


Mowry, Middle- 
town; J. W. Cole; 


axton; M. F. Worsley, 


W. and Lewis Deppe, Meredosia; 
Tennessee. 
Phila. Und.—W. A. 


Hoch, Chicago; Gabriel De Franco, Melrose 


Park. 
Roch. German—Robert Bennett, Jr., Rock 
Island. 
Royal Exch.—G, J. Bellersheim, Springfield. 
Royal—J. G. aydon, Time; W. S. Capps, 
Pittsfield; W. H. Brady, Pearl; G. B. Marledge, | 
Riverton. 





St. Paul—H. C. Hanson, North; A. S. Dieh- 
man, Dolton; F. Bereitschaft, Millstadt; E. G. 
Leonard, Potomac. 
Scot. U. & N.—W. Weseman, La ym 
Security, Ct.—kR. E. TGoterich, Harve 
| Daqwell, Rockford; T. A. Prunty, | Boe 
Wm. Newell, Keithsburg; E. D. Barnett, Wester- 


velt. 

| Shawnee—J. J. Vaill, Elgin; D. E. 
Momence; R. A., and C, 

Hoopeston; Kern & BR, Carmi; Nicholson & 
Walraven, Canton; Philpott & Deeter, Dixon; J. 
R. Dillon, Georgetown. 


Southern—Dunkle . Higgins, Monmouth. 
Springfield—F. Abbey, _Biggsville; H. W. 


Styles, 


Booth, Sheffield; Colfax Morris, Metropolis; W. 

2. Fike, Waterloo; Edward Apfeld, East Du- 

buque; W. B. Rigg, Browns; Chas. R. Miller, 

Charleston; Kelloge & Higgins, Odel.; H. 

Herr, Chatsworth; W. C. Wornhoff, River Forest. 
Sun, Eng.—Augustus E. Olson, Chicago. 
Sun, La.—S. Phillips, Summer; 


Rodman, Hoopeston. 
Virginia State—J. W. Gibson, Mt. Vernon. 
Walla Walla—L. H. Litchfield, Wauke: . 
C. Bowman, Champaign; W. L. Chatfield, Kan- 
kakee; G. B. Chaney, Danville; I. H. Tohnson, 
Bloomington: Miss Carrie B. Ash ley, Wheaton; 





Johann K. Lindhout and Edgar Cossaart, 
Chicago Heights; Leo Stauber, Streator 
and J. Tanstoen, Joliet; W. A. Howell, 








Geneva; F. J. C. Krahm, Elgin; W. J. Parks, La 
Saile; J. L. Drake, Decatur; A. J. Monroe, 


Springfield. 

W’msburg City—L. Somerville, Odin; F. G. 
Reinhardt, Sandoval; H. C. Michel, Flora; S. T. 
Therry, Heyworth; O. C. 
H. A. Bartelsmeyer, Shattuc; * -_ 
Breese; James atsler, Huey; Mrs. D. 
Henners, Pekin; James 3” Fielding Colfax: philip 
Eckert, Troy; I. S paren, 

Kenney, Sandwich; M. M. ‘ 
Theo. aus, Beardstown; T. Smith, Win- 
chester; T. V. Tracy, ai Ded G. F. Lo 
Tampico. 





ILLINOIS NOTES 

W. E. Mann, of Decatur, Ill., has moved his 
office from the Waite building to the Syndicate 
building. 

At Blandinsville, IIl., Pag 0 B. Huston gets 
the Aetna, L. L. & G., Phoenix of Hartford 
and Royal, which have been in the agencies of 
James H. and Roy Grigsby. 

At Mattoon, Ill, Frank Cox takes John L. 
Goodyear as a partner, as Cox & Goodyear. 

George W. Powers, a local agent at Streator, 
Ill., is dead. 

P. O. Wells, 
sold his business to J 
to Fargo, D. 

Colvin & Co. of Gillespie, IIl., 
out their agency. 

H. A. Dressler of New Athens has sold his 
agency. 

Seifert & Vein of East St. Louis now have 
the sole agency for all of C. L. Crane & Co.’s 
companies. They secured six companies in this 
way. 


local mnt of Girard, Il, has 
. Tietsort and has’ gone 


will soon sell 





WISCONSIN NOTES 

The Richfield Mutual Hail & Cyclone Insur- 
ance Company has been organized at West Bend. 

is. 

Several Wisconsin mutuals are 
usually hea assessments, 
numerous lightning losses. 

At Marinette, bbe the Colonial and Dixie 


levying un- 
made necessary by 


have left L. O. Robeck’s office. The Colonial 
goes to F. W. Baker, who alread had an agency 
3 the Dixie, which is now a sole agency. The 

went to 


ital, which was in the Baker Agency, 
Rebesk, taking the place of the Colonial. 


The National Manufacturers Mutual of Janes- 
ville, Wis., clo its first year with the an- 
nouncement of a dividend of 10 percent, policies 
of $700,000 in force, all losses paid up to Oct. 
1 and a balance in the treasury. B. F. 
aanere of Chicago was elected president, and 

H. J. Cunningham of Janesville, secretary. 


The chief of the fire department at Janesville, 

is., an experienced wireman, is examining all 
new wiring being installed and has considerably 
improved its general character. The ordinance 
under which he operates is antiquated and the 
underwriters’ electrical bureau has drafted a new 
one for submission to the city council. It is now 
in the hands of the fire department. 





September Fire Loss 
The fire loss of the United States 


ber, as compiled from the monthly file 
of the Journal of Commerce and Com- 


| mercial Bulletin, aggregates $11,449,400, 


which is a little over half a million 


| more than was charged against the 


F. E.} 
Sanders, Marian; | 


Triumph; T. W. Timmerman, Prophetstown; F*. | 4 
enry Irving, | 
| 


Reeds, Oakland; T. J. | 


same month last year. The following 
table affords a comparison by months 
| of the losses this year with those of 
1905 and 1906: 


905. 1906. 1907. 
January ...$16,378,100 $17,723,800 $24,064,000 
February .. 25,591,000 18,249,350 19,876,600 
| March .... 14,751,400 18,727,750 20,559,700 
| ... eer 11,901,350 292,501,150 21,925,900 
BE sescecs 12,736,250 16,512,850 16,286,300 
OS eer 11,789,800 13,950,650 14,765,000 
DE ekacniw 13,175,250 12,428,050 18,240,150 
August - 11,435,600 9,641,600 20,248,000 
| September . 13,715,250 10,852,550 11,449,400 





Total $131,474,000 $410,587,750 $167,415,050 

Despite the fact that from a fire un- 
| derwriting standpoint September was 
| probably a much less disastrous month 
| than August, the losses continue much 
|‘above the normal and the aggregate 
| destruction of property by fire during 
the past few years is of such propor- 
tions as to lend confirmation to the be- 
lief that there is something radically 
wrong with our construction laws or 
their enforcement. An aggregate fire 
waste of $167,415,050 during the first 
nine months of the current year makes 
such a serious inroad upon the entire 
year’s premiums that, with continued 
| depression in security values materially 
| affecting their reserves, managing un- 
| derwriters can hardly do otherwise 
than take a discouraging view of the 
present situation. 





Application for a receiver for the Home Insur- 
ance, Banking & Trust Company, of Galveston, 
Tex., has been made by Luther H. Holton, of 
New York. He claims to be a creditor of the 





company to the amount of $983 as a cane of an 
unpaid loss on propert y. of the Pitts 
| Glass Company at vela 


urg Plate 
nd, Ohio. 
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THE WEST AND NORTHWEST 


COMPANY IN BAD CONDITION 








Minnesota Department Scores the Man- 
ufacturers & Traders of Minneapo- 
lis in Report Recently Issued 





The Minnesota department has just 
completed an examination of the Manu- 
facturers & Traders of Minneapolis, in 
transmitting which to the company Com- 
missioner Hartigan states that the report 
shows “a most unsatisfactory condition.” 
The report states that the company was 
incorporated Sept. 6, 1905, and that from 
that time until Aug. 31 last the com- 
pany has issued eight policies for a total 
amount of $18,600. 

In his letter to the company Mr. Harti- 
gan states that the receipts from Dec. 31. 
1906, to Aug. 31, 1907, for premiums and 
assessments amounted to $326.91 while the 
expenditures for the same period were 
$3,314.32. He also calls the company’s at- 
tention to the fact that it is issuing poli- 
cies for $5,000, in violation of chapter 321 
laws of 1907, which prohibits the issuance 
of policies in excess of one-tenth of a 
company’s assets. He directs the officers 
to take steps at once to reinsure the ex- 
cess liability on these policies. The fur- 
ther circulation of one of the company’s 
circulars is forbidden on the ground that it 
is misleading. 

The report shows that on Dec. 31, 1906, 
the company had policies in force amount- 
ing to $1,270,090. During the period cov- 
ered by the examination $18,600 of new 
business was written while the cancella, 
tions and reductions amounted to $64,913, 
leaving the amount in force on Aug. 31, 
1907, but $1,223,777 or about $46,000 less 
than at the beginning of the year. The 
report shows the total receipts during 
1907 to Aug. 31, including the receipts 
from the sale of its guaranty capital which 
were $4,710, to have been $7,212.85, while 
the disbursements were $3,314.22, leaving 
a balance of $3,898.63 on hand. The com- 
pany has unpaid losses of $9.25 and owes 
C. B. Shove its secretary $772, a balance 
of the amount advanced by him, and has 
a reinsurance reserve of $1,451.92. This 
leaves a surplus of $1,665.46. 

The Manufacturers & Traders is ap- 
parently a continuance of the Millers & 
Manufacturers, which was incorporated 
in 1865, renewed its charter in 1885 and 
on Feb. 20, 1904, was declared insolvent 
and placed in the hands of a receiver. On 
Sept. 6, 1905, the articles of incorporation 
were amended changing the name _ to 
Manufacturers & Traders. On Feb. 27, 
1907, the Manufacturers & Traders rein- 
sured the business of the State Town 
Dwelling Mutual Fire & Tornado. On 
this date the Manufacturers & Traders 
has assets of about $4,000. On Aug. 31 
last the assets were $3,898.63. 





Elliott Goes with Buffalo German 


W. B. Elliott, a local agent of Mar- 
shalltown, Iowa, has been appointed spe- 
cial agent for the Buffalo German in 
lowa. The following recent appointments 
have been made in Iowa by the Buffalo 
German: 

E. Lambert, Newton; D. W. Brainard, Grin- 
nell; W. J. Davison, Independence; O. E. Hesne, 
Manchester; E. H. Ross, Iowa City; J. A. Moo- 
ney, Waverly; E. Kingsbury, Cedar Falls; J. A. 
Mallone, Hampton; A. W. Knesel, Mason City; 
Jacob J. Peterson, Webster City. 





Winding Up a Mutual 


Judge W. H. McHenry of Des 
Moines has issued an order for the pay- 
ment of a 10 per cent dividend by Re- 
ceiver W. C. Strock on approved claims 
against the defunct American Mutual 
Fire. The receiver has continued to 
collect premiums on policies since the 
company’s failure, by direction of the 
court, but this is the first payment that 
has .been made for some time. It is 
costing thousands of dollars to wind 
up the company’s affairs. Receiver 
Strock, from Sept. 1, 1905, until July 1, 
1907, received $19,820, including prem- 





iums on policies and the proceeds from 
sale of furniture, together with $9,970 
on hand at that time. The disburse- | 
ments during that time amounted to 
$14,343, leaving a balance on hand of 
$5,476. 





Complain of Rate Advance 


Madrid (Iowa) has recently installed a 
new waterworks system at a cost of $14,- 
000. There is a great deal of feeling 
among local men because, after the in- 
stallation of this plant, the rates were | 
raised. Mr. Bennett of the Iowa Rating | 
Bureau claimed the rates were originally | 
too low. 


ELECTRICAL INSPECTION MADE | 





Improvements Are Noted at Burling- 
ton and Davenport, But Keo- 
kuk Is in Bad Shape 





At Burlington, Ia., the lighting com- 
pany has changed its attitude and now 
proposes to furnish the services of an 
electrical inspector free, and all wiring 
must be in full compliance with the code 
and receive the approval of the in- 
spector, otherwise not to be connected 
up for service. A number of old and 
defective equipments have been over- 
hauled, largely at the expense of the 
lighting company, and this policy will 
be pursued until all dangerous condi- 
tions are abolished. The standard for 
wiring has already improved under this 
treatment. Outside wiring conditions 
have not improved very much, but prom- 
ises have been made that some atten- 
tion will be given to it very soon. 

At Davenport, Ia., since the first of 
the year a new city electrician and as- 
sistant have been appointed and _ the 
standard for inside wiring seems to be 
good, possibly better than previously es- | 
tablished. The concealed wiring in the | 
business district is now required to be | 
placed in metallic conduits. Outside wir- 
ing conditions will soon be greatly im- | 
proved, especially in the congested dis- | 
trict, where it will be placed under- | 
ground. 

A very serious condition of affairs, | 
electrically, is reported from Keokuk, 
Ia. Wiring, both interior and exterior, | 
is said to be in a wretched condition, | 
although some improvements have been 
made in the standard for inside wiring of 
late under pressure from the lighting 
company. The greatest electrical haz- 
ards have been produced by defective 
wiring done by clerks and porters. The 
lighting company, unable to cope with 
the situation, will lend valuable aid in 
securing the adoption of a comprehensive 
ordinance, action on which is temporarily 
delayed. Defective overhead wiring, 
claimed to have resulted in the death of 
one fireman and permanent disability of 
another, for which damages were as- 
sessed, has caused the lighting company 
to proceed with rebuilding this part of 
its equipment. 








For Sole Agencies 


The Kansas City (Mo.) Fire Under- 
writers’ Association at its meeting last 
week adopted a new constitution and by- | 
laws, which clearly define the position of 
the association on the sole agency question, 
and which were passed without a dis- 
senting vote. The Kansas City slogan 
hereafter wiil be, “Sole agencies.” 





To Protect Des Moines Theaters 


The action of Des Moines theaters 
in abandoning the practice of keeping 
a uniformed fireman on the stage dur- 
ing the performances has aroused the 
authorities to action. Fire Marshal 
Siegel declares that it is dangerous to 
abolish this system and has issued or- | 
ders that the firemen be installed again | 
or he would be forced to order the | 
offending theaters closed. Another 
point which has aroused the fire mar- 
shal is the scenery, which he declares | 
is not fireproof. He has asked the! 





‘the grand 


city solicitor to have an ordinance 
drawn providing for a test of every bit 
of scenery used. What is not fireproof 
will be prohibited. 





To Prosecute Unlicensed Agents 

H. O. Wood has been indicted by 
jury of Freeborn county, 
Minn., for soliciting insurance without 
a license. The Minnesota insurance de- 


| partment will prosecute vigorously every 


case brought to its attention where either 
the agent or the company is not licensed 
to do business in the state. 





Greatly Over Insured 


The fine residence of Mrs. Mary Fitz- 
gerald of Lincoln, Neb., which burned re- 


| cently when no one was in the house, was 
covered by insurance to the amount of | 


$20,750. This has been on the house since 
it was built twenty-five years ago. The 
place had run down greatly and it was 
estimated at the time of the fire that the 
loss would be about $5,000, with no in- 
surance. It had been decided to tear the 
house down and use the material in build- 
ing other residences. It is said that the 
insurance companies are resisting the full 
payment of the policies and a compromise 
may be effected. 





State Fire Marshal Letter 


The Minnesota state fire marshal is 
sending out a circular letter calling the 
attention of fire companies to the fact 
that the law, as amended at the last 
session of the legislature, relieves the 
fire companies from paying the ex- 
penses of investigations made by his 
office, and also a circular letter to 
municipal officers asking for reports of 


| all fires. 





Missouri Agency Appointments 


Aetna—Elmer Hankins, Rayville; — ° 
Hardin, Independence; J. N. Daniel, Mokane. 

Amer. Cent.—Bridges & Willer, Cape 
Girardeau; G. A. Cram, St. Louis; M. P. Wil- 
son, Fairplay; R. E. Porter, Osceola; S. G. 
McAcran, Wishart. : 

Austin—Musselman, Grigg & Becker, —_ 

Calumet—Oswald Hicks, Macon; E. C. Kab- 
rick, Chillicothe; Smither & Cooley, Brookfield. 

Com’l Union—Bridges & iller, Cape 
Girardeau. 

Continental—Reeves & Lay, Steelville. 

Dixie—J. W. McClanahan, Caruthersville. 

Eagle—A. B. Sinks, Charleston. 

Germania—E. D. Malone, Jamesport. 

Palatine—J. K. Kidd, Sedalia; D. D. Henry, 
Jefferson City. 

Phenix—C. A. Burkhardt, California; T. J. 
Vankirk, Cleveland; Luther Arnold, Oronogo; 
W. A. More, Westline; F. M. Trundle, Lees’ 
Summit: M. R. O'Flaherty, Little Blue. 

Security, Ct.—Harris & Tucker, Fulton; J. 
R. Miller, Rich Hill. 

Westchester—F. W. Collins & Son, Clinton. 





Minnesota Agency Appointments 


Aetna—S. M. Serkland, Renville. 

Agricultural—Harrington-Skiles Co., 
apolis. 

American—Soren Peterson, Blooming Prairie; 
D. M. Vermilyea, Bovey. 

British America—W. A. Swift, Waseca. 

County—A. W. Sanford, Sherburne. 

Delaware—E. E. Greeno, Staples; James Kane, 
Breckenridge. 

Equitable—A. W. O’Hearn, Hibbing. 

Farmers, Pa.—T. C. Blewitt, Brainerd. 

Fidelity—K. O. Gigstad, St. Hilaire; R. M. 
Minnick, Marshall. 

Ger. Amer., N. Y.—C. B. Randall, Morris. 

L. & L. & G—J. C. Anderson, Kennedy; T. 
L. Melgaard, Thief River Falls. 

London—Homer P. Clerk, St. Paul. 

Mich. F. & M.—Eckhardt & Harkee, Mankato. 

Milwaukee—S. L. Benton, Willmar. 

Mil. Ger.—Alexander Fosmark, Warroad. 

Mil. Mech—Chas. R. Knapp, Winona. 

North River—Chas. R. Knapp, Wine 
_Norwich Union—McDonald-Gill Agency, Vir- 


ginia. 

Old Ceres Nelson, Moorhead. 

Phenix—W. A. Samuels, Lakeville; C. J. 
Hoeschler, Melrose; The Bibb Co., Minneapolis; 
P. J. Reimer, Mountain Lake; C. W. tta, 
Plummer. 

gy W. Disney, Zumbro Falls; A. F. 
Liffrig, Mazeppa; Arthur J. Johnson, Hawley. 

Reliance—James Kane, Breckenridge. 

och. German—J. W. Clover, Cambridge; 
Daniel Shaw, Thief River Falls. 

Royal—A. W. Sanford, Sherburn. 

Security, Ct—H. O. Sproat, St. Paul Park; 
The Bibb Agency, Minneapolis. 

United Firemens—Edward J. Farrell, Grand 


Minne- 


“a. 
estchester—A. W. Thompson, Preston; A. 
W. O’Hearn, Hibbing. 





The Rhode Island Fire of Providence has ap- 
plied for admission to Nebraska. The insur- 
ance department has not acted on the applica- 


tion. 





IOWA NOTES 


E. L. Johnson has opened an mcy at 
es. Iowa. He has the Aetna and’ Spring 
fiel 


O. F. Richards, local agent at Council Bluffs, 
Iowa, will soon leave the state to engage in an- 
other line of business. 

W. H. Nelson has recently embarked in the 
insurance and real estate business in Boone, 
lowa. Some years ago he had an agency there, 
but left it to go into the hotel business. 

The police and fire commission at Burlington, 
appointed under the new law by the lowa legis- 
lature making the police and fire departments 
nonpolitical, ie retired. Mayor Unterkerchier 
refused to accept their dictation in the matter 
of appointments and the members tendered their 
resignations. 


MISSOURI NOTES 


The Scheidker & Hoffman agency at Hannibal, 
Mo., is moving from the Robards building to 
the new Hornback building. 

H. V. Mercer of Chicago has been appointed 
general agent for Missouri for the Retail Hard- 
ware Mutual Fire of Minneapolis. 

The Kansas City council has decided to in- 
sure city property at half value and create an 
insurance fund from the other 60 per cent of 
the premiums that would be paid in case of full 
insurance. 

The loss on the Altman building, at Kansas 
City, Mo., has been adjusted and the extraor- 
dinary amount of water damage, which made up 
over 80 percent of the loss, is creating some 
comment as to its cause. 


NEBRASKA NOTES 


The National board committee is now making 
an examination of fire protection at Omaha. 

The New Hampshire Fire has transferred from 
Burt W. Richards to the Farmers & Merchants 
agency at Lincoln, Neb. 

A large portion of the business part of the 
town of Oxford, Neb., was consumed by fire 
early Monday morning. 

The Hamilton Fire of New York has aban- 
doned the Nebraska field after maintaining an 
agency in Omaha for one year. 

New rates at North Platte, Neb., show ad- 
vances of 20 to 200 per cent in the business sec- 
tion over the old ones. Some agente say they 
will write at the old rates and their companies 
will accept them. 

One large building at Union College, a suburb 
of Lincoln, Neb., was destroyed vy fire Sunday 
night. The loss has been estimated at $20,000 
with insurance of about $6,000. This building 
contained the boiler room, the printing. establish- 
ment and the carpenter and blacksmith shops. 
The origin of the fire is believed to have been 
faulty electrical wiring. 

The United Investment Company of Omaha, 
organized to do a general insurance and loan 
business and to act as agents for corporations, 
has filed articles of incorporation. The capital 
is $25,000, with a provision that it mer be in- 
creased to $100,000 when the stockholders so 
determine. he incorporators are C. Smith, 
E. M. Coffin, O. M. Coffin and J. V. Smith. 


GENERAL WESTERN NOTES 


The Union Underwriters Agency of Oklahoma 
City has been incorporated. 

The Minnesota department is preparing, and 
will soon issue, a pamphlet containing all laws 
applying to township mutual fire insurance com- 
panies. 

The Mower County Insurance Company of 
Austin, Minn., suffered over $9,000 losses in 
August and September, as against $5,055 for the 
entire year of 1906. ; 

Commissioner Rittenhouse of Colorado is ex- 
amining the Insurance Company of the State of 
Pennsylvania, which has applied for admission to 
Colorado. 











Carroll’s Candidacy Announced 


A semiformal announcement has 
been made of the candidacy of State 
Auditor B. F. Carroll for governor of 
Iowa. He is already receiving con- 
gratulations and offers of support, al- 
though he still insists that he is not 
certain to be a candidate. The story 
of Governor Cummins’ possible ap- 
pointment as United States attorney- 
general may put a different complexion 
on Iowa gubernatorial possibilities. If 
the governor doesn’t become a candi- 
date for senator, Warren Garst may 
succeed him in that ambition, which 
would smooth the track for Mr. Car- 
roll. 





Newspapers Stirred Up 


Much comment has 
through the Nebraska papers because 
State Auditor Searle drew his own 
voucher and approved it for the payment 
of his expenses while attending the na- 
tional convention of insurance commis- 
sioners at Richmond. He put in a bill for 
$128.40 for expenses. While gone he vis- 
ited Jamestown, New York City, Wash- 


been running 


ington and a number of other cities in the 
east. The state papers are denouncing 
the trip as a “junketing trip.” 
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RESULTS DISAPPOINTING 


Tue WeEsTeRN UNDERWRITER is pre- 
pared to admit that notwithstanding the 
apparent success which has attended the 
“reform” movement—so marked that its 
chief inspirer is now mentioned promi- 
nently for president of the United States 
—the results have not been what it hoped 
for, and, in fact, expected, and as it is an 
insurance newspaper, dealing with prac- 
tical men and affairs, it is not willing to 


assume an academic attitude when no 
tangible results can be accomplished 
thereby. 


It has not changed its opinions with 
respect to the Armstrong laws being a 
move in the right direction; though, at 
the time those laws were agitated, no one, 
not even their framers, pretended that 
they were perfect. 

The difficulty has been that the re- 
forms were not accomplished “from the 
inside.” They stand for nothing more 
than what has been advocated by the best 
practical men of the business for years, 
but they did not have the support of the 
men whose indorsement would have in- 
sured their success without the friction 
and waste that has been engendered, and 
which is to be deplored. 

The practical effect of the failure of Mr. 
Hueues and his cohorts to win over the 
company leaders in New York and the 
east is the protest on the part of the 
public which has resulted in the organiza- 
tion of a horde of local companies 
throughout the country which will, many 
of them, develop into stable institutions, 
but which have, by being started, caused 
the result of a disorganization of the life 
insurance system as it existed previous to 
the agitation, and thus in* one sense re- 
-tarded the perfection of old line life in- 
surance. 

Had President Morton of the Eogut- 
TABLE acted upon the Frick committee re- 
port and mutualized the society, and had 
his efforts been seconded by those of 
other eastern company leaders, in our 
opinion, few new companies would have 
been organized in the west and south 
and the life insurance atmosphere would 
now be much clearer than it is. 





STILL MORE RESTRICTIONS 


Tue recent ruling by the New York 
department reversing its position on the 
payment of commissions and advances to 
subagents, brokers and solicitors by gen- 
eral agents, is creating more than usual 
interest. 

In a ruling made some months ago the 
department held that the law was silent 
on the payment of commissions to sub- 
agents by general agents where the com- 
pany was not involved in any way. The 
inference was that as the general agent 
was using his own private funds, and not 
involving the company in a higher scale 











than allowed under the Armstrong law, 
he could do as he choosed. 

Now the department comes out with a 
definite ruling to the effect that subagents 
are bound to the limits imposed by the 
law. This places an enttrely new light 
on the statute, although some companies, 
in spite of the previous position of the de- 
partment, have applied the limit to sub- 
agents, believing that the law intended to 
cover them as well as those in direct 
contract with the company. 

Most companies, however, have only 
applied the limit to general agents, hold- 
ing them to account and not attempting to 
say to the general agent what he shall 
do with his own funds so long as the 
company was not obligated. Many legal 
departments also decided that the law 
did not apply to subagents whose con- 
tracts were with the general agent alone. 

The new restrictions will bear down 
still more heavily on the active pro- 
ducers, especially new men, to whom ad- 
vances have been paid during the train- 
ing period. 

It would seem, too, that the Armstrong 
laws invade still further on the right of 
private contract by imposing on an in- 
dividual the limit of commissions he can 
pay employes, when the company or policy- 
holders are in no way affected. 





ANTICOMPACT STATES 


THERE is no other subject so full of 
vital interest to fire insurance men in the 
west as the situation in the anticompact 
states. As is known, the WesteRN UNION 
is making the subject a special study in a 
committee appointed for the purpose. 

So far the companies are not able to 
master the conditions, hampered as they 
are by the laws. An appeal to personal 
honor and professional ethics has not 
been successful. 

It is notable that in two papers read 
before prominent associations the . ac- 
knowledgment was made that as the 
hands of the companies are tied, the re- 
sponsibility for bettering conditions in 
this disturbed territory rests on the agents. 
To them the companies look as a Moses. 

Vice-President Gornc of the SHAWNEE 
expressed this sentiment at the Fire Un- 
DERWRITERS’ ASSOCIATION OF THE NortTH- 
WEST, viewing the perturbed situation 
from the home office. In a similar way 
Mr. De Wirt of the Newark Fire, before 
the NationaL AssocraTIoN oF LOocAL 
Acents in Richmond, looking over the 
ground from the field vantage point, de- 
clared the hope of improved conditions 
lay with the agents. 

Certain it is that if rates are ignored 
in these anticompact states, other states 
having no such statute will soon see it 
to their advantage to enact laws prevent- 
ing agreements as to rates. 

It is a problem of no small proportions 
confronting all in the business. 





PRESIDENT OFFENHAUSER of the Na- 
TIONAL ASSOCIATION OF LocaL AGENTS 
lives in Texarkana. Now, Texarkana is 
on a boundary line. Part of it is in Ar- 
kansas and part in Texas. Mr. Offen- 
hauser, as we understand it, hails, there- 


fore, from both states. We fancy that 
when he presides. at meetings he will be 
compelled to use two chairs. 





PHILADELPHIA is not such a slow town 
after all with a new life company started 
every few days. 





Personal Side of the 
Insurance Business 


Herbert C. Fuller, secretary of the 
Security Fire of New Haven, died re- 
cently at his mother’s home in Water- 
town, Mass., after an illness of over a 
year. Mr. Fuller has not been in good 
health for some time, and suffered a 
nervous breakdown after the San Fran- 
cisco conflagration. He was 47 years 
old, had been with the company for 
over twenty-five years and was assist- 
ant secretary for some time before be- 
coming secretary several years ago. 





Edward Ford Johnson, a well-known 
insurance broker in the Marsh & Mc- 
Lennan agency of Chicago, has become 
vice-president of the Fiduciary Com- 
pany, a Chicago institution that spe- 
cializes in high-grade mining proper- 
ties. The president of the company is 
E. I. Rosenfeld, who was formerly 
vice-president and general manager of 
the Western Life Indemnity of Chi- 
cago. 

May be it will be the woman special 
agent in the future who will go from 
town to town to deal with local agents. 
That the woman special is capable of 
getting results is evidenced by the ap- 
pointment of Fred R. Young of Moline, 
Ill., as agent of the Walla Walla Fire. 
The appointment was made by Mrs. 
H. W. Colson, wife of the superintend- 
ent of agents of the company, who ar- 
ranged with Mr. Young to take the 
company during the Illinois Field Club 
meeting at Peoria. Mrs. Colson ac- 
companied her husband there and while 
conversing with Mr. Young appointed 
him agent. She notified Western 
Manager C. H. Spencer, who promptly 
sent on the supplies and declares that 
the work was done in a very business- 
like way by his fair special agent. 


Robe Bird, Wisconsin state agent of the 
New York Underwriters, who was oper- 
ated on for appendicitis a short time ago, 
has recovered sufficiently so that he is able 
to make short trips. 

Stuart Morgan, state agent of the 
Agricultural in Michigan, thinks this 
paper has slighted him. Some time 
ago it published a true (!) story of the 
great piscatorial feats performed by 
certain Agricultural men who were 
guests of Superintendent of Agents 
Barnum at the Thousand Islands. Now 
Morgan thinks he’s “some pumpkins” 
too (to use an agricultural term), and 
in proof of his claim sends a photo- 
graph showing himself and_ three 
other men holding a string of twenty 
bass, weighing from two to three and 
three-quarters pounds each, and two 
grass pike, weighing five and a quarter 
and seven and a half pounds re- 
spectively, caught in three and a half 
hours at Long Lake, near Alpena, 
Mich., on Aug. 7. 

We presume it is intended that we 
shall infer that Morgan caught these; 
but as he makes no statement we are 
in doubt whether they are the catch 
made by him and his three companions, 
or whether he had still other compan- 
ions so numerous the camera could 
not take them in, or whether the string 
is the result of three and a half hours’ 
work by all the fishermen at Long 
Lake and Morgan bought or borrowed 
the fish for pictorial purposes. As Mr. 
Morgan does not go into particulars we 
believe that it is true that one of the fore- 
going contingencies transpired. 


Here is a copy of a claim made on a 
fire company due to a chimney burning 
out: 

“Damages in 6 rooms on acount of take- 
ing down chimley rebuilding same $25 as 
damag to flores takeing up base bordes 
replacing same moving out 3 roomes take- 
ing off wanes scoating replacing same. 
Cannot use cook stove while chimley is 
under construtchon will have to borde 
out have no gas and other insidentles.” 





Appellate Court Decision 
on Indemnity Exchange 


The decision of the appellate court 
of Illinois in the case of Warfield- 
Pratt, Howell Company vs. the Indem- 
nity Exchange is of interest. The In- 
demnity Exchange of Chicago is an in- 
terinsurance concern. The plaintiff is 
a wholesale grocery house, having 
stores in Des Moines, Cedar Rapids 
and Sioux City, Iowa, each house op- 
erating independently as to insurance, 
but the main headquarters are in Des 
Moines. Each house became a sub- 
scriber to the Indemnity Exchange and 
policies were taken out on the three 
houses. 





* * * 


On Dec. 23, 1904, the Sioux City 
house burned, having a $30,000 policy 
in the Indemnity Exchange. It seems 
that on Dec. 13, 1904, the Des Moines 
house withdrew from the Indemnity 
Exchange. The management of the 
exchange claimed the letter of with- 
drawal cancelled its policies on the 
other houses and liability was denied. 
The assured contended that the action 
of the Des Moines house did not affect 
the policies in the other houses. 

x ¥ * 


In the agreement of the Indemnity 
Exchange a committee is provided for 
to supervise the business and the funds. 
Suit was brought against the members 
of this committee because the indi- 
vidual subscribers, 600 or more, were 
scattered all over the country. Their 
addresses were unknown to the plain- 
tiff and the number was shifting. It 
was contended that the committee rep- 
resented all the subscribers. 


* * * 


The Indemnity Exchange in its con- 
tention argued that there was an ade- 
quate remedy at law to enforce the 
liability if it exists. It stated that each 
of the 500 or more subscribers is en- 
titled to a trial by jury. It held that 
the multiplicity of suits at law does 
not render the exercise of chancery 
jurisdiction justifiable. The suit was 
begun in chancery. The Indemnity Ex- 
change held that the title to its funds, 
as by agreement in the subscription, is 
not in the committee or manager. The 
manager and committee are agents and 
nothing more. The exchange held that 
in case of analogous suits against 
Lloyds it is shown that it is necessary 
to bring a separate suit against each 
subscriber. 


* * * 
The appellate court held that the 
manager and committee adequately 


represent all the subscribers. The court 
held, notwithstanding the agreement 
between the members and the ex- 
change, it is not necessary to bring 
separate suit against each subscriber. 

The court held until the prior rein- 
surance or cancellation of the risks on 
which the subscriber is held, and the 
payment to him of the proper propor- 
tion of the funds in the committee's 
hands belonging to him, his withdrawal 
is not complete. 

The court concludes that wher the 
Des Moines house withdrew from the 
exchange it did not involve the insur- 
ance on the other two houses. Its ac- 
tion was independent. The _ court 
doubts if fire had not occurred whether 
the Indemnity Exchange would have 
regarded the other policies as can- 
celled. ; 

The decree of the circuit court 1s 
thus affirmed by the appellate court. 
Judgment is given for the amount of 
the loss and interest. 

* * * 

The contention of the Indemnity Ex- 
change is of interest as regards suits 
where it denies liability. In its an- 
swer it specifically states that a sepa- 
rate suit must be brought against each 
subscriber. It is readily seen that if 
such a course be necessary, it would 
involve a claimant in a hopeless amount 
of expense and litigation. 
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WO life insurance presidents have 
T recently contributed what might be 

termed state papers, that deserve 
particular attention. 

The first was by President DeBoer of 
the National Life of Vermont. While it 
was a letter to the policyholders of that 
company and had a special mention of 
the features of that company, yet in its 
general aspects, President De Boer com- 
mented on existing conditions and the 
“reforms.” He went straight to the 
heart of things and spoke with authority. 
He is one of the scholars of the business 
and yet is broad in his observation. There 
is nothing narrow in his mentality. 

The other president whose contribution 
to the literature of the business has placed 
life men and the public under great obli- 
gations to him is D. P. Kingsley of the 
New York Life. Mr. Kingsley’s address 
before the insurance commissioners con- 
vention displayed his wonderful powers 
of mind. Finished in his scholarship, 
convincing and masterful in his logic, he 
has presented to all thinkers the life in- 
surance situation as it is today. His 
notes ring as clear as a bell. He speaks 
in definite terms. His paper is a classic 
of business literature. 





Both President DeBoer and President 
Kingsley point out the dangers and evil 
results arising from legislative interfer- 
ence with the business of life insurance. 
Heavy taxation and the ill-advised limi- 
tation of investments, volume of business, 
salaries, expenses and premium rates are 
a grievous burden and a heavy handicap 
hindering this great and beneficent insti- 
tution in its progress. Life insurance 
men fully appreciate these dangers. Some 
of the insurance commissioners whom Mr. 
Kingsley addressed are known to hold 
views in full sympathy with those he 
expressed. Unfortunately neither the life 
insurance men nor the commissioners 
have the making of the laws. They can 
act only by giving advice and through 
their representatives. The importance of 
having proper representatives should be 
fully appreciated by the life insurance 
men of the country. They should get 
into politics to the extent of looking after 
fair play for their own interests and 
those of their companies and policy- 
holders. Above all they should endeavor 
to get one strong life man elected a mem- 
ber of each house in every legislature. 

In Ohio, P. W. Ward of Cleveland, 
now president of the Cleveland Life, is a 
member of the legislative insurance com- 
mittee which is drafting the new insur- 
ance code. It is pleasing to note how the 
committee is discriminating among the 
recommendations of the Committee of 
Fifteen. Ohio has prospects of having 
excellent insurance laws. Not all the 
credit is due to Senator Ward, but he is 
exerting a strong influence in the right 
direction. Many instances of a similar 
character in other states could be pointed 
out. It is time life insurance men exerted 
the influence they undoubtedly have in 
their own behalf. Other business men do 
not let the names Republican and Demo- 
crat fool or scare them into forgetting 
their interests, and neither should the 
life insurance agents of the country. 





It is a pleasure to note the progress that 
some of the new life insurance companies 
are making without the use of any 
schemes whose legitimacy is questioned. 
Among the more than fifty companies 
which have started within the past three 
years, those which are adhering to the 
old, tested and approved methods may not 





be making the spectacular strides recorded 
by some of their competitors, but they 
are playing safe. They are building on a 
foundation which will not be shaken to 
pieces when a change of system is re- 
quired. They are not laying themselves 
liable to have their licenses revoked. 
They will not be confronted one of these 
days by a crowd of dissatisfied policy- 
holders, clamoring for stock dividends 
which have not been earned or for special 
contract bonuses which the law has held 
cannot be paid. They are proving that a 
young company can start and grow not- 
withstanding the competition of the older 
ones. Those young companies which are 
operating upon approved lines should be 
given the approval they deserve. Repre- 
sentatives of old companies should en- 
deavor to discriminate and not to class 
all young companies together and con- 
demn all for the sins of some. 





Paul L. Woolston, the Denver actuary, 
gave the members of the American Life 
Convention some excellent advice at their 
Indianapolis meeting on the subject of 
writing substandard business. He coun- 
seled them to go very slowly and cau- 
tiously in this direction and showed why 
they should pursue this course. The day 
has gone past when life insurance is to 
be confined strictly to preferred risks. 
The New York Life has the right prin- 
ciple when it holds that every life has 
some insurable value. In some cases 
that value is so small that the rate would 
be prohibitive, but in many it is not. If 
the companies had a complete classifica- 
tion of risks of different degrees of im- 
pairment and had an experience on them, 
they could write that business almost, or 
quite, as safely as they do standard busi- 
ness, but very few companies have such 
classification or experience. The New 
York Life got it for itself after it had so 
great a volume of standard business that 
some experiments could be tried without 
danger. Young companies and small old 
ones have not that volume and a few mis- 
takes in judgment would have serious 
effects on their mortality results. Fur- 
thermore, the volume of substandard 
business they would secure would not be 
sufficient to give them a trustworthy ex- 
perience for future operations. The safe 
course for them is to leave it alone or, at 
most, accept only a small number of risks 
which fall but little short of standard re- 
quirements and that in lines about which 
most is known. That a young company is 
doing a considerable substandard busi- 
ness is enough to condemn it in the minds 
of careful men. 





The recent statement of Joseph C. Root 
of Omaha, founder of the Woodmen of 
the World, that the fraternal and old line 
people had gotten together and reached 
a gentlemen’s agreement not to fight each 
other, came as something of a surprise. 
For how large a number or for what 
territory he speaks is not known, but 
that any such agreement of more than a 
very limited nature exists may well be 
doubted. It is not certain that such an 
agreement would not be advantageous. 
In some states the fraternal people are 
much disturbed by the requirements for 
their safety which are sought to be made. 
They would like the assistance of the 
old-line people or anybody else to make 
these requirements lighter. On the other 
hand the old-line people have troubles also 
and if they could get the powerful assist- 
ance of the fraternals to temper the se- 
verity of regulations aimed at them, they 
would be grateful. The fraternals have 





their place and it is a big one and the 
legal reserve companies cannot crowd 
them out of it. Their natural place is to 
furnish protection for families, in other 
words, term insurance to ages varying 
from 50 to 70. The tendency of some of 
the state regulations is to cause them to 
issue regular life policies with values and 
other features which in the past have 
characterized the legal reserve policies 
exclusively. The question is worthy of 
careful consideration whether it would 
not be to the advantage of all concerned 
if fraternals were held within their older 
limits and made safe within those limits, 
while the field for whole life, level pre- 
mium insurance and endowments were 
left to legal reserve companies. Most 
legal reserve companies do not want 
term business. If an understanding could 
be reached by which both old line and 
fraternal interests would stand together 
against taxation and unnecessary restric- 
tion, much of common benefit might be 
accomplished. 





The decision of the Illinois Life to de- 
crease its surrender values in the earlier 
years is of more than passing interest. 
The experience of the company shows 
that too great an advantage was taken of 
the high values the second year and the 
policy was surrendered. 

In the first place it opened the way for 
the “twister.” He would show a policy- 
holder that it would be to his advantage 
to pay the second premium and then cash 
in his policy. He would then write the 
man in his own company. 

Again it was too great a temptation for 
voluntary surrender. A man desires a 
little ready cash perhaps to meet some 
bill or indulge in some luxury. The 
beneficiary was thus deprived of protec- 
tion. The agent would make the high 
values an impressive point in canvassing 
and this would remain in the mind of the 
assured. In other words the easy way to 
get rid of a policy was shown rather than 
having the necessity of clinging to the 
policy made a strong point. 

The easy lapsation made a bigger hole 
in the agent’s renewal account than should 
have been the case and the agents of 
judgment clearly saw the danger of high 
values in the early years. 

Theoretically it would seem the reserve 
with a small surrender charge off belongs 
to the policyholder and yet the practical 
working out of the idea in the early years 
shows that it militates against persistency 
and defeats the object of life insurance. 





The consensus of opinion among offi- 
cers of the western and southern life com- 
panies recently in convention at Indian- 
apolis appears to be that mortgage loans 
constitute the most desirable investment 
for life insurance companies. What pro- 
portion of the assets should be invested 
in this way was a question on which there 
was difference of opinion. The securities 
market for the past few months has been 
of a character to turn the thoughts of 
insurance officers toward mortgage loans. 
Were it not that most of them have some 
tontine surplus to help them out, it is a 
question whether some of the weaker life 
companies would be able to make a state- 
ment Dec. 31, even though they held the 
same securities as they held last year. 
Had some of the insurance commissioners 
who were so favorable to narrow limita- 
tion of contingent reserve seen such a 
slump in values a year ago, they might 
have been less pronounced in their views. 
In days like this it is the Northwestern 
Mutual, Union Central and others with 





their vaults full of mortgages that are on 
easy street. 





_ Why do not some of the bright minds 
in the near-life insurance field organize 
the American Flotation Company? Such 
a concern could gather a bunch of stock 
salesmen and handle the sale of stock of 
one life company after another. The life 
companies could build up their agency 
plants out of men intended to sell life in- 
surance alone. Then the plants would not 
go to pieces as soon as the stock selling 
was discontinued. 





The old statement that the average life 

of a policy is seven years is often re- 
peated. This is about true so far as a 
whole life policy is concerned. We were 
recently shown some statistics compiled 
from the experience of a company which 
showed the average age of a whole life 
policy to be eight years. The twenty- 
payment life’s average existence is twelve 
years, according to these same tables. 
The higher average on the twenty-pay- 
ment life policy is due no doubt to the 
definite time for premium payments. The 
assured is encouraged to keep up his 
premiums, knowing he will be through 
at the end of twenty years. It is found 
that a policyholder will borrow on such 
a policy to keep it up or get the money in 
some way rather than let it drop. 
_ A twenty-year endowment’s average life 
is fourteen years, due of course to the 
fact that a man feels it is too great a 
sacrifice to lapse. A man does not take 
an endowment for speculative purposes 
nor will he take it if he has any idea of 
lopsing. 

Counting out deaths, lapses and the like 
the same statistics show that 12 percent 
of the ordinary life policyholders persist 
to the end of twenty years. The twenty- 
payment life ratio is 19 percent and the 
twenty-year endowment 21 percent. 





The companies that are refusing to 
pay a flat $5 examination fee to doctors 
are meeting with much embarrassment 
in Kentucky and some other states 
where the physicians are well organ- 
ized. Those companies that are hold- 
ing out do so because if they pay $5 
in Kentucky they will be forced to do 
so everywhere. Some companies are 
practically forced out of business in 
large districts where a doctor is os- 
tracized if he agrees to a lower fee. 
Occasionally a doctor is big enough to 
do as he pleases. 

The Travelers, for example, has quit 
the life business in some localities, con- 
fining its attention to accident because 
of the refusal of doctors to agree to 
its scale of fees. If it antagonized the 
doctors on medical examinations it 
would get stung by. the physicians 
when it came to accident claims, so 
where it meets with a rebellious set of 
physicians, it writes nothing but acci- 
dent. 

In some of the border counties of 
Illinois and Indiana the doctors act 
through sympathy and the companies 
meet with the same conditions. 





The Travelers is following a system 
of field work that is bringing results. 
At the home office are agency men 
with direct charge over certain terri- 
tory. The country is divided into 
good-sized districts with an agency 
manager residing in each in control 
of the field work. Each state in the 
district is divided up and placed in 
charge of a special agent and some- 
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times there is a state manager. If 
there is a very large city in the terri- 
tory, a manager is given charge of the 
city and county with probably an ad- 
jacent county or so. 

In this way there is pressure from 
the home office clear down the line and 
it is having a telling effect in the re- 
sults the company is achieving. 





OPINIONS OF ACTUARIES ON 
‘TERM INSURANCE PRESENTED 


In his address before the Pittsburg Life 
Underwriters’ Association, President Ed- 
wards of the National Association said: 

“Further, I believe that there should be 
a revision of the statute regarding com- 
pensation which may be paid on endow- 
ment policies. At present probably over 
80 percent of the life insurance business 
being written is on the life and term plan. 
Actuaries in New York city tell me that 
they are amazed at the enormous increase 
in term business which is being written. 
The result is an adverse selection against 
the company, for which there must be 
some relief. Mr. Macaulay, in his ad- 
dress before the Toronto convention, 
pointed out the absolute seriousness of 
this condition, indicating a mortality on 
term policies of 123 percent of the ex- 
pectancy, and on endowment policies of 
only 67 percent. Undoubtedly the Ac- 
tuaries Society will themselves bring this 
condition to the attention of the New 
York legislature and pray for a revision 
on this point.” y 

Realizing that the subject of term in- 
surance and its effect on mortality is of 
more than passing interest, THE WESTERN 
Unperwriter addressed letters to the 
leading companies, asking their opinion 
of President Edwards’ statement. 

e * 


Associate Actuary F. H. Johnston of 
the Prudential says: 

“It has been the almost universal ex- 
perience of life companies that the cheaper 
the form of policy the heavier the mor- 
tality. For instance, under life forms the 
mortality is heavier than under endow- 
ment forms, and the mortality is heavier 
under term forms than under either of 
the other forms. This difference is un- 
doubtedly due to selection on the part 
of the insured as against the company; 
that is, a person who has some inherent 
weakness, which may not be discovered by 
the medical examiner but is known to the 
insured himself, selects the form of policy 
which will give him the greatest amount 
of insurance for the money. The result is 
inevitably a heavier mortality experience 
on the cheaper form of policies. 

“While this statement is conclusively 
proven, it does not follow that because 
there is an enormous increase in term 
business that the mortality rates will also 
increase. Unfortunately, at the present 
time many persons who under other cir- 
cumstances would have taken life or en- 
dowment policies, have shown a prefer- 
ence for term policies. While term pol- 
icies have their legitimate place in life 
insurance, they are not the proper kind 
of policies for a man to carry as protec- 
tion for his family. A man may be im- 
pressed with the apparent present cheap- 
ness of this form of insurance, but ulti- 
mately, if he lives to a reasonable age, he 
will find it very expensive. 

“We believe that this extra demand for 
term policies is more or less of a fad, and 
we also believe that the public will waken 
up to this fact. We trust that you will 
use your influence in impressing upon 
the people that the proper form of life 
insurance is that form which protects for 
life and not for a term only. 

“As regards our own experience in this 
respect, we would state that we have 
never encouraged term business, and our 
experience, therefore, is too limited to 
be of any value by itself.” 

* * - 


Assistant Actuary J. B. Franks of the 
Fidelity Mutual says: 

“We have for some time been of the 
opinion that the proportion of term in- 








surance written by Amesican companies 
was increasing. We did not, however, 
have the impression that this increase 
could be characterized as ‘enormous.’ 
This company has been writing a larger 
proportion of term insurance during the 
year 1906 than during preceding years, 
but not to such an extent as to have any 
damaging effect on the business of the 
company. We have made no particular 
effort to get this business beyond a slight 
reduction in term rates as compared with 
rates used before Jan. 1, 1907. Our ex- 
perience in the past on term business has 
not been unfavorable, and our actual 
losses on this business have kept within 
the tabular expected. 

“You are no doubt aware that several 
of the leading companies have during the 
present year published very low term 
rates, especially 5 and 10 year term 
rates. They have also in some cases ad- 
vertised very largely with reference to 
dividends being paid and to be paid on 
term business, and a few companies have 
gone so far as to promise surrender val- 
ues on term plans. It is possible that 
these facts, taken in connection with the 
general demand for cheap insurance, may 
have resulted in a very great increase in 
the amount of term insurance which those 
companies are writing. 

‘We do not think that it can be claimed 
without qualification that the writing of 
a considerable proportion of term insur- 
ance will be injurious to a company. The 
question of such business being profitable 
or otherwise must depend upon the qual- 
ity of the selection made by the company 
in writing such business, charging the 
proper premium rates, and limiting the 
expenses within reasonable bounds. The 
volume of such business which is written 
by any particular company is within its 
own control, since it can easily increase 
the rates or lower the compensation to 
agents in a way that will prevent too 
large a proportion being written.” 

* * * 

Actuary St. John of the Aetna Life 
says: 

“T have not had the pleasure of read- 
ing Mr. Macaulay’s address at Toronto. 
The figures given by him are indeed sig- 
nificant. 

“The Aetna has not since I entered its 
service issued unqualified term insurance 
contracts, if I except a few policies re- 
cently written. In 1868 the company in- 
troduced what were called ‘renewable 
term’ policies, but they were in effect 
whole life contracts by a decennially in- 
creasing scale of premiums. Under this 
plan the mortality has been very favor- 
able, well within the tabular (expected) 
rate, and less than that experienced un- 
der the regular (uniform premium) life 
insurance policies.” 

* * * 


Actuary D. H. Wells of the Connecti- 
cutt Mutual says: 

“T have been told that there is a notice- 
able increase in the demand for low pre- 
mium policies as compared with others. 
I do not quite know what Mr. Edwards 
meant by the second sentence which you 
quote. Years ago there was a heavy mor- 
tality in connection with term insurance 
as compared with other forms, so heavy 
that many companies ceased to write term 
policies. Thus, in our mortality experi- 
ence from 1846 to 1878, term policies and 
amounts on male lives showed a mortality 
of 172.9 percent by number, and 139.4 per- 
cent by amounts, of the mortality by the 
American table, as compared with 60.7 
percent and 63.5 percent for premium-pay- 
ing endowment policies and amounts on 
male lives. We wrote no term policies 
between those early years and 1896. It is 
the hope that term policies under pres- 
ent conditions will show a decidedly lower 
mortality than in those early years, but 
the recent term business of the companies 
is probably too small as yet to permit us 
to base any definite conclusion upon it.” 

* . = 


William S. Ashbrook of the Provident 
Life & Trust says: 

“My recollection of Mr. Macaulay’s ar- 
ticle was that the mention of term insur- 
ance was somewhat incidental to the dis- 





cussion of deferred dividends, and that 
the figures made use of were stated to be 
for one company only and were limited in 
their scope by time and other conditions. 
Our own experience as to term policies, 
for sixteen years, shows a ratio of actual 
to expected mortality of 56 percent on 
amounts. 
x x * 

Actuary Ireland of the Massachusetts 
Mutual says: 

“We have not on hand definite statistics 
as to the relative mortality rate of hold- 
ers of recently issued term policies in this 
company. It would seem that there must 
have been something exceptional or pe- 
culiar in an experience that showed a 
mortality under term policies of nearly 
double that experienced under endow- 
ment policies.” 

* * * 

Mathematician Rhodes of the Mutual 
Benefit says: 

“We did not issue any term policies, 
except in connection with our nonfor- 
feiture system, for many yeras prior to 
1906, when we began to issue a five-year 
nonrenewable term policy with a pro- 
vision that it might be converted to a reg- 
ular form at any time within the first 
four years. We have, therefore, no ex- 
perience as to term policies which would 
be of benefit to your readers. We do not 
look upon term policies, except in the 
form referred to above, as desirable 
business.” 

K ca ok 

Actuary Hardcastle of the Union Cen- 
tral says: 

“Tt is true that the mortality experi- 
ences published in the past have indicated 
that the mortality experience of companies 
on term policies is heavier than upon life 
policies, and heavier in turn upon life 
policies than upon endowment policies. 
As far as I am aware, however, these con- 
clusions are based principally upon inves- 
tigations of experiences of English com- 
panies. Such a result, of course, is what 
might naturally be expected if the in- 
sured exercises his independent judgment 
in choosing the form of policy that he 
would take. If, however, the kind of 
business issued is governed rather by the 
solicitation of the agent than by the con- 
scious selection of the policyholder, there 
is no reason to suppose that a different 
rate of mortality would be experienced 
under one plan than under another. 

“Companies at the present time appear 
to be anxious for term business, and con- 
sequently their agents write term business. 
I do not think that there is any reason to 
suppose that the class of risks that are 
now being insured under these term poli- 
cies is any worse than the class of risks 
formerly insured by the same companies 
under life and endowment policies. Great- 
er danger would seem to arise from the 
fact that most of the term policies now 
issued contain the privilege of changing 
at some future date without medical ex- 
amination. It might naturally be expected 
that the mortality experience among those 
policyholders who take advantage of this 
option would, in the future, prove heavier 
than the normal experience of companies. 
Whether the difference would be material 
is a question that the future alone can 
determine. 

“T regret to say that I am unable to 
furnish you with the analyzed figures of 
this company’s experience. I have no 
reason to believe, however, that its ex- 
perience on term policies (which consti- 
tute only a very small portion of its total 
business) has been unduly high.” 





SMALL SAVINGS DO THE WORK 


Just put up a few tangible figures to a 
man sometimes. Take your rate book and 
calculate just how much a man would 
have to save each day to buy a $5,000 
policy, for example. You will find that 
by saving from 50 cents a day upward a 
man can create a very comfortable estate. 
Adapt the figures to any sum that is 
desired. A little systematic economy will 
show some striking results. Almost any 
one can lop off a luxury and not feel it 
much. Saving of small sums will take 
care of the life insurance. 





SOME OF THE PROVISIONS IN 
THE ILLINOIS LIFE’S POLICY 


The new “Survivorship Bonus” policies 
of the Illinois Life set aside a fixed sum 
from the premium every year. Take a 20- 
payment life policy, age 35, $10,000, pre- 
mium $379.90; of this $64.60 is set aside 
in a special fund and compounded at 34 
percent. All forfeitures go into this fund 
and it is divided among the survivors at 
the end of 20 years. The special clause 
covering this is: 

“The company guarantees that it will 
set aside into a fund to be known as ‘The 
Special Survivorship Bonus Fund,’ from 
all full years premiums paid to the com- 
pany after the first and to and including 
the twentieth, on account of this policy, 
the sums set forth in the schedule of con- 
tributions in the table of payments on the 
fourth page hereof, and further agrees to 
accumulate said fund at the rate of 3% 
percent per annum, compound interest, 
from the dates of the respective payments, 
It further agrees to apportion to this pol- 
icy, as a survivorship bonus, provided the 
insured hereunder shall survive to the 
twentieth anniversary of the date hereof 
and that all premiums hereon to that date 
have been paid, and not otherwise, a sum 
bearing the same proportion to the total 
amount of said fund as the total contri- 
butions thereto from premiums paid on 
this policy bear to the aggregate total 
contributions thereto from premiums paid 
on all policies in the special survivorship 
bonus class issued in the same calendar 
year as this policy and that are in force 
at the end of twenty years from their re- 
spective dates of issue, and on which 
premiums for twenty full years have been 
duly paid. 





* * 


The automatic extension clause now 
used by the Illinois Life in its new pol- 
icies reads: 

_ “A grace of one month will be allowed 
in the payment of premiums hereon dur- 
ing the second and third policy years sub- 
ject to an interest charge at the rate of 
5 percent per annum. The insurance shall 
remain in force during the period of 
grace. eq 
“Should the insured fail to pay any 
premiums hereon, after premiums for 
three years have been paid, within one 
month after the due date thereof, the 
company will, without any action on the 
part of the insured, provided this policy 
is free from indebtedness and the insured 
has not exercised any of the options set 
forth on the first page hereof, extend this 
policy as term insurance (subject in event 
of death to a deduction of the forborne 
premiums, but without interest) for the 
number of years from its last prior an- 
niversary date shown in Table 4 on the 
fourth page nereof. In event this policy 
is so automatically continued in force the 
insured shall have the right, at any time 
during the extended term but not in any 
event after three years from the date of 
default, to resume premium payments 
hereon upon payment of the forborne 
premiums with interest at the rate of 5 
percent per annum chargeable in ad- 
vance; provided, however, that at the op- 
tion of the insured, and in lieu of said 
cash payment of the forborne premiums 
and interest, the insured may make a cash 
payment of the excess of said forborne 
premiums with interest over the cash sur- 
render value available at the time of de- 
fault; the balance of said forborne pre- 
miums and interest to remain as a charge 
against the policy in the nature of a loan 
thereon, with interest in advance at 5 
percent per annum. No evidence of the 
then insurability of the insured shall be 
required. 

* * * 

“In event this policy is subject to any 
indebtedness at the time of default, and 
the insured has not exercised any of the 
options set forth on the first page hereof, 
the company will, without any action on 
the part of the insured, grant such af 
amount of paid-up insurance as would 
available had application for such paid-up 
insurance been duly made by the insured. 
The company, however, will revive an 
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reinstate the policy at any time within 
three years from said default, upon being 
furnished with evidence satisfactory to it 
of the then insurability of the insured, and 
payment of arrears of premiums, and any 
other indebtedness, with interest. 

As provided by the laws of the state of 
Illinois, the right is reserved to the in- 
sured hereunder to surrender this policy 
to the company within thirty days of de- 
fault in payment of any premium and 
receive in cash the full legal reserve value 
(American experience 314 percent basis) 
of the term or (in event this policy is sub- 
ject to any indebtedness at the time of 
default) paid-up insurance automatically 
available under the above provisions.” 





LIFE INSURANCE COMPANIES 
ORGANIZED IN ReCENT YEARS 


The following are the new legal reserve 
companies that started in 1905, 1906, and 
up to date in 1907: 

1905 

American Life, Tampa, ria. 


American National, Galveston, Tex. 
American National, Lynchburg, Va. 
Beneficial Life, Salt Lake City. 

Buffalo Life, Buffalo, N. Y. 

Capitol Life, Denver, Colo. ’ 
Central Union Life, Indianapolis, Ind. 
Colorado National, Denver. — 
Commonwealth Life, Louisville, Ky. 
Equitable Endowment, Omaha. 

Gr 
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Guarantee Life, Houston, Tex. 
Guardian Life, Seattle, Wash 
Indianapolis Life, Indianapolis. 
Lafayette Life, Lafayette, Ind. 
Lincoln National, Ft. Wayne, Ind. 
Majestic Life, Indi:napolis, Ind. 
National Life, Norfolk, Va. — 
Philadelphia Life, Philadelphia, Pa. 
Postal Life, New York ‘City. 

Reliable Life, Indianapolis, Ind. 
Scandia ‘Life, Chicago, Ill. 
Southeastern Life, Spartanburg, S. C. 
Southern Life, Fayetteville, N.C. 
United States Annuity and Life, Chicago, Ill. 


1906 


Capitol Life, Philadelphia, Pa. 

Carolina Life, High Point, N. C. 

Cedar Rapids Life, Cedar Rapids, Iowa. 

Columbia Life & Trust, Portland, Ore. 

Commercial Life, Philadelphia. 

Commercial Life, Indianapolis. 

Dakota Mutual, Watertown, S. D. 

Economic Mutual, Philadelphia. 

Eureka Life, Richmond, Va. 

Florida Life, Jacksonville, Fla. 

Fort Worth Life, Fort Worth, Tex. 

Hoosier State Life, Marion, Ind, 

Independence Mutual, Philadelphia, Pa. 

Indiana National Life, Indianapolis, Ind. § 

Jefferson Life, Indianapolis, Ind. (Merged in 
Ohio Life, 1907.) 

Keystone Life, New Orleans, La. 

Lamar Mutual, Jackson, Miss. 

Louisiana National, New Orleans, La. 

Midland Mutual, Columbus, Ohio. 

Midwest Life, Lincoln, Neb. 

North American Life, Newark, N. J. 

Northern Life, Chicago, IIl. 

Northern Life, Seattle, Wash. 

North State Mutual, Kingston, N. C. 

Occidental Life, Los Angeles, Cal. 

Occidental Life, Albuquerque, N. M. 

Ohio State Life, Columbus, Ohio. 

Oregon Life, Portland, Ore. 

Peoples Mutual, Little Rock, Ark. 

Provident Life & eae. Saaaseten, W. Va. 

Southern States Life, Atlanta, Ga. 

Southern States Mutual, Charleston, W. Va. 

State Mutual, Rome, Ga. 

West Coast Life, San Francisco, Cal. 

Western Union, Spokane, Wash. 


1907 


Abraham Lincoln Mutual, Philadelphia, Pa. 
Anchor Life, Indianapolis, Ind. 

Central Life, Ottawa, Ill. 

Central Life, Fort Scott, Kan. 

Cleveland Life, Cleveland, Ohio. 
Commercial Life, Chicago, Il", 
Commonwealth Life, Fort Smith, Ark. 
Continental Life, Wilmington, Del. 
Eastern Life, New York City. 

Eastern Life, Onanock, Va. 


< ife, Pp 
Girard Mutual, cniladelphia, Pa. 
Great Western Life, Kansas City, Mo. 
Interstate Life, Nashville, Tenn. 
Intersouthern Life, Louisville, Ky. 
Liberty Life, New York City. 
Michigan State Life, Detroit, Mich. 
Old Colony Life, Chicago, Ill. 
Pennsylvania Mutual, Philadelphia, Pa. 
Peoples Mutual, Frankfort, Ind. 
Kepublic Life, Chicago, Ill. 

ome Investment, Rome, Ga. 

South Bend Life, South Bend, Ind. 
United American Life, Philadelphia, Pa. 
Universal Life, St. Louis, Mo. 
Western Mutual, Council Bluffs, Iowa. 
Western Reserve Life, Muncie, Ind. 
Western Life & Annuity, Indianapolis. 











“A disgruntled customer may be in the 
wrong, but he doesn’t think that. It is 
good policy to give him very reasonable 


Do you want to write not less than 
$100,000 of business per annum ? 


Here is a proposition that will easily put you 
in that class. t is a novel combination of an 
alarm clock and a savings bank, provided with a 
coin chute, also locking and automatic unlocking 
mechanism. The clock in its normal condition is 
locked and cannot be wound until a coin is de- 
posited into the slot. Within a brief period the 
clock is automatically locked again, and cannot be 
wound until another coin is deposited. 

This is a splendid device for the small policy- 
holder with a moderate income. Ten cents a day 
will carry a 20 Payment Life Policy for $1,000. 
An agent who will use this Savings Bank Clock can 
produce from $5,000 to $25,000 per week. I can 
prove this assertion, for I know from personal ex- 
perience. On a week’s straight canvass, among 
strangers, in the business district of Chicago, 
working eight blocks on Madison street, I closed 
twenty-four applications for Twenty-five Thousand 
dollars ($25,000). 


A FEW TESTIMONIALS. 


I have been greatly surprised at the number, 
kind and character of applications our men have 
been successful in securing by the use of the 
clock. Viewed from the standpoint of its value 
as an application getter, I do not hesitate to say 
that the Savings Bank Clock is a wonder. 
R. W. STEVENS, 

Vice-President Illinois Life Ins. Co., Chicago. 





I believe it is a splendid proposition. 
s i. DILLON, 
General Manager National Life Ins. Co., of Vt., 
Sioux City, Iowa. 





We feel that we can use a lot of these clocks, as 
they are attractive and catchy. 
MICK 


.. ; 
General Agent Fidelity Mutual Life Ins. Co., Buf- 
falo, = 





Your scheme is certainly very unique. 

GEORGE E. ¢MITH, 
General Agent Northwestern Mutual Life Ins. Co., 
Portland, Maine. 


R. B. FLITCRAFT, 


Prices in Quantities, f. o. b. Oak Park; 
\ 


A goo 


SEE THE 1907 MODEL 


PATENT No. 775058 


FLITCRAFT’S SAVINGS BANK CLOCK 


Your bank is the best thing that I ever saw, 


and can highly recommend it, and you can use my 








name whenever you want to for reference. 


A. H. RASNER, 


Special Agent Fidelity Mutual Life Ins. Co., 


Requires a Daily Deposit 
in order to wind the Clock 
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Tatamy, Pa. 





We believe the clock idea is a first-class one. 


A. B. HOWE, 


Ass’t Gen. Mgr. Security Mutual Life Ins. Co., 
Binghamton, N. Y. 





Your combination is a good thing and has al- 
ready done some good work for me. 


H. ROBB, 
Prudential Insurance Co., Greenville, Miss. 





My experience with your Bank Clock was more 
than satisfactory. Before introducing same to m 
agents, 1 thought I would give it a trial myself. 
I went into a large wholesale house and asked 
permission to interview a few of the clerks. As a 
result I was instrumental in placing four of the 
clocks in about one and a half. 
give your clock credit for this business. Of 
course, I had to do some talking, which is neces- 
sary in our line of business, but any agent can 
take this clock and if he will work hard enough 
can triple his record as an insurance agent. I in- 
tend to put on some more men, who will devote 
their entire time to the clock proposition. 


hours, and I must 


A. S. RENNIE, 


Manager Illinois Life Insurance Co., Chicago, Il. 





Change my order and send me twenty-five as 
quickly as possible. First five in one and a half 
hours standing in one place in a cigar store. They 
are “‘it.” iM. , 
Of C. H. Cord & Son, Gen. Agts. Michigan Mut’l 


0. CORD, 
Life Ins. Co., Dayton, Ohio. 





I am very much pleased with the clocks and 


the prospect for them, as shown by my additional 
order, and wish you would advise me as to the 
time you will require for further deliveries, as I 
wish to be prepared to fill the individual orders 
coupled with applications for insurance pretty 
romptly. D. G. HOLBROOK, 

fanager Mutual Life Insurance Co., Hartford, 


Conn. 


This is unquestionably the Greatest Life Insurance “Interview Getter” of the Age 


( Single Bank Clock 

10 @ 1.60...... - 
25 @ 1.50....... seb dabenaanse 37.50 
100 @ 1.40....... 


A handsome and substantial black leather case, | prec ng _ os apemens — By a a sample Savings Bank Clock, $4.00 
quality leatherette sample case, $1. 


Remit by Post Office or Express Money Order on Oak Park, Illinois, or send draft on some New York or Chicago Bank, to avoid 
exchange charges. Do not send personal checks without adding at least ten (10) cents to the amount of the advertised prices. 
Make all remittances payable to the order of 


évnen cesses 140.00 


313 Wisconsin Ave., Oak Park, Illinois 





COMBINATION OFFER 


TO ACENTS 


National Life Annuity Company 
Mutual Aealth and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill. 
Endowment Life, Accident 
And Health Insurance 


Ona Plan Everyone can Afford. Contracts Up-To- 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 


Address the Home Office 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FURD & SON, Managers 
CINCINNATI, OHIO 








TEXAS 


Agents Wanted 


Liberal Commissions, Non- 
forfeitable Renewals 








W. B. MUSSELMAN 


SUPT. AGENCY DEPT. 


WESTERN LIFE 
INDEMNITY CO. 


GEO. M. MOULTON, Pres. 


MASONIC TEMPLE, CHICAGO 











consideration.” 














WANTED 
PlbalidG 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 





{ Course of Insurance 
Education 


Our Department for Fur- 
nishing Prospects 


New “Model Policy” 


Will plow the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 
HARTFORD, CONN. 
Write Home Office. 


NATIONAL 
LIFE INSURANCE CO. 


MONTPELIER, VERMONT 
Established in 1850 Operating in 38 States 





Joseph A. De Boer, Pres. H. M. Cutler, Treasurer 
Jas. T. Phelps, Vice-Pres. A. B. Bisbee, Med. Director 
James B. Estee, 2d V-Pres. C. E. Moulton, Actuary 
Osman D. Clark, Secret’y F. A. Howland, Counsel 


This Company held Januery 1, 1907, and gained dur- 
ing the past decade: 

Assets, - $ 37,511,373.24 Gain, 177¢ 

Surplus, - 4,224,287.21 Gain, 155¢ 

Insurance, 151,253,000.00 Gain, 109¢ 


Its life, term and endowment contracts are liberal 
and attractive. 


D. G. DRAKE, Gen. Mgr. 
426 Marquette, Bidg., . . - Chicago, Ill. 
OLMSTED BROS. & CO.. State Agents 
Williamson Bidg., Cleveland, O. 
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ILLINOIS LIFE MAKES SOME 
COMMENTS ON ITS NEW POLICY 


In announcing its new special survivor- 
ship bonus policies, the Illinois Life 
on Oct. 1 discontinued its guaranteed 
monthly income policies, guaranteed divi- 
dend policy, nonparticipating policies, re- 
ducing premium policy, select lives policy. 
In describing its bonus policies the com- 
pany says: 

The plan and purpose of these new bonus 
policies is to give to each applicant who 
desires to carry his insurance on the ac- 
cumulation plan, thereby combining with 
protection for his family a profitable in- 
vestment for himself, an absolutely square 
deal in the profit distribution. The policies 
are issued at the usual participating rate 
and the company guarantees to set aside 
each year a certain portion of the premium 
and annually compound the same at 3% 
percent interest. A division of the ac- 
cumulated bonus will be made at the end 
of twenty years and each policyholder 
whose policy ig in force at that time will 
receive his equitable and proper share. 

Holders of these bonus policies have an 
absolute guarantee as to the annual con- 
tribution to the bonus fund, and a further 
guarantee as to the rate of interest at 
which the contributions shall be improved; 
which means that neither the death rate, 
the interest rate, the expense rate, nor the 
profligacy of the company’s management 








in distributing annual dividends for ad- 
vertising purposes—factors which are of 
prime and sole importance in determining 
accumulation results in mutual companies 
—can in any degree influence or affect the 
bonus to be received. 


a 2. 


It is generally admitted that the accu- 
mulation system, which holds out to the 
persistent policyholder promise of a con- 
siderable reward for persistency, is not 
only a proper but a desirable inducement, 
provided always that the policyholder in 
exchange for the chance he takes of being 
unable to continue his policy to the end 
of the accumulation period receives ade- 
quate assurance that if he does persist his 
reward shall be as much as a proper con- 
servation of the bonus contributions en- 
titles him to enjoy. 

Recent investigations have shown that 
mutual companies carrying insurance on 
the accumulation plan have felt perfectly 
free to draw upon the accumulations of de- 
ferred distribution policies to meet extraor- 
dinary and extravagant expenses, as well as 
to show such results on annual dividend 
policies as would attract new policyholders 
on that basis. Mutual life insurance compa- 
nies, by the very nature of their organiza- 
tion, are not permitted to give any guarantee 
as to the contributions to be made to the 
accumulation fund, and experience has 
demonstrated that the holder of a policy 
in a mutual company is not justified in 
permitting his profits to become a part of 
a fund, for the preservation and improve- 
ment of which no liability nor responsibil- 
ity is placed upon the insurance managers. 
It therefore devolves upon companies con- 





MASSACHUSETTS MUTUAL’S NEW RATES EFFECTIVE OCT. | 


The following are the new rates of 








the Massachusetts Mutual, which be- 

Age. Ord. Life. 25-P. L. 

et tiasetesddtaseersadeses $18.98 25.03 
38 25.42 
/ 25.83 
x 26.25 
y 26.70 
° 27.15 
J 27.62 
A 28.11 
‘ 28.63 
y 29.16 
y 29.72 
n 80.31 
5. 30.91 
81.55 
\ 32.21 

Me 42-66 060¢b0000waneneenedeé 27.55 32.91 

ay eres se Pe ea 28.40 83.64 

pu nerne66bs0k baniee oe wees 29.29 34.42 

vas ow ea Onde easeeh onsets ces 30.23 35.23 

Dtérened abeceecnensendancee 31.22 36.09 

Paes Sadanteestetescteecen 32.27 37.00 

Seat enn chess ebaeedceenies 33.39 87.96 

Di ebethneknedebeneed sanbeen 34.57 38.97 

43 35.83 40.05 
° 41.19 
° 42.41 
6 43.72 
R 45.11 
s 46.61 
5. 48.20 
. 49.90 
. 61.73 
° 53.69 
\ 55.80 
\ 58.06 
\ 60.50 

akevsce bet 6b000000%660c008 64.90 cee 

RTPI TT Te TTT irre 68.16 

Ds cee woedneeedénersvenosvas 71.64 

Meta adeesondeesensioesaes o6 75.37 

PbGenkecdcenenececseceseewe 79.34 

Ge Set vc wdedecnscasecancesus 83.61 

Mseduéert.cosanrconeGensdseeds 88.17 

BB ccrccoceccevsccnsneceeces 93.07 

Ge cb eb es ce neecsereonseneesus 98.31 

Age. ne term. 


11.90 
9 





came effective Oct. 1, when the com- 


pany changed to a 3 percent reserve 
basis: 


20-P. L. 15-P. L. 10-P L. 19-P. L 
$28.49 34.45 $ 46.59 $ 29.42 
28.94 34.96 47.27 29.87 
29.38 35.50 47.99 30.34 
29.85 36.06 48.72 30.83 
30.35 36.64 49.50 31.82 
30.85 37.24 50.28 31.84 
31.38 37.86 51.10 32.38 
31.93 38.50 61.95 32.94 
32.49 39.15 52.82 33.53 
33.07 39.85 53.72 34.13 
33.69 40.55 54.66 34.75 
34.32 41.30 55.62 35.40 
34.98 42.06 56.62 36.07 
35.66 42.86 57.66 36.78 
36.37 43.69 58.73 37.52 
37.13 44.54 59.85 38.27 
37.91 45.44 60.99 39.07 
38.72 46.36 62.18 39.90 
39.58 47.32 63.41 40.77 
40.47 48.33 64.69 41.68 
41.41 49.38 66.01 42.63 
42.40 50.47 67.37 43.64 
43.44 51.62 68.81 44.69 
44.54 52.81 70.29 45.79 
45.70 54.07 71.83 46.97 
46.93 55.39 73.43 48.21 
48.22 56.77 75.09 49.52 
49.60 58.23 76.84 50.90 
61.07 69.77 78.65 62.37 
62.63 61.39 80.55 53.93 
64.28 63.09 82.52 55.58 
56.05 64.89 84.57 57.34 
57.93 66.79 86.72 59.22 
59.94 68.80 88.96 61.22 
62.10 70.93 91.31 63.36 
64.40 73.19 93.75 65.65 
66.87 75.59 96.32 68.09 
69.53 78.14 99.02 70.72 
72.37 80.87 101.85 73.63 
75.44 83.80 104.85 76.56 
78.75 86.92 108.00 79.82 
82.30 90.26 111.34 83.34 
86.14 93.87 114.87 87.13 
90.30 97.72 118.64 91.21 
94.78 101.89 122.63 95.64 
99.65 106.37 126.90 100.42 
5-yr. term. 20-yr.end. 15-yr.end. 10-yr. end. 
$11.89 $48.65 $66.62 $103.31 
11.97 48.74 66.71 103.38 
12.06 48.85 66.79 103.45 
12.14 48.94 66.88 105.52 
12.23 49.05 66.98 103.63 
12.34 49.17 67.09 103.72 
12.45 49.30 67.19 103.82 
12.56 49.42 67.31 103.93 
12.68 49.58 67.44 104.08 
12.82 49.72 67.57 104.16 
12.96 49.89 67.72 104.28 
13.11 50.08 67.87 104.42 
13.28 50.27 68.04 104.57 
13.47 50.49 68.22 104.73 
13.69 50.72 68.42 104.89 
13.90 50.98 68.63 105.07 
14.15 51.26 68.87 105.27 
14.43 51.56 69.11 105.48 
14.74 51.90 69.39 105.71 
15.07 52.28 69.69 105.96 
15.44 52.69 70.03 106.23 
15.84 53.16 70.39 106.53 
16.31 53.67 70.81 106.85 
16.83 54.23 71.26 107.22 
17.42 54.86 71.76 107.62 
18.10 55.55 72.32 108.07 
18.88 56.32 72.94 108.57 
19.76 57.17 73.64 109.12 
20.77 58.13 74.40 109.74 
21.92 59.17 75.24 110.42 
23.10 60.33 76.19 111.17 
24.61 61.60 77.22 112.01 
26.20 63.01 78.37 112.92 
27.96 64.56 79.62 113.98 
29.93 66.27 81.01 115.04 
$2.10 68.14 82.55 116.27 





MANAGERS WANTED 


FOR AKRON, SPRINGFIELD, 
NEWARK AND JAMESTOWN, OHIO 


Address: A. P. EARLE, General Manager 


RELIANCE LIFE INSURANCE COMPANY 


OF PITTSBURGH, PENNA. 

















JAMES H. REED, - - - PRESIDENT 
PAID UP CAPITAL, - - $1,000,000.00 








CAN SECURE 


the BEST CONTRACT from 


Security Mutual Life Ins. Co. 


BINGHAMTON, N. Y. 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 
exacting ever enacted, 
ith the Com; vast resources—greater by many millions than those of any other company 
in the world—now — invested in the most CS securities consistent with saf 
it! 


ety, 
an economy of management equalled by few and excelled by none, maintains its place in 
the front rank held by it for sixty-four years as, 


The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 
GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS, CO. OF NEW YORF 
34 Nassay Street, New York, N. ¥ 














Are you familiar with the Protective Endowment and 
Guaranteed Income Policies now being issued by the 


Midland Mutual Life Insurance Co. 
OF COLUMBUS, OHIO 


These policies are distinctive creations of Mr. S. H. 
Wolfe of New York especially provided for the 
**Midland.”’ 

The very best sellers on the market. 


DR. W. 0. THOMPSON 


B. F. REINMUND 
President 


Secretary 


en 


LOT H. BROWN, Supt. of Agencies 





RESPONSIBLE AND TRUSTWORTHY 


Operates Only 
AGENTS WILL FIND 


In 
Integrity and Economy of Management IOWA 
Policies Plainly Drawn and Easily Understood ILLINOIS 
Policies Bearing Annual Dividends INDIANA 
Absolutely Safe Insurance, but at the Lowest MICHIGAN 
Possible Cost OHIO 
PENNSYLVANIA 
— MISSOURI 
KANSAS 
THE EQUITABLE LIFE OF IOWA | nesrasza 
DES MOINES, IOWA a 
To such Agents Definite Territory and Long WASHINGTON 


Renewal Contracts will be given 
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ducted on the stock plan to devise guar- 
anteed insurance contracts which combine 
with protection an adequate reward and 
profit for persistency, s 


The bonus to be apportioned to the holder 
of one of the Illinois Life’s new bonus poli- 
cies cannot be affected by the interest 
rate, by the death rate, by the expense 
rate, nor by any desire on the part of the 
company’s management to make a fine 
showing on annual dividend policies. The 
amount of money that each bonus policy 
contributes each year to the bonus fund, 
as well as the rate of interest at which 
the bonus fund shall be improved, is absv- 
lutely guaranteed. 

At the age of 35 the annual premium on 
the new special survivorship bonus policy, 
20 payment life form, is $37.79. Beginning 
with the second year the company guaran- 
tees to set aside out of this premium and 
to the credit of the special survivorship 
bonus fund $6.46, or 18.9 percent of the 
premium. 

For the purpose of illustrating the bonus 
to be apportioned on this policy at the end 
of twenty years, we will assume that dur- 
ing the current year one thousand policies 
aggregating one million of insurance are 
issued, the annual contribution of these 
policyholders to the bonus fund being 1000 
x $6.46, or $6,460. If the average life of 
20-payment life policies is twelve years we 
have, on the basis of one million of insur- 
ance, $6,460 to be compounded annually at 
3% percent, for eleven years, making the 
total bonus fund $897,856. 

* 7 * 


It is stated that of 20-payment life pol- 
icies issued in any given year only 18 
percent will be in force at the end of 
twenty years; hence, of the one thousand 
policies used in our illustration but 180 
would be in force at the end of twenty 
years. Dividing our total bonus accumu- 
lation, $87,856 by 180, the number of pol- 
icies in force at the end of the 20-year 
period, we arrive at $488 as the probable 
and estimated bonus for each one thousand 
of insurance issued at the age of 35. Add- 
ing to this bonus $607, the guaranteed cash 
value at the end of twenty years, we have 
a total cash surrender value of $1,095. 

Premiums for twenty years amount to 
$759.80, leaving a profit to the policyholder 
of $335.20 on his premium deposits; twenty 
ge of insurance having cost him noth- 
ng. 

On the assumption that each purchaser 
of this bonus policy lives and pays twenty 
full years; that we have no deaths and 
no lapses, the return to the policyholder at 
the age of 35, his annual contributions of 
$6.46 being — annually at 3% 





percent, would ; 

Guaranteed reserve value............ $607.00 

Cash bonus guaranteed.............. 176.23 
TE cent ebnabsdbsnseesersscenseré $783.23 

Premiums for 20 yearS...........+++ 759.80 

POE ckccds cecvcvesstesceseccaseees $ 23.43 





HIS FAMILY NEEDS IT MOST 


One of the most frequent excuses met 
with by the agent is “I can’t afford it.” 
In many cases this is merely an excuse 
and has but little truth to back it up. 

The man who feels he cannot afford to 
buy insurance is the one who needs it 
most. Life insurance to the wealthy is a 
conservor. It is an anchor. It is some- 
thing that is sure. It is something that 
will add to the estate. The wealthy fam- 
ily will have enough means to meet all 
ordinary demands. 

To the man who “can’t afford it” life 
insurance can be said to be a necessity. 
He can afford some luxuries for his 
family while he lives and it becomes a 
duty to provide for them as best he can 
in case he dies. It is asking too much 
of the man of ordinary means to carry 
sufficient insurance so that his family will 
have the same income after he is gone. 
Such talk is impractical. But any man 
Owes it to his family to leave enough of 
a fund to keep his dependents in good 
circumstances until they can recover from 
the blow and adjust themselves to new 
requirements. It will take a little time 
to plan for the future and get avenues of 
income started again. The insurance 
fund serves to tide over the family until 
it can get on a basis where it is self- 
supporting. 





FINDS TEAM WORK EFFECTIVE 


An agent in giving his experience in 
soliciting said that he was a firm be- 
liever in team work or canvassing by 
Pairs. He follows the practice of having 
a man go with him but only one does the 
talking. The other simply stands by 
but focuses his thought on the prospect. 
This is the use of mental force and sug- 
gestion. This agent says his best results 
are gotten by this method. 





Said About Fraternals 


There is considerable comment in 
life insurance circles on the contract 
whereby the Fraternal Mystic Circle 
of Philadelphia reinsured the Ameri- 
can Guild of Richmond, Va. As _ will 
be remembered, the report of the ex- 
amination of the American Guild showed 
that it has paid out large sums of 
money to officers of other fraternals 
which it absorbed. It would be inter- 
esting to know whether any money 
passed when the Guild was taken over 
by the Fraternal Mystic Circle. One 
of the provisions of the reinsurance 
agreement is that all the assets of the 
American Guild shall be transferred to 
the Fraternal Mystic Circle, to be used 
for the sole purpose of paying the ob- 
ligations of the American Guild which 
accrued up to the time of the agree- 
ment. It seems hardly possible that the 
debts of the American Guild are equal 
to the assets, and yet the agreement 
states that the assets are to be paid only 
to meet the debts. 

Analysis of the Fraternal Mystic Cir- 
cle rates shows that they are consid- 
erably lower than the National Fra- 
ternal Congress 4 percent rates. The 
old members are not paying nearly as 
much as they should. At age 35 the 
premium for $1,000 is $17.40, whereas 
the National Fraternal Congress rate 
is $20.70. At age 45 the Fraternal Mys- 
tic Circle rate is $6 lower than the Na- 
tional Fraternal Congress rate. 








The Royal League has adopted new 
rates,’ as the old rates, valued by the 


National Fraternal Congress table, 
showed a deficiency. 
The following are the new rates, 


but added to them must be an expense 
assessment of $1.20 a year, or 10 cents 


a month: 
Term Term Term Whole 

Ages to 50 to 60 to 70 Life Rates 
18 $ .54 $ .62 $ .74 $ .95 
19 54 62 -74 -95 
20 54 .62 -74 -95 
21 54 .62 -74 95 
22 55 -63 -76 -98 
23 56 64 -77 1.01 
24 56 65 .79 1.04 
25 57 67 -81 1.07 
26 58 -68 .83 1.10 
27 59 .69 -85 1.14 
28 60 -71 .87 1.17 
29 61 72 .89 1.21 
30 62 74 -92 1.25 
31 63 -75 .94 1.29 
32 64 .77 .97 1.34 
33 65 -79 1.00 1.38 
34 66 -81 1.03 1.43 
35 68 .84 1.06 1.48 
36 70 -86 1.09 1.54 
37 72 .88 1.12 1.60 
38 74 -90 1.16 1.66 
39 75 -93 1.20 1.72 
40 77 -95 1.24 1.79 
41 98 1.28 1.86 
42 1.01 1.33 1.94 
43 1.04 1.37 2.03 
44 1.07 1.42 2.11 
45 1.11 1.48 2.20 
46 1.14 1.54 2.30 
47 1.18 1.60 2.40 
48 1.22 1.66 2.51 
49 1.26 1.72 2.62 
50 1.31 1.79 2.75 
51 2.85 
52 3.00 
53 3.15 
54 3.31 
55 3.48 
56 3.67 
57 3.87 
58 4.08 
59 4.31 
60 4.55 
61 4.82 
62 5.10 
63 5.41 
64 5.74 
65 6.10 





COLLECT WITH APPLICATION 


More and more, agents who get the 
premium when the application is signed 
secure the best results. When a man 
agrees to take the policy he knows he 
has the money to pay for it. 

Aside from the danger of the “twister” 
and the applicant’s changing his mind be- 
fore the policy is delivered, the man will 
perhaps spend the money. Some unex- 
pected call is made on him or some in- 
vestment appeals to him. He lets his 
policy get the blunt end. Clinch the bar- 
gain tight with the application is a very 
good rule. 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


W. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 





LINCOLN NATIONAL LIFE POLICIES are 
Issued on up-to-date plans. 

New and exclusive features make our 
Contracts of insurance unusually attractive. 
Only real PREMIUM REDUCING policy. 
Local and general agents WRITE. 

Now is the time for YOU to ACT. 


Che Lincoln National Life Insurance Company 


Of FORT WAYNE, INDIANA 


FOR AN AGENCY IN INDIANA, MICHIGAN OR OHIO, ADDRESS 
THEO. F. RUHLAND, SUPT. OF AGENTS 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 








THE CLEVELAND LIFE 
INSURANCE COMPANY 


CAPITAL, :: :: 3: : 
W. S. SHELTON, Secretary 








$125,000.00 
P. W. WARD, President 








A Legal Reserve Company issuing all forms of policies on 
strictly Non-Participating Plan 








WILBUR WYNANT, Agency Director 
HOME OFFICE—ROCKEFELLER BUILDING, CLEVELAND, OHIO 





F you want to connect with a company whose 
management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every- 
body right, address 


United States Annuity é Life Insurance Co. 
Heyworth Building, - - CHICAGO 
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Among the Companies 





The Penn Mutual has published new 5 
and 10-year convertible term policies with 
the installment privilege. It has slightly 
advanced its rates up to age 25, after 
which there is a slight reduction. The 
renewal privilege stops at age 55 in the 
case of the 10-year term, and at 60 in the 
case of the 5-year term contract. The 
privilege of conversion as of original 
date is limited to 5 years, but the policy 
may be converted to a life or endowment 
dated at the time of conversion and at the 
advanced age at any time to and includ- 
ing age 65—of course without re-exam- 
ination. 

The Penn Mutual policy offers cash, 
paid-up and extension upon application 
and surrender of policy equivalent to 80 
percent of the 3 percent American reserve. 
For example, a 10-year term policy is- 
sued at age 35 with a premium of $13.66 
would at the end of the fifth year have a 
reserve of $2.51. Eighty percent of this, 
or $2.01, would be the Penn Mutual’s cash 
value at the end of the fifth policy year. 
This cash value would buy $44 of paid-up 
term insurance expiring in five years, or it 
would extend the policy at its face value 
for 78 days, including the month of grace. 





The following are the rates on the 
Home Life’s convertible term policy: 





Age. 6 Year. 10 ae 15 Year. 20 Year. 
20. 6b08seesees $11.65 $11.80 $11.97 $12.19 
| ere 11.76 11.92 12.11 12.34 
Shivecieessase 11.88 132.06 12.26 12.51 
ME odinectoians 12.01 12.20 12.42 12.69 
aig lavedeek 12.15 12.85 12.58 12.89 
pepe e 12.29 12.51 12.77 13.10 
a 12.45 12.68 12.96 13.32 
Re a 12.61 12.86 13.17 13.57 
OEE A skvoab see 12.78 13.05 13.39 13.84 
Diawctcas stun 12.97 18.26 13.64 14.13 
Mrs evans 13.17 13.49 18.90 14.46 
Bn ok saneaaen 13.38 13.73 14.19 14.81 
Ds eonseces 13.61 14.00 14.50 15.20 
 eseeraeser™ 13.86 14.28 14.84 15.63 
__ EeS ETE 14.12 14.59 15.22 16.11 
DRictis sanevaee 14.40 14.93 15.63 16.63 
Me ciscueseas 14.72 15.29 16.08 17.21 
Dade vdln Sei din 15.06 15.69 16.59 17.85 
Mts eetenere 15.43 16.14 17.15 18.56 
itearske casas 15.82 16.62 17.77 19.34 
ER oe 16.26 17.16 18.46 20.21 
Pibksrceevwass 16.73 17.76 19.22 21.16 
| ERR 17.26 18.42 20.07 . 22.21 
Ditinicnaveses 17.84 19.17 21.00 23.37 
Ss ecktaxcavas 18.49 20.00 22.04 24.65 
DG cearuunen 19.2% 20.92 23.20 26.06 
ee 20.08 21.95 24.47 
_ Ree 20.94 23.09 25.88 
RSE 21.96 24.36 27.44 
 : 23.09 25.77 29.15 
ere 24.35 27.32 31.03 
Se ieanaieane 25.74 29.02 
"| eit 27.28 30.91 
Mi casseeesnus 28.98 32.97 
_| Wbeienepene te $0.84 85.25 
no $2.90 37.74 
DE windunass ie 35.16 
Dit ceasbenas 37.65 
DOs iadivesssa 40.38 
| ete 43.38 
ci tens ciew 46.68 
The “guaranteed investment” policy in 


the Northern Life not only pays the 
face of the policy in the event of death, 
but pays in addition at any time the ac- 
cumulated savings. At age 35 the rate 
is $51.16. In the tenth year there is 
an accumulated savings of $406.36. The 
company guarantees to return on this 
policy $1,406.36 in event of death in the 
tenth year. In the first year the saving 
is $21.37, in the fifth year $177.88, in the 
fifteenth year $677.70, and in the twen- 
tieth year $1,000. The dividends are paid 
annually or may be left to accumulate, 
in which event they would be added to 
the settlement at death or maturity 
while living. The policy can be con- 
verted on any anniversary to the whole 
life common dividend plan, without ex- 
amination, and will return in cash to 
the insured practically all that he has 
paid in excess of what he would have 
paid had he bought the whole life pol- 
icy originally. To illustrate, the above 
policy, age 35, premiums $51.16, could 

changed to a premium of $22.89, and 
the new policy would bear the date of 
the original and cash withdrawable is 
$207.92. After conversion the policy will 





mature on whole life common dividend 
plan. Another feature of the Northern 
Life policies is the automatic loan. 
While they provide for the extended in- 
surance feature if desired, yet unless so 


instructed the company will not allow a/| 
policy to lapse if it has a loan or cash | 


value. In case the thirty days’ grace 
elapse without settlement the company 
will take the dividend then due and 
apply it in payment of the premium. 
The balance of the premium is taken 
from the loan value of the policy and 
the policyholder is notified of the amount 
and instructed that he can refund the 
amount any time during the life of the 
policy with 6 percent interest. 





The Travelers gives the following table 
showing the policy year in which the 
paid-up value of its premium reduction 
contract with 3% percent guarantees 
exceeds the face of the original insur- 
ance in event of lapse, provided the as- 
sured has continued to pay to the date 
of lapse the full first year’s premium 
every year: 


Ordinary Life. 20-Payment Life 


Policy Paid-up Policy Paid-up 
Age Year Value Year Value 
20 35 $1,013 5 $1,021 
25 33 1,016 15 1,023 
30 31 1.016 15 1,019 
35 29 1,015 15 1,016 
40 28 1,021 15 1,016 
45 25 1,011 15 1,019 
50 23 1,004 15 1,025 
55 22 1,030 15 1,040 
60 20 032 15 1,068 
15-Payment Life 10-Payment Life 
Policy Paid-up Policy Paid-up 
Age Year Value Year Value 
20 12 $1,067 8 $1,033 
25 1 1,064 8 1,030 
30 12 1,060 8 1,026 
35 12 1,056 8 1,022 
40 12 1,053 8 1,017 
45 12 1,053 8 1,014 
50 12 1,058 8 1,014 
55 12 1,065 8 1,019 
60 12 ay 083 8 1,026 
10-year End. 15- -year End. 20-year End. 
Policy P’d-up Pol, P’d-up Pol. P’d-up 
a Fear Voss Year aan Year Value 
2 y 13 1,027 7 1,03 
25 9 1,0 13 1,032 1 . ‘Oa 
30 9 1,039 13 1,038 17 1,055 
35 9 1,044 13 1,045 16 1,004 
40 9 1,051 13 1,056 16 1,017 
45 9 1,059 13 1,069 16 1,035 
50 9 1,072 12 1,005 16 1,055 
55 9 1,088 12 1,025 15 1,018 
60 9 1,108 12 1,054 15 1,055 
25- -year End. 30-year End. 
Policy Paid-up Policy Paid-up 
a Lf cen Year Value 
2 1,011 23 
25 20 1,018 23 rote | 
30 20 1,028 23 1,022 
35 20 1,043 23 1,038 
40 19 1,009 22 1,015 
45 19 1,030 22 1,014 
50 18 1,002 21 1,020 
55 18 1,033 cece 





President Baldwin of the Pittsburg 
Life & Trust thus outlines the agency 
policy of that company: 

“We have never permitted an agent 
to have subagents, or, in other words, 
we have never operated under the gen- 
eral agency system. All contracts are 
made direct with the company. We have 
never attempted to open any district, 
in so far as we have never supported 
a branch office. If we could find a 
representative for a city that we be- 


| lieved was such as we would want, we 


might open a branch office in that city. 
It would be the company’s office, and 
the director of agents would be employed 
on a salary. His duties would be to 
secure business and agents, that is, to 
write personal business and to write 
business jointly with the agents that he 


would secure for the company. He 
would have no interest whatever in the 
business written by the agents. His 


compensation for this work would be 
included in his salary.” 





There has been some inquiry as to what 
proportion of the old Conservative Life 
business is on the books of the Pacific 
Mutual. On Dec. 31, 1906, the Pacific 
Mutual’s own business was $73,299,368, 
The amount still in force at that time rep- 
resenting the Conservative’s business was 
$23,770,052. 





“A man’s success is measured or pro- 
portioned by the number and character 
of forces he can draw around him to help 
him work.” 








1860 47th Year 


Home Life Insurance Company of New York 
GEORGE B. IDE, President 
Assets, $19,009,550.82 





LIABILITIES, $17,925, yer 
(Including Dividend-Endowment Fi 


Dividend: Endowment Fund Deterred Dividends) — - - 1,621,413.00 
Net Surplus, - - are eee 
Insurance in Force, - 66,113,559.00 





“Mr. Sithantited theta odes eieable senite” 


New York Sun, 12-18-05 


THE YEAR 1906 SHOWS LARCEST GAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 


AGENTS WANTED 


TO SELL OUR 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 














ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





Opportunity is at Your Door 


if you are a “business getter,’’ to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


The State Lite Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 











THE WoORLD'S® RECORD. 


Reserve and all Admitted 
ae oe ee =" — Assets. bier a a 
— sh. 08,470 PATS sostass was, 
1901....... 3,615, $1,015,072 $699,418 3315,654 
1902....... $39,541,688 $1, 527, 036 $1,176,249 $350,786 
1908....... $49, 713, 796 $2,205,636 $1,815,059 $390,577 
1904....... $60,148,904 $3,160,083 $2,615,498 $544, os 
$74,440 $4, 126, 682 $3,521, 731 


$605,3 
1906. "$81,047, 860 $5,353,744 $4,674,118 $679/626 
Goeth of business 1oTY that of any other of FOUR MILLIONS EIGE at the end of its Bay 6a 


YEA The Com ye 8 sum in excess of HT HUNDRED and 
THOUSAND § OLLA ited with the State of Indiana other governments the Com- 
pulsory Legal Reserve | E 


Indiana, to protect policyholders. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating ~y = cipating p policies and secures them a TS oy of v7 
full value in approved securities with +x, is the law. A certificate from the 
State Auditor with ev policy 

Rate of interest earn: 1906. 6.13%. Most absolute safety. Biggest cash settlements. 
representatives wanted. 


I. W. A. STAUDT, State Agent, 


and oth 





Reliable 


209-212 City National Bank Bldg., Canton, O. 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets °- © © © © © © «© © «© co oc  €1,608,748.18 
Surplus Security to Polic; Solders ° e e e 307,924.34 
Insurance in Force . e e e e ° ° ° e 19,325,570.00 


Deposits with the State of Indiana. uired la onspeculative securities in an amount ex- 
cooding entire reserve liability to policyholders.” 7s i res 


— Agents desiring liberal contracts for exclusive territory should write today direct to the 
Company. 


The Most Popular Up-to- Date Policies 


CONTAINING MANY TALKING POINTS 
and General Agents pg in Hlinois, Obio, Pennsylvania and Georgia 


Managers 
jendid opportunity for f capaci t connection with a well-known Compaay 
= organised ie tk lowest’ Ohio Sled a to to rigid annual ‘cxeenlantions, . 


Do not acing investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 
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As Seen by the Onlooker 


One of the leading general agents in 
Chicago makes a practice of sending to 
his chief competitors copies of his com- 
pany’s new policies whenever any are 
issued. He figures that any agent is 
likely at times to misrepresent the pol- 
icies of a competitor if his knowledge of 
them is only that gained from hearsay. If, 
however, he has the policy himself he has 
no excuse for misrepresenting its terms 
and an honorable agent will not do it. 
If under such circumstances one is guilty 
of misrepresentation he is entitled only 
to be treated as an Ishmaelite in the 
business. 











I know a man in one western city who 
made a friend out of another man who 
bitterly disliked his company and never 
let an opportunity pass to “knock” it. 
When the man of whom I am speaking 
assumed his present position he knew 
the other man by reputation and had no 
reason to expect anything but war with 
him. However, he commenced to show 
him courtesies, sent him his own com- 
pany’s new policies, rates, and litera- 
ture, and asked him for information 
when he wanted it. The other man’s dis- 
like of the company did not prevent his 
being a gentleman, and he was soon re- 
ciprocating these courtesies. When in 
dividuals connected with different compa 
nies become friendly to each other, it 
is hard for them to keep up the hatred 
each may feel toward the other’s com- 
pany. 

This was part of the secret of the suc- 
cess which attended the early efforts of 
the Columbian National in Chicago. Rep- 
resentatives of the old companies which 
do business on the usual lines saw the 
Columbian National’s stock-selling plan 
would interfere with their business. They 
believed the plan was bad, and ordinarily 
they would have gone after the company 
in every way possible. But most of 
them liked Franklin W. Ganse, who was 
then manager at Chicago. The charm 
of his personality drew the teeth of the 
opposition to the company, and it was 
set off easily compared to what it would 
have been with somebody else as man- 
ager. 





Some people think of life insurance 
mighty superficially. I knew a big man 
—a captain of industry, too—who has 
two policies for similar amounts in dif- 
ferent companies, taken out about the 
same time. He was dissatisfied because 
the dividend on one was $8 lower than 
on the other, yet the company of lower 
dividend was charging him a premium $30 
lower. He saw the point readily, but the 

sronder was that he failed to see the 
‘difference when he bought the policies. 
It is one of the strangest anomalies that 
the insurance philosopher runs across 
that men who will manage large indus- 
tries with consummate care and success 
and will purchase stocks and bonds only 
after exhaustive inquiry, will nevertheless 
purchase life insurance seemingly regard- 
less of questions of gross and net cost, of 
policy conditions, and oftentimes without 
even knowing the nature of the contract 
they have entered into. 

I knew a man—now unhappily and un- 
timely deceased—one of the cleanest and 
ablest men in public life a successful 
counseller and still more successful ad- 
ministrator of large business affairs, who 
was extremely reluctant to look into life 
insurance investments; yet he was caught 
more than once on snide special contracts 
of some of the numerous concerns that 
have in recent years bobbed up. The 
only good old line policy this splendid 
man bought was done to help out a 
friend. The snide contracts he entered 
into on his own judgment and investiga- 
tion. 

His case is not rare. Too few is the 
number of men who investigate companies 
and methods before buying. If it were 
not so there would be no excuse under 
the sun for the frightful i increase in com- 
panies with “schemes.” If they succeed 
it will be due to the fact I have laid 
down—lack of discrimination. Perhaps 





people will be more discriminating now. 
If so, what of the investors in the stock 
of the aforesaid concerns? 


AGENTS SHOULD LEARN TO 
FURNISH THEIR OWN STEAM 


While naturally “money makes the mare 
go,” and extra inducements or some re- 
ward cause a man to put on extra steam, 
yet it would seem that life agents should 
not continually need artificial stimulation 
to write a larger business. Perhaps some 
have contracted the stimulant habit, and 
if so it is to their- detriment. 

The old days of “home comings,” “an- 
niversary” and “sixty stars” contests, with 
all the furore and goading that accom- 
panied them, the high pressure, rebates 
and lashing, are over, for which we should 
return due thanks. 

Would it not be well for the agent in 
some quiet hour to size himself up and 
measure his capacity? If he can produce 
more under strenuous pressure, with a 
comfortable bonus in sight, can he not 
do equally as well without stimulant? 
Can he not with his own free will and 
determination go forth as a soldier of 
fortune and have a contest all his own, 
a contest with his past records? The re- 
ward is there in the way of commissions 
on the extra business he has written and 
the discovery that his capacity for pro- 
duction has developed. He is a bigger 
man mentally than before. He has simply 
put dormant or potential forces into play. 

After all, it is these latent reserve forces 
that determine what the stature of a man 
is when extra exertion is made. It should 
be a pleasing revelation to him to find he 
possesses these hidden powers. They need 
to work occasionally just as our seldom 
used muscles or mind faculties should be 
exercised now and then. 

Have you, Mr. Agent, ever tried to ex- 
cel your past records with a really good, 
hard, stiff effort? Just try it for a month 
or so every once in a while to test your 
capacity. Don’t you think you'll find a 
satisfaction and inspiration in discovering 
your real ability? There is nothing like 
taking an inventory of one’s own mental 
and physical powers and bringing every 
faculty in action from time to time. 

We easily drift into a rut and follow a 
routine. By breaking away from beaten 
paths we find new scenery and change. 
Get away sometimes from just the average 
daily production and steam up. Test your 
speed and take a spurt. The results will 
be beneficial. C. M. C. 








“When you are working, work hard. 
When you are playing, never think of 
work.” 


| 





THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
= years———— 


Our agents are representative citizens of 
their respective communities. 





ORGANIZED 1865 


Connecticut General 


Life Insurance Co. 
HARTFORD, CONN, 
Issues the most liberal non-participating 
policies at LOWEST premium rates, 


We will be pleased to send an illustra- 
tion for any age—15 to 60. 


DR. H, C. CASTOR, Manager 
153 La Salle St., CHICAGO 





Sy 2 ear Pree 


i = 
JOHN P. MUNN, M.D. 
PRESIDENT 


JAMES R. PLUM 
heather 


CLARENCE H KELSEY 


Pres Title Guarantes and Trust Co 


was H. PORTER 


Chem Met Rank 

















—— 
Good men, whether experienced in life 
insurance or not, may make direct con- 
tracts with this company, for a limited ter- 
ritory if desired,and secure forthemselves, 
in addition to first year's commission, a 
renewal interest insuring an income for 
the future. Address the Company at its 
Home Office, No. 277 Broadway, N. Y¥. 


“4 

















AUTHORIZED CAPITAL 





$500,000 





THE VERY NAME, 


THE OHIO STATE LIFE 


Should appeal to Ohio people everywhere, because of the pro- 
tection guaranteed under the Ohio Laws, and the safeguarding 
of the Company’s funds thru the administration of the Ohio 
department, recognized as the very best inthe country. The 
business getter will appreciate the advantages. 


The Company has never written any form of special contract. 


Its 


methods are, and always have been absolutely above criticism. 
To the agent contemplating a permanent_connection, address the palit Columbus, O 














The Management of The Northwestern 

















of Milmaukee 


Dec. 31st 
| a 
MD cc peceen 





Che Northwestern 


Mutual Life Insurance Cn. 


ORGANIZED 1857 


Mutual Life Insurance Co. was en- 





dorsed by the New York Legislature 








H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


Growth of Company 


. $ 22,517,043 


Business of 1906 largest in history of Com- 
pany. Purely Mutual and transacts business 
only in healthful portions of United States. 


when it passed laws in 1906 which virtually 
made mandatory the business policy of The 
Northwestern, 


And By The Public 





Insurance in Force 


127,629,903 
819,252,279 








because more insurance was applied for in 
1906 than in any previous year of The North- 
western’s 50 years of existence. 


It is capable of easy demonstration thatThe 
Northwestern is the best Company to insure in. 

See The Northwestern’s 1907 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement and 
the new Automatic Loan feature. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 
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Taken from Bulletins 


The solicitor who properly appreciates 
this fact can take great pride in his 
work. His occupation is one approved 
and forwarded by the most wise and 
enlightened governments. Therefore, in 
addition to the financial profits that may 
be obtained, there is the personal satis- 
faction to be derived from the fact that 
the solicitor occupies a position in the 
community closely allied to that of the 
minister or the physician. 

An advantage which the life insurance 
solicitor enjoys may be found in the 
fact that the work is not laborious and 
that it does not bring with it the same 
burden of responsibility that attaches to 
the labors of the physician or the law- 
yer, while the recompense is equal to 
and in most cases exceeds that of the 
average man engaged in these profes- 
sions. 

Summing up the advantages in favor 
of the man contemplating life insurance 
solicitation, and comparing these with 
the benefits accruing to others who en- 
gage in active professions, the conclu- 
sions are favorable to the former, be- 
cause: 

1. There is less 
preparation. 

2. A fair chance of immediate income. 

3. A prospect of a competency in old 
age. 

4. Little financial responsibility. 

5. A wide field in which to work. 

6. A calling that is dignified, and 
beneficial to the best interests of the 
public—Mutual Life Statement. 








need of prolonged 





The majority of agents get the best re- 
sults by closing their business on the first 
interview, especially when the interview 
is opportune, and the agent has a full op- 
portunity to present his case. Few men 
need further education on the subject of 
insurance. They may need introduction 
to the new and distinctive features of our 
contract, but what they need, and need 
most of all, is closing. When you fail 
to close your man after a good and sat- 
isfactory interview, he grows in strength, 
and you in weakness. He will be harder 
to bring to the closing point at the next 
interview, as he has confidence in his be- 
ing able to handle you and you, realizing 
his strength, are whipped at the begin 
ning, and rest satisfied with being able to 
get an appointment for another interview. 
‘Throw yourself into your case determined 
to win, be a sticker, and a stayer, use 
every argument that now is the time, and 
meet every excuse for delay and you will 
bring over many a procrastinator who will 
be happy when he has done his duty. It is 
not necessary to spoil a case the first in- 
terview if you can't write it. By exercis- 
ing tact and judgment, as a last resort, the 
case can be left open for a second inter- 
view.—Northern Life Bulletin. 





Observe the new energy that a work- 
horse, even though he be worn and tired, 
puts forth when approaching upgrade— 
when there is something hard to be done 
he starts seriously at it. Why not emu- 
late this example! Just at present it is 
not as easy to write insurance as it has 
been at some times in the past. This 
should not be taken as a reason for re- 
laxation, however, but, instead, as cause 
for unusual endeavors, larger determina- 
tion, more activity! If every business 
went smoothly, if progress was never in- 
terrupted, advancement would be alto- 
gether too simple a matter, so common, 
indeed, that there would be no particular 
merit in it. Because, however, it comes 
only from hard work, genuine effort, pro- 
digious energy, those men who do gain 
places of note are well entitled to the 
praise that follows. 

Several managers have recently written 
in an especially cheering tone, hopeful of 
the next few months, manifesting courage 
in abundance, believing they can now send 
applications along more freely. For all 
their good words the management is 
grateful, with all their determination the 
management is encouraged. The spread 








of such feelings, the broadening of loy- 
alty, the re-development of inactive can- 
vassing ability, will bring us all into bet- 
ter line for doing things. Let us, then, be 
at it from this very moment onward, not 
half-heartedly, not disniterestedly, but 
firmly, truly, devotedly!—Union Mutual 
Bulletin. 


FRATERNAL CONGRESS MAKES 
DEMANDS FOR ADEQUATE RATES 


The following are the resolutions 
adopted by the National Fraternal Con- 
gress at its annual meeting as to rates: 

Whereas: No fraternal beneficiary 
society can pay benefits upon an inade- 
quate table of rates without accumulat- 
ing a deficiency which will eventually 
compel readjustment, or lead to disaster ; 
and 





n 

Whereas: Each. fraternal beneficiary 
society is interested in the fraternal sys- 
tem as a whole in that the failure of any 
such society affects to a greater or less 
extent the system and through the sys- 
tem each individual society; and 

Whereas: Therefore, each fraternal 
beneficiary society believing in adequacy 
of rates and either now operating upon 
an adequate table or intending to speed- 
ily readjust upon such a table, is interest- 
ed in having all societies upon an adequate 
table; and 

Whereas: This Congress has for years 
been committed to a belief in the neces- 
sity for adequate rates and has given to 
the public a table of rates expressive of 
opinion that no society can safely obligate 
itself to pay life benefits upon a table be- 


low the National Fraternal Congress 
table; and 
Whereas: Many societies are now 


continuing to transact business upon 
tables which, judged by the standard of 
this Congress, are confessedly inadequate 
and so far below the actual cost of pro- 
tection furnished as to lead with unerring 
certainty, if continued, to ultimate disas- 
ter; and 

Whereas: It is to the interests of the 
system as a whole that all such societies 
should readjust upon a table adequate for 
the benefits promised. 

Therefore, resolved: That this Con- 
gress reaffirm the proposition that no fra- 
ternal beneficiary society should under- 
take to furnish benefits except upon a 
table which will bring to it adequate con- 
tributions for the benefits promised; and 

Resolved further: That this Congress 
reaffirm that all such readjustments 
should be upon a table of rates not lower 
than the National Fraternal Congress 
table and in no event lower than the ex- 
perience of each society shows to be nec- 
essary; and 

Resolved further: That this Congress 
recommends to the legislatures of the 
states of this Union the enactment of 
legislation fixing as a minimum table of 
rates the National Fraternal Congress 
table, and in no event lower than the ex- 
perience of each society shows to be 
necessary to furnish the benefits prom- 
ised, and through its officers and commit- 
tees use its and their best endeavor to 
further and promote the enactment of 
such legislation. 





CANNOT TAKE THE RISK ALONE 


How about the man who carries no in- 
surance ? 


His views are perhaps but very little 
different from those who do believe in 
and carry insurance. If a man is pros- 
pering he can well afford to spend some- 
thing to create a larger estate. He will 
not miss the money. Dividends, too, re- 
duce the expense. 

If misfortune does come the loan value 
is always there to fall back on and it may 
prove of great value to him. 

And after all what a man puts into in- 
surance, he saves for his family. It is a 
wise act. No man can fashion his future. 
The family will not protest when the 
draft comes. But very few men can af- 
ford to carry all the risk of life alone. In 
taking insurance he simply cooperates 
with thousands of others to reduce the 
chances of life. 





STOCK SALESMAN 


In Chicago and St. Louis wanted / a strong company that has 


sold 70 per cent of its stock since June Ist. 
insurance paid for by its agents during August. 


ONE MILLION 
Address J. B. 


SELLS, care Western Underwriter, Chicago. 





IMPORTANT CHANGE IN LIFE INSURANCE! 


HEREAFTER 


The 
PRUDENTIAL 


Will be on a Non-Par- 
ticipating Basis 
xclusively. 


The NEW 
NON-PARTICIPATING 
POLICY 
Unparalleled in its attractive features. Lowest 
Premium Rates. Contract Clear and Defi- 
nite. Liberal Cash Loans. 
Amounis $1,000 to $100,000 
Send for Particulars of Ageney. 

THE PRUDENTIAL 
INSURANCE COMPANY OF AMERICA 
Incorporated as a Stock Company by the State of 
New Jersey. 


JOHN F. DRYDEN, 
President 





Home Office: 
NEWARK, N.J. 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 





OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE IN- 
SURANCE CO. OF N. Y. IS PROOF 
POSITIVE OF AN ALL-AROUND 
SQUARE DEAL AND THE BEST 
QUARANTEE OF PERMANENT 
CONTRACTS TO OUR AGENTS. 


W. A. R. BRUEHL & CO. 


General Managers, CINCINNATI 
Fourth National Bank Builaing 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Oppertunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Lean asd Trost, Chicago 
Chicago A , L. Brackett Bishop, Manager, 
316 Merchants Lean and Trust ans 
Columbus Agency, 1003 Outlook Building 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 








Capital and Surplus, 
Productive and successful qquate wastes in BE6He, 
Western and Southwestern States, to sell the most 
attractive policy issueil today. 


$312,000.00 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 


Never Had an Agency Stock Scheme. 





Lowest Premiums and Largest Annual Div- — 





idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 


Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr, 
Indianapolis 





TWENTY YEARS IN BUSINESS 








Maturing contracts above estimates. 
Selling limited pay policies $4.00 a 
thousand under eastern companies. 


One of the cleanest life insurance 
companies in the world. 








if you want an Agency write 


BANKERS’ LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 


| 
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STILL WORSE RESTRICTIUNS 


MUST STICK TO LEGAL SCALE 





General Agents Cannot Pay Their 
Men in Excess of the Arm- 
strong Commissions 





Life men are considerably stirred up 
over the new ruling of the New York de- 
partment which prohibits general agents 
from paying their agents commissions or 
advances in excess of the Armstrong 
scale. Under a previous ruling of the 
department it was understood that gen- 
eral agents could pay what commissions 
they desired so long as the company was 
not involved and the payments were out 
of the general agents’ own private funds. 
President Edwards of the National 
Association of Life Underwriters sent the 
following letter to Superintendent Kelsey 
of the New York department: 


Inquiry from Mr. Edwards 


Some correspondence comes to my attention 
through publication in the Chronicle, in connec- 
tion with section 97 of the insurance law, which 
provides that no company shall expend, nor any 
person under any agreement with it, (1) for com- 
missions, (4) for advance to agents, an amount 
exceeding the statutory limitation, in which you 
are quoted as saying: 

“IT am of the opinion that this provision of 
the law prohibits the payment to a soliciting 
agent of any sum of money in excess of the lim- 
itation therein set forth.” 

As I read your opinion, it is at variance with 
your letter of Sept. 21, 1906, to the General 
Agency Association of Baltimore, which reads: 

“The limitation as to expense apply to life 
insurance companies doing business within the 
state. As to transactions of a general agent with 
his sub-agent the law is silent.”’ 

From your letter to the Baltimore Association, 
it has been assumed that this silence permitted 
of general agents paying out of their own pock- 
ets, or from fund borrowed by them from any 
source, a first year’s commission to subagents, 
brokers, etc., in excess of the statutory limita- 
tion. Payment of such commissions appears to 
have been made, or at least advertised, during 
the present year by various general agents doing 
business in New York. 

Your opinion of Aug. 20, addressed to Mr. 
Dawson, would appear to prohibit the general 
agent from paying any sum in excess of the lim- 
itation. May I ask if you will kindly advise me 
specifically on these points at your early con- 
venience and thus settle a question which may 
become a vexing one to the agency manager? 


Superintendent Kelsey’s Reply 


To which Superintendent Kelsey re- 
plied as follows: 


In construing provisions of section 97 of the 
insurance laws governing payments to agents of 
life insurance companies, the department holds 
that their purpose is to prohibit payments to a 
soliciting agent in excess of the limitations there- 
in set forth and that they are applicable to pay- 
ments made for new business by agents in their 
own behalf with or without the knowledge of the 
companies for which such new business is ob- 
tained. The company ultimately pays the cost 
incurred, which includes compensation for the 
agent, or there would be no inducement for the 
latter to make advances. Whether effective or 
not in practice, the legislative intent was that no 
life insurance corporation nor agent thereof 
should expend or become liaple for expenses in 
excess of the limitation prescribed. 

The restrictions apply to expenditures by any 
individual agency, separately and itself, irre- 
spective of whether the aggregate expenditures 
of the company throughout all its agencies do 
or do not exceed the statutory limitation. Such 
limitation applies to each part of the agency 
force and successively to the aggregate sum 
permitted to be expended for new business by 
the several agencies of the company as a whole, 
and does not afford an opportunity for defeating 
its declared purpose through a varicty of con- 
tracts with different agents upon the hopeless 
assumption that an accurate regulation could be 
had thereunder and the total of disbursements 
restrained. An individual agent is prevented 
from expending moneys which may increase the 
total for new business beyond the limitation, al- 
though such expenditures are made by him from 
his own personal fund, on his own behalf, for 
his own profit and without agreement or expec- 
tation of specific reimbursement by the company. 
If the individual agent is not held to a personal 
responsibility the avenues for an evasion of the 
law are opened wide. 


Ruling Is More Definite 


_ New York, Oct. 9—(Special.)—Super- 
intendent Kelsey says, concerning the in- 
tent of Section 97 of the New York law, 
governing expense of obtaining new busi- 
ness: “I am of the opinion that the 
legislative intent was that the provision 
that, no life insurance corporation nor 
agent thereof should expend or become 
liable for expense in excess of the limita- 
tion prescribed, applies to general agents 
of life companies of other states author- 





ized to do business in New York wher- 
ever such general agents may be located.” 

In other words, no agent of a life in- 
surance company operating in New York, 
wherever he may be situated, can pay a 
commission even out of his own pocket 
in excess of that allowed by the New 
York law. 


As Viewed From the East 


New York, Oct. 8 —(Special.)—The 
all-pervading topic among life men in the 
east is the complications which have 
arisen in regard to a proper construction 
of Section 97 of the New York laws, 
which limits the expenses at which new 
business may be obtained. It is a set- 
tled affair as far as the company end of 
the question is concerned. The home of- 
fices know just what they can spend and 
companies operating in the Empire State 
are governing themselves accordingly. 
While this is true, it has not been pre- 
sumed that the general agent or field 
manager was bound by the law. Condi- 
tions, particularly in New York city— 
which, from an insurance standpoint, is 
practically owned by brokers—and vicin- 
ity, are not suitable to the low initial 
commission and extended renewal fea- 
ure, the broker preferring to receive his 
compensation at the time the business is 
placed. 


Have Anticipated the Renewals 


For this reason the agencies of most 
companies have accepted business, pay- 
ing a flat commission for it in excess of 
that allowed by Section 97, with the idea 
of recouping the advances, so made from 
renewals on subsequent premiums. This 
has been done absolutely on their own re- 
sponsibility, the money advanced being 
paid out of their own private funds with- 
out intent of ever receiving a return of 
same excepting as secured from renewals 
prescribed by the law. It is but fair to 
state that this practice is not made indis- 
criminately. The general agent mneces- 
sarily is familiar with the record of the 
man placing the business, and also satis- 
fies himself that the insurance is taken 
with regard to permanency. Everything | 
went along satisfactorily until Actuary 
Miles M. Dawson secured an opinion 
from the insurance department of this | 
state to the effect that the law applied to | 
the general agent or district manager just 
as it does to the company. 

Believing that this opinion was clearly 
a reversal from one previously expressed 
by the department, Charles Jerome Ed- 
wards, president of the National Associa- 
tion of Life Underwriters, wrote Super- 
intendent Kelsey, in regard to the matter 
which brought out the reply that is creat- 
ing so much interest. 


What Was the Legislative Intent 


There is some question as to whether 
the “legislative intent” was as expressed. | 
It has been generally assumed that the 
idea of the legislature was to place a 
limit upon the amount which a company 
could legally expend for the aggregate 
business secured. This was also the opin- 
ion of Miles M. Dawson, actuarial coun- 
sel of the investigating committee. In the 
Eastern Underwriter of March 14 ap- 
peared the following: “It should be borne 
in the mind that the law does not forbid 
a company paying to a general agent or 
solicitor commissions even as large as 
were paid before the law was enacted, 
providing sufficient is saved from other 
commissions paid to equal the excess ex- 
penditures in special cases. For instance, 
the law says that no company shall spend 
(1) for commissions on first year’s prem- 
iums, (2) for compensation, not paid by 
commission, for services in obtaining new 
insurance exclusive of salaries paid in 
good faith for agency supervision either 
at the home office or at branch offices, 
(3) for medical examinations and inspec- 
tions of proposed risks, and (4) for ad- 
vances to agents an amount exceeding in 
the aggregate the total loadings upon the 
premiums for the first year of insurance, 
etc., from which it will be seen that the 
operations of the entire field are to be 
taken as a whole; that the excess ex- 
penditures in one agency may be recouped 








from other sources.” The above was 


written following an interview with Mr. 
Dawson upon the subject and represented 
his views as expressed at that time. 


A New Problem Is Injected 


While it is generally believed that the 
department’s opinion would not hold if 
tested in court, that a company cannot 
be held accountable for acts of its gen- 
eral agent which it has not authorized, 
and of which it is not cognizant—in fact 
it requires but little explanation to show 
where a company’s interests would be 
constantly in jeopardy under such a con- 
struction—Mr. Kelsey’s opinion opens a 
new probiem. He says in his letter to 
Mr. Edwards, “The legislative intent was 
that no life insurance corporation, nor 
agent thereof, should expend or become 
liable for expenses in excess of the lim- 
itation prescribed.” The question now 
arising is whether the New York law es- 
says to regulate the action of a Pennsyl- 
vania general agent, for instance, who 
may be representing a life insurance com- 
pany licensed to do business in New 
York state. An opinion as to this phase 
of the subject will be awaited with keen 
interest. 





BANQUETS NATIONAL AGENTS 





Grant & Barrow, Managers at Kansas" 


City, Entertain Their Force in 
Very Handsome Style 


A banquet to the field force of the Na- 
tional Life, U. S. A., was held at the 
Coates House, Kansas City, October 3, 
and was attended by all the agents and 
several officers of the company. This is 
an annual affair which is tendered to the 
men in the field by Grant & Barrow, the 
managers of the Kansas City agency, who 
rank second in the company’s list of busi- 
ness getters. 

Toastmaster J. S. Barrow made a very 


| happy speech on “Permanency in Life In- 


surance,” saying it was the permanent 
man who was the successful one in the 
business. L. A. Stebbins, general counsel 
of the company, spoke of being a product 
of the state of Kansas. 

State Senator S. T. Gilmore followed 
with an address that evoked plenty of ap- 
plause and many smiles. He said he was 
clad to get a life man in a position, where 
for once in his life he could do the talking 
and have him listen as it was usually just 
the opposite. He compared them with 
preachers, and said they were equal to 
them in the amount of good they could 
do. He said the man who knows and who 
works will always find the door of suc- 
cess open to him, and the man achieves 
success just as he gives to others. 

A. C. Maxson, manager of the Fort 
Scott district, was presented with a beau- 


| tiful Roman gold watch charm by the 


managers of the Kansas City agency, as 
first prize for the amount of business 
written for a certain period. Dr. C. A. 
Ritter, chief examiner for the Kansas 
City office, then spoke on the duties of a 
medical examiner. He was followed by 
Prof. W. L. Burdick, of the Kansas Uni- 
versity Law School, who spoke on the 
subject “Hard Work Necessary to Bring 
Success,” citing a case of two frogs fall- 
ing into separate pans of milk one night, 
one screamed to the other for help, who 
cheered him to keep fighting for life, but 
he gave up and in the morning was found 
drowned. The other was found proudly 
sitting on two pounds of solid butter, 
which he had churned in his efforts to 
keep from drowning. An example of per- 
sistence in spite of difficulty he advised 
his hearers to emulate at all times. 

W. T. Grant closed the meeting by giv- 
ing a few figures showing the gains made 
by the Kansas City branch in the last 
four years. For the first nine months of 
1904 the business written averaged $40,000 
a month; 1905, average for the same per- 
iod being $50,000; 1906, a little less than 
$60,000; 1907, $104,000 a month up to 
October 1 and the last two months aver- 
aging $135,000 a month, which, if this 
pace is kept up, will make it the leading 
agency of the National Life. 





In answering advertisements please men- 
tion THE WESTERN UNDERWRITER. 








IN LIFE INSURANCE CIRCLES 


RIGGS SUES OLD COLONY LIFE 








Original Organizer of Its Predecessor 
Asks an Accounting, Charging an 
Attempt to Defraud Him 





George W. Riggs of Chicago has 
brought suit in the superior court 
against the American Mutual Life and 
the Old Colony Life, asking for an ac- 
counting. 

In his complaint Mr. Riggs sets forth 
that the American Mutual Life was or- 
ganized under the Illinois laws on May 
12, 1905, with $500,000 capital, divided 
into 10,000 shares of a par value of $50 
each, to be sold at not less than $100 
each; that on Aug. 4, 1905, it made a 
contract with Mr. Riggs to act as its 
agent in the sale of stock, Mr. Riggs 
to receive $10 a share for every share 
sold by him or his agents. It is also 
set forth that this contract provided 
that Mr. Riggs should receive 100 per- 
cent first year’s commission and 7 
percent renewals for ten years on the 
first $20,000,000 of insurance issued and 
paid for on an annual basis. This part 
of the contract was canceled by com- 
mon consent Dec, 19, 1905. 

Mr. Riggs alleges that later he as- 
signed his contract to John E. Myers 
and Edward A. Loomis, Jr., with the 
consent of the American Mutual Life, 
and that on June 4, 19006, the trustees 
of the company confirmed the assign- 
ment and agreed that the officers of 
the company ‘should withhold from 
Myers and Loomis $2.50 a share out of 
the $10 a share to be paid them, this 
$2.50 a share to be paid to Riggs up 
to a total amount of $12,500. It is 
averred that this contract was modified 
on August 11, 1906, but the terms of 
modification are not given in the copy 
of the complaint. 

It is alleged that afterward, unknown 
to Mr. Riggs and for the purpose of 
defrauding him of his rights under the 
contract, it was assigned by Messrs. 
Myers and Loomis to W. R. Payne, an 
officer of the company. It is claimed 
that Mr. Payne acted for the company 
and did not intend to sell any stock, 
thus extinguishing Mr. Riegs’ claims. 
On April 3, 1907, the name of the com 
pany was changed to the Old Colony 
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Insurance Company 
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Incorporated under the laws of the 
State of Illinois 
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TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 








Only One Company Has 


1. The most liberal policy contract. 


2. The greatest amount ot security 
behind it. 

3. The best commission and con- 
tract for the agent. 
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Columbian National Life 
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Life Insurance Company, the capital 
stock was placed at $100,000, divided 
into 1,250 shares of a par value of $80 
each, the capital subject to be increased 
to $500,000. Mr. Riggs charges that 
this change in name and capital was 
made to defraud him of his rights un- 
der his contract. He says that he re- 
peatedly demanded an accounting from 
the Old Colony, but has been refused 
and told that nothing was due him, and 
that he has been denied access to the 
company’s books. He claims that a 
large amount is due him and that the 
company is using its funds for sal- 
aries and other expenses and he fears 
will be unable to settle with him, 
wherefore he prays that the company 
be enjoined from further appropri- 
ating any of the funds belonging to 
him from sale of stock and from ap- 
plying the funds of the company to its 
own use and not to operating its vusi- 
ness under the laws of Illinois, and 
that a suitable person should be ap- 
pointed to take charge of the com- 
pany’s books and conserve them until 
his account is settled. 


Vice-President Austin of the Old 
Colony Life laughs at Mr. Riggs’ suit. 
He says Mr. Riggs hasn’t a leg to 
stand on, and has been threatening the 
company for some weeks. 

“We have a receipt in full for all 
claims of Mr. Riggs on this company,” 
said Mr. Austin. “We told him if we 
owed him a cent we would pay him 
in a minute. It is all a biuff on his 
part, and I fancy it will never get very 
far in the courts.” 





Dr. Pearman with Rhoduses 


Dr. S. M. Pearman, the former Equi- 
table manager and New York Life agency 
director in Chicago, has become con- 
nected with Rhodus Bros. of that city, 
managers of the Central Life Securities 
Company and the Republic Life. In re- 
cent years Dr. Pearman has been engaged 
in real estate, financial and promotion 
business in Chicago. 





Will Meet Often 


The Central Life of Des Moines, which 
recently held a successful agency meeting 
at the home office, has decided to have 
such gatherings frequently. They bring 
the agents and officers closer together 
and serve as a clearing-house for ideas. 





Writing a Fine Business 


The Banker’s Life of Lincoln, Neb., 
has written over $700,000 more new 
business this year than it did last year 
up to date. Its business is growing 
rapidly and it is becoming very popu- 
lar in the middle west, owing to the 
fact that it is a home company, and it 
pays good dividends. 





Mysterious Death Causes Suits 


Three insurance suits have grown 
from the mysterious death of H. C. 
Nutter, a prominent Des Moines tailor, 
in Kansas City nearly a year ago. Nut- 
ter was alone in Kansas City and sud- 
denly disappeared. A few days’ later 
his dead body was discovered in a shal- 
low lake. His friends claim he had 
wandered into the lake by mistake and 
simply drowned before help could 
come. Other relatives declared that 
he had been murdered and his body 
thrown in the lake, while still others 
believed he had taken his own life. In 
several of his life policies was a sui- 
cirle clause, and the companies refused 
t« pay. 

The administrator, H. A. Searles, 
tought suit a number of months ago 
igainst the Northwestern Mutual Life 
tor a $1,000 policy. The company’s 
defense is that prior to his death Nut- 
ter had assigned his policy to a man 
in Connecticut, and the latter has in- 
stituted suit in that state: Last week 
the widow started two suits, against 
the Des Moines Life for $1,000 and 





against the Modern Woodmen for 
$2,000. Both companies claim that 
satisfactory proof of death has as yet 
not been given them. 





STOCK SELLING IN MINNESOTA 





Test Case Will Go to the Court to 
Decide the Much Mooted 
Question. 





Whether companies can sell stock or | 


options with insurance in Minnesota 
has been referred to the courts there, a 
test being made over the Commercial 
Life of Chicago. After reciting the 
company’s plans, Commissioner Harti- 
gan in his plea says the questions for 
decision are: 

First—Does the offering or selling, 
by a life insurance company or its 
agents, of its own capital stock, or 
giving options thereon, to its own 
policyholders, or to persons consider- 
ing taking or applying for life insur- 
ance, in connection with such insur- 
ance and as hereinbefore described, 
constitute a violation of the laws of 
this state above referred to, provided 
said capital stock is sold at more than 
its par value? 

Second—Would it. contravene the 
statutes of Minnesota above cited, if, 
instead of offering or giving options on 
said capital stock in the manner afofe- 
said, said capital stock were sold in 
connection with life insurance at par 
or above, two shares with each one 
thousand dollars of insurance, and paid 


for at or before the delivery of the 
policy? 





Allege Violations of Law 


W. H. Herrick, president of the Life 
Underwriters’ Association of St. Louis; 
Charles E. Dark, former president of 
the American Life Convention, and E. 
P. Melson, president of the Missouri 
State Life, held a conference last week, 
at which it was decided to lay before 
Superintendent Vandiver of Missouri 
and Attorney-General Hadley of Mis- 
souri ‘alleged violations of the anti- 
discriminatory law of the state. 
claimed that three companies are vio- 
lating this law by the issue of special 


contracts, two within the state and one 
outside. 





Reinsurance Contract Approved 


Superintendent Vorys of Ohio, act- 
ing with Governor Harris and Attor- 
ney-General Ellis as a commission, 
have examined and approved the con- 
tract of reinsurance between the Jef- 
ferson Life of Indianapolis and the 
Ohio State Life of Columbus, by which 
141 policies of the Jefferson, covering 
$287,000 of insurance, are reinsured in 
the Ohio State. 





Chicago Association Meeting 


In addition to the presence of Presi- 
dent Holcombe of the Phoenix, Mutual 
at the meeting of the Chicago Life 
Underwriters’ Association, Oct. 29, it is 
expected that Will A. Waite of Detroit, 
manager of the Phoenix Mutual and 
secretary of the National Association, 
will be present. Some of the men who 
attended the national convention will 
speak. 





Extending Its Operations. 


The Kansas City Life has just entered 
South Dakota, and J. O. Allen has been 
appointed state manager, with offices at 
Mitchell. The company expects to enter 
Washington and Utah later in the year. 
The: company’s business has shown an in- 
crease every month this year over the 
corresponding month last year, and it 
expects to write nearly $9,000,000 of new 
business this year, a large part of which 
is already on the books. It is one of the 
companies that have remained in Texas, 
and is getting a great deal of business 


It is’ 
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from that field. Its semiannual statement 
shows that it has doubled its business in 
the past year. 


COLUMBIAN NATIONAL PROBE 





Some Features Brought Out in the 
Examination by the Massachusetts 
Department 





The report of the Massachusetts de- 
partment on the Columbian National Life 
states that the company ascertains on its 
deferred dividends policies what each 
would have received on the annual dis- 
tribution ‘plan and improves these provi- 
sional credits at 4% per cent interest. The 
company allows a policyholder to change 
to the afnual dividend plan and then ap- 
plies the credits to the payment of future 
premiums and the department says the 
deferred dividend contracts are clear and 
specific. The deferred credits amounted, 
Dec. 31 last, to $158,935 but are not car- 
ried as .a liability. 

As to. annual dividends, the department 
says they were earned and were as liberal 
as the experience of the company would 
warrant, 

As to death claims the report says, 
beneficiaries have been fairly and equit- 
ably treated. The mortality of the com- 
pany is-very favorable. 

Two dividends were declared to stock- 
holders in 1906, the first on the original 
capital $200,000 and the second on the in- 
creased capital $1,000,000. 

The department says that the American 
Agency Company was in arrears to the 
life company $563,787, which the agency 
compafiy was unable to pay. In the con- 
tract between the two companies a bond 
was to be required of the agency com- 
pany guaranteeing the performance of its 
agreements. No such bond, however, was 
required. The contract with the Ameri- 
can Agency Company was cancelled. 

Formerly the agency company paid all 
the expenses of the life company and 
turned over the net premium. For some 
time, however, the life company has re- 
ceived all the premiums and looked to the 
auxiliary company to reimburse it. 

Whether the policyholders have suffered 
from the auxiliary company system or 
not, the: department simply says that the 
expenses of the life company since it 
started, up to Dec. 31 last, exceeded the 
loading on premiums and the reserve on 
policies lapsed their first or second year 
by $2,500,000, the bulk of which was paid 
by the Agency Company. 

The department says the new contract 
with the American Investment Securities 
Company does not violate the law in any 
way. 

The department asserts that in dispos- 
ing of its industrial business, the Colum- 
bian acted for its best interest. 

The department refers to the growth 
of the company as phenomenal and gives 
the following figures for the ordinary 
department : 





Amount Amount 
Written Terminated 
TOUS nncc dict ccovavesa $ 1,325,750 46,000 
. .2e2 Sao 7,063,050 1,588,600 
SE > EIS S? 16,291,350 4,510,374 
. Sem Eas 23,491,255 8,496,008 
a eee Ses 19,759,342 13,077,980 
ee $67,930,747 $27,718,926 


The amount in force at the end of 
each yedr was: 





Old Bond Company Derelict 


After"p year and six months of litiga- 
tion the affairs of the American Reserve 
Bond ‘Company of Chicago, which went 
into thé hands of a receiver in April, 1906, 
have become so entangled that the thou- 
sands of bond contractholders have al- 
most despaired of receiving any dividends 
from ¢he $3,361,339 of assets which are 
being held by the receivers pending set- 
tlement,- 

The “attorneys have succeeded in pre- 
venting the bondholders, who are mostly 





working people, from taking definite steps 
to obtain a settlement of their claims by 
a maze of legal intricacies. 

An instance of the difficulties encoun- 
tered by the bondholders in the attempt 
at settlement is afforded by the “claim of 
proof” which must be filed before Jan. 1, 
1907. This document is so complicated 
that the services of an expert attorney are 
an absolute necessity if the affiant hopes 
to come within the legal provisions set 
forth in its conditions. 

Bond contractholders are making a pro- 
test to the special master in chancery, 
Max H. Whitney, that the assets are in 
the hands of the receivers, who may be 
in a position to profit by them, when a 
dividend ought to be declared from time 
to time. 

The receivers declare that they are 
helpless to avert the conditions, as the 
affairs of the company are almost hope- 
lessly involved. There are nineteen dif- 
ferent forms of bonds, and a decision will 
have to be given by the cuurts of Illinois, 
Kentucky and Missouri on each form of 
bonds issued by the company. Then there 
are at least thirteen subsidiary companies, 
which complicates the filing of claims and 
the adjustment of the affairs prior to a 
declaration of dividends. 


TALKS AS TO NEW TEXAS LAW 


Treasurer Towle of the Northwestern 
National Has Something to Say 


on Investments 


Leonard K. Thompson, president of 
the Northwestern National Life, ac- 
companied by George E. Towle, treas- 
urer of the company, were in Chicago 
recently, en route to a tour through 
the company’s southwestern territory. 
It is understood that Mr. Towle will 
give personal attention to the charac- 
ter of investments to be made in Tex- 
as, and the most advisable method of 
depositing the same. in accordance 
with the new Robertson law. 

Mr. Thompson is optimistic for the 
outlook for the agent who will observe 
the motto of his company, “Keeping 
everlastingly at it brings success.” 

When Mr. Towle was asked how the 
Northwestern National expected to im- 
prove and maintain the position it oc- 
cupies among interest earners, he said: 

By the means it used to achieve the position, 
namely, farm loans, the loans of the company 
today are being refunded and replaced at a 
higher interest rate. The rates commanded by 
strictly first-class farm loans furnish today 
more attractive investment for life insurance 
money than ever. Money so invested in the 
territory which a company operates makes for 
the upbuilding of the territory and at the same 
time highly satisfactory interest returns. 

hile in Texas I shall look into the matter 
of Texas investments to the end of meeting the 
requirements of the Robertson law there. I 
have every reason to believe that farm loan 
investments are as desirable and as profitable in 
Texas as elsewhere, when rightly made, 
ample security behind them. It is significant 
to me that instead of the contention made by 
the companies in opposing the Robertson law, as 
to interest rates on insurance investments, de- 
clining with the influx of ag sy insurance 
money, the reverse seems to true. I have 
been canvassed by a number of investment 
houses, with information that the withdrawal of 
life companies from Texas has threatened a con- 
siderable increase in the rate. 

Do not quote me as being in favor of the 
Robertson law, or any other compulsory legis- 
lation tending toward paternalism. The Robert- 
son law, however, is in exact accord with the 
investment policy of the Northwestern National 
Life, which has been to plant its money for 
the upbuilding of the territory where it takes 
root and thrives. 


Fraternal Wants to Reinsure 


The executive council of the Fellow- 
ship of Solidarity of New York has sent 
out a call for meeting to be held Nov. 2, 
for the purpose of considering a proposed 
contract to reinsure the business of the 
Fellowship in the Postal Life of New 
York. A two-thirds vote of the members 
and the approval of the superintendent of 
insurance of New York are essential to a 
consummation of the contract. 

The Postal Life is a regular company, 
with a paid up capital of $100,000, and 
does a direct, or over-the-counter, busi- 
ness. It was formerly the Life Insurance 





Club of New York, organized by Richard 
Wightman, who for a time managed a 
club arrangement with placing facilities 
with the Reliance Life of Pittsburg. 
Previous to that time he held a similar 
arrangement with the New York Life. 
Mr. Dawson was the originator of the 
Fellowship of Solidarity and has been re- 
sponsible for its management. He is also 
actuarial counsel of the Postal Life. The 
Fellowship of Solidarity rates are about 
net legal reserve. Its plan is to get net 
rates and do business on the fraternal 
plan. 


McNamara Takes Ohio 


Daniél J. McNamara has taken charge 
of the Ohio business of the North Ameri- 
can Life of Newark, N. J., with headquar- 
ters in the Wyandotte building at Colum- 
bus. Mr. McNamara is one of the orig- 
inal incorporators of the company and for 
some years has been located at Indianap- 
olis. Lee B. Durstine, the president of 
the company, is a former Columbus man. 


Approves the New Policy 


The Minnesota department has ap- 
proved the Northwestern National 
Life’s new standard clause policy. This 
policy is far in advance of the standard 
policy of the state. In using the stand- 
ard clauses the company did so for the 
sole purpose of simplifying the con- 
tract and liberalizing it over the stand- 
ard policy form itself. 


(a) The policy is absolutely free of condi- 
tions as to residence, occupation and travel at 
all times. 

(b) The policy requires no permit or extra 
premium at any time for military or naval serv- 


(c) The inhibition against suicide is reduced 
to one year, during which time the company 
acknowledges a liability to the extent of the 
premiums paid. 

(d) The policy is absolutely non-contest- 
able, except for non-payment, one year from 
its date, thus shortening the period set forth 
in the standard policy. 

(e) The contract has a surrender value 
without the surrender of the contract, or any 
other red-tape process. 

(f) The company offers five dividend op- 
tions in payment of annual dividends, covering 
every conceivable use to which an annual divi- 
dend could be put. These options are a great 


advance over the standard policy, and probably | 


will be a large liberalization over any other 
standard clause policy. 

(g) The company offers four modes of set- 
tlement in event of death, with the selection en- 
tirely in the hands of the beneficiary and the 
insured. 

(h) The 
and extende 
necessity. 

The policy is, 


ree values and cash loan values 
insurance values are in excess of 


moreover, written in simple 


and unmistakable language. Each clause is 
margined and indexed. The clauses in the 
company’s policy are designed and set forth 
the benefits to be received, and not restrictions 
that are to operate. 

The company claims for this policy that it is 
a standard of excellence in way of simplicity 
and brevity, and that this brevity has been 
achieved by leaving out restrictions. 


H. E. Elden Succeeds Ten Broeck 


Capt. H. E. Elden of Milwaukee has 
succeeded W. E. Ten Broeck as agency 
sunervisor for Wisconsin and northern 
Michi~an for the Equitable Life of 
New York, the promotion coming as a 
reward for consistent, hard work. He 
has been one of the Equitable’s strong 
men in Wisconsin. His new duties 
began on Oct. 1, and he has already 
visited a number of his agencies in the 
northern part of Wisconsin. Mr. Elden 
only entered the insurance field some 
three or four years ago, being a former 
cantain on the great lakes. 


New Walla Walla Company 


The First National Life Assurance 
Society of America has been organized 
at Walla Walla, Wash., with a capital 
stock of $500,000, divided into 10,000 
shares. The Rev. Morton Gregory, 
pastor of the Central Christian church, 
has resigned his pastorate to take the 
presidency. Other officers are: Edwin 
Masterson, vice-president; R. J. Tomp- 
kins, second vice-president; Dr. A. E. 
Braden, medical advisor; Marvin 
Evans, counsel. Negotiations are un- 
der way for securing one of two well- 
l:nown insurance men to act as secre- 














while the other is of Liverpool, Eng. 
All of the capital stock has been sub- 
scribed, and one-third is paid up. The 
company will not be ready for busi- 
ness until about Nov. 15, when the sec- 
retary will have been secured. 


Can Raise Its Rates 


The right of the supreme officers of 
the Royal Arcanum to change the rates 
in that order is upheld by a decision 
handed down by the appellate division 
of the supreme court in Brooklyn. The 
decision of Justice Gaynor in Decem- 
ber, 1905, restraining the supreme coun- 
cil of the order from enforcing the 
new rates, is reversed. Tite opinion 
says: oe 

It appears that the original jan 2f assessment 
was not based on sound insurance principles, 
and it may be assumed that the plan adopted by 
the amendment, the enforcement of which is 
enjoined, does effectuate the purpose for which 
the defendant was organized, i. e., the furnish- 
ing of insurance to its members at cost, equit- 
ably apportioned among them. ‘ 

The defendant was organized upon the prin- 
cipal of equality and mutuality among its mem- 
bers, and it must have been fairly within the 
contemplation of the parties that changes in 
membership might necessitate changes in rates 
in order to preserve that equality. There was 
nothing in the by-laws limiting the amount which 
any member might be assessed. On the contrary, 
there were express provisions for extra assess- 
ments, and while the change complained of af- 
fects the proportionate amount which each mem- 
ber is required to pay, I think if. it was neces- 
sarv to preserve equality among the members it 
should be deemed to have been within the con- 
templation of the parties to the contract. 


LIFE NOTES 


The National Life, U. S. A., has reduced its 
commissions. 

The Northern Life 
licensed in Michigan. 

The Union Mutual Life, Maine, will withdraw 
from Minnesota Dec. 31, 1907. 

The Commonwealth Life of Fort Smith, Ark., 
is considering entering Missouri. 

The Northern Life of Chicago has applied for 
authority to do business in Texas. 

The Provident Life & Trust is $1,000,000 
ahead of last year’s record on new business. 

The Actuarial Society is meeting in Toronto 
this week, Thursday and Friday being the days. 

The Penn Mutual Life expects to remain in 
Wisconsin, unless the new laws are go interpreted 
as to force it out. 

S. E. Crawford of Ypsilanti, Mich., who has 
represented the Des Moines Life, has been ap- 


of Chicago has been 


| pointed state manager of the company for Mich- 


igan. 

Frank P. Chapin, manager of the Equitable 
Life at Toledo, has moved from the Chamber of 
Commerce building into a large suite in the Ohio 
building. 

The Merchants’ Life of Chicago is a new as- 
sessment company being organized. It has about 
completed its preliminary work and will soon 
elect officers. 

B. S. Aiken of Rome, Ga., recently made a 
great record by writing in five days coo 
applications for industrial policies in the Rome 
Industrial Life. 

Max Kaufman, brother of Isaac Kaufman, 
new St. Louis manager of the Connecticut Mu- 
tual Life, has left the Mutual Benefit in 
city and joined his brother. 

John H. Dunn of Chicago, manager of the 
Security Life of Chicago for Illinois, becomes 
manager of the State Life for eastern Pennsy!- 
vania with headquarters in Philadelphia. 

Robert J. Mix, former supervisor of agencies 
of the Equitable Life, has been appointed man- 
ager of the Prudential’s ordinary department in 

ew York city, with headquarters at 261 Broad- 
way. 

Flemin Bros., state agents of the 
Life for lowa, have removed their offices 
eleventh floor of their own building 
Moines. Their old offices were in the 
building. 

If the laws can be legally interpreted to come 
within the scope of its reserve requirement in 
other states so as to protect the interests of all 
the policy holders, the Penn Mutual Life will 
remain in Wisconsin. 

Harry C. Stopher, of Ft. Wayne, Ind., gen- 
eral agent of the Equitable of New York, has 
resigned to become special agent of the Aetna 
Life in northern Indiana under Manager Charles 
W. Orr of Ft. Wayne. 

R. G. Hunter, of the actuarial department of 
the New York Life, has been selected by the 
trustees of the General Insurance Guaranty 
Fund of Massachusetts as state actuary and his 
appointment confirmed. 

E. D. Bream has taken the agency of the 
Pheenix Mutual Life at Boone, Iowa. He is also 
a solicitor for J. H. Andrews, a local fire in- 
surance agent. He was formerly a teacher in 
the high school of Boone. 

John A. Tory, of Detroit, Michigan manager 
of the Sun Life, has been promoted to the 
position of supervisor of agencies for the west- 
ern field of the company. is field will include 
Michigan, which will be divided into six dis- 
tricts, and the agencies of Toronto, London, 
Hamilton and the “Soo.” His headquarters 
will be at Toronto, to which city he will remove 
next January. E. R. Robi » now hier of 
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the Detroit office, will be promoted to the posi- 
tion of secretary for Michigan and A. E. Fisher 
and R. B. Swart will be placed in charge of the 
Detroit district. 

Herman Leroy, former ageacy superintendent 
of the Germania Life, has been appointed gen- 
eral manager of the lately formed Liberty Life, 
of New York. The latter company has a cap- 
ital of $100,000 and a surplus of $50,000, 

The Lowa auditor has put the finishing touches 
to the Pioneer Life Association of America of 
Davenport. It has been discovered that two death 
losses have not been paid, the assessment on the 
policyholders not being sufficient to pay the loss. 

The Dayton Association of Life Underwriters 
held a banquet and business session at the Phil- 
lips hotel last week. The meeting was a splendid 
one and showed the organization to be in a 
flourishing condition. The next meeting was 
called for Nov. 5. 


The widow of the late L. H. Perkins, of Law- 
rence, Kan., will sue the Mutual Life for $75,000 
because it caused her husband’s body to be ex- 
humed and dismembered against her will. The 
company is contesting payment of a $100,000 
policy carried by Mr. Perkins. 

J. T. McGiveran, district manager of the 
Northwestern Mutual Life at Green Bay, Wis., 
has been made general agent at Superior, Wis. 
Earl Murray, who has been a special representa- 
tive in Wisconsin and northern Michigan, be- 
comes district manager at Green Bay. 


Earl Murray, who has been representing the 
Northwestern Mutual Life at Menominee, Mich., 
for’ several years, has been appointed district 
manager of the territory ~h. includes the 
counties of Brown, Oconto and Marinette, and 
will have his headquarters in Green Bay. 

James FE. Killen, vice-president of the Indiana 
National left this week for Texas to inspect the 
agencies and congratulate the force on its first 
month’s business in that state, $70,000. The 
company’s September aggregate, all fields, was 
$320,000, an increase of $65,000 over any pre- 
vious single month. 


F. A. Ferguson, state manager of the Provident 
Savings Life for Iowa, has resigned his position, 
but will continue to act as manager until his 
successor is appointed. This appointment will 
not be made until the first of the year. Mr. Fer- 
guson has several positions open to him, but has 
as yet not decided which one to accept. 


Indiana state agents of life companies found 
September a dull month, as a rule, they say. 
They expect considerable revival as soon as it 
is a certainty that the state’s big corn crop is 
safe. Prices of farm products are all unusually 
high, farmers will have plenty of money, and 
that will start the insurance ball a-rolling again. 


The Majestic Life Assurance Company, or- 
ganized to reinsure the Majestic Life Seeamenee 
Company, and capitalized at $100,000, has been 
licensed by the Indiana department. The change 
from the mutual to the stock plan was made 
largely in order that the company might be ad- 
mitted sooner to other states. No change was 
made in the officers. 


Perry & Cummings, managers of the ordinary 
department of the Prudential in New Jersey, 
have dissolved partnership. Mr. Perry has been 
transferred to New York city as manager, w 
headquarters in the new Evening Post. building. 
Mr. Cummings will assume full charge of New 
Jersey and continue to look after the important 
interests of the home state from his office in the | 
Prudential building. 


On Oct. 15 C. Jerome Edwards, president of 
the National Association of Life Underwriters, 
will be the guest of the Life Underwriters As- 
sociation of New York.. Chancellor Day of the 
Syracuse University, Martin Littlejohn, ex- 
president of the Borough of Brooklyn, and 
former State Senator E. W. Cox, secretary of 
the Life Presidents Association, will be present 
and each make an address. 


The Illinois Department has licensed the Fra- 
ternal Bankers of America of East St. Louis, a 
new fraternal. In August the Missouri depart- 
ment reported a St. Louis fraternal of the same 
name to the attorney-general with the recom- 
mendation that he proceed to have it wound up 
because it was run for the benefit of the offi- 
cers rather than of the members. The depart- 
ment also recommended criminal prosecution of 
the officers for misappropriation of funds, if this 
could be done. 


Papers have been filed with the Missouri de- 
partment, by parties representing the grand lodge 
of Missouri, asking that the license of the 
Knights & Ladies of Honor of Indianapolis be 
revoked on the ground that the representatives of 
the grand lodge were denied admission to the su- 
preme lodge meeting recently held and that the 
association does not have a representative form of 
government. Officers of the supreme lodge have 
appeared before the department in answer to the 
charges and the department has taken the matter 
under advisement. This is the result of internal 
troubles that have been brewing in Missouri for 
some time. 








LIFE APPOINTMENTS. 
Wisconsin 


Conn. Mut.—J. M. Schilder, Sheboygan. 
Great Western—F. W. Webb, Madison. 
Mutual N. Y.—David Davies, Milwaukee; 

Tohn Riggert, Logansville; E. C. Brown, Lake 
ills; John E. Risberg, Hamilton. 

Mutual Benefit—Albert McNally, Milwaukee. 

New York—Richard Gibbons, Monroe; C. S. 
Toay, Mineral Point; W. H. Greenwood, Beloit; 
A. J. Martin, Ladysmith. 

Equitable—D. Thompson, Black River Falls. 

National, Vt.—Anton Thielman, West Bend. 

Pacific Mut.—A,. F. Kayser, Milwaukee. 

Penn. Mut.—W. Fowlie, Waukesha; J. H. 
Goss, Rhinelander; E. J. Hahn, Marshfield; C. P. 
Moore, West Bend; M. O. Waite, Madison; F. 
L. Wilson, Milwaukee. 


AMONG CASUALTY AGENTS 











Home—A. J. Lick, West Bend. + 
National, U. S. A.—L. J. Butts, Waupun. 


DISAGREE AS TO BANK BONDS 


Auditor of Indiana and Surety Under- 
writers at Variance as to Time 
Companies Are Liable 


Auditor Billheimer of Indiana held a 
long conference Saturday with repre- 
sentatives of surety companies over 
differences that have arisen concerning 
bonds of bank and trust company offi- 
cers. At a recent meeting of the In- 
diana Surety Association it was re- 
solved by the general agents that they 
would supply no more bonds for these 
officials under the auditor’s ruling that 
these bonds ran ten years and the lia- 
bility on them was cumulative. It had 
been the custom to make the life of 
these bonds a year, renewing them 
annually until the expiration of the 
term of office. The auditor’s ruling and 
the resultant action taken by the surety 
association made it necessary for bank 
officials to seek personal bonds. The 
Indiana law provides that the directors 
of the banks shall have the power to 
determine the form and conditions of 
the bonds. It also requires that these 
bonds shall be filed with the auditor 
of state. According to the opinion of 
surety companies the auditor is merely 
the custodian and safe-keeper of the 
bonds. The auditor says the law gives 
him as bank examiner the right to say 
whether the bonds sufficiently protect 
the bank depositors and _ créditors. 
Some bonds presented, he says, are 
against larceny and embezzlement, but 
not for faithful discharge of duties for 
the term to which officers are elected 
or appointed, as the law requires. The 
auditor also insists that the statute of 
limitation for liability is ten years and 
that bonds given for one year or for a 
term of office do not satisfy the law. 
The surety representatives hold that 
they have a right to fix the term of the 
bonds they elect to give, the auditor 
holds the companies cannot bargain 
away the rights of depositors and cred- 
itors who are really unheard parties to 
the contract, and they must be pro- 
tected by the statute of limitations. 

Bank officers themselves who are 
forced now, under the stand taken by 
the companies, to seek personal bonds 
are complaining. They have presented 
bonds signed sometimes by other offi- 
cers of the bank or trust companies 
and these have been rejected. The de- 
partment favors bonds of surety com- 
panies, it is said, but these must con- 
form to the law. The attorney-general 
of the state was present at the confer- 
ence, which lasted several hours, and 
he will give an opinion which it is be- 
lieved will settle all matters in dis- 
pute. Some of the bonds given were 
joint and included all the officers of 
the banks or trust companies, while 
the department holds that the law re- 
quires a separate bond for each officer. 

The question of reserve is also to be 
passed on. The law requires that 50 
percent of the premium received by 
bonding companies shall be held as re- 
serve. Under the auditor’s ruling the 
reserve would have to be held ten years, 
while the premium collected by the 
companies is only for one year. This, 
it is contended, would cut the profit 
out of the bonding business. 





Will Do Fidelity Business 


The Western Title Insurance & 
Trust Company has been organized at 
Grand Forks, N. D., to do a_ fidelity 
business, insure titles to real property 
and do a general trust business. The 
capital is $100,000. 


Stock Sale About Completed 


The German Commercial Accident of 
Philadelphia, which is now being organ- 
ized to succeed the Commercial Mutual 
Accident, will have $100,000 capital and 











“THB OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 
Liability, B , Personal Accident and H . 
Fidelity and Surety Bonds; also the most 
Automobile Liability Policy issued. 
Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle “treet, CHICAGO 




















Capital $500,000.00 Fully Paid 
Chartered Under Ohio Laws. 
$200,000 Doposited with Insurance Commissioner 
HOME OFFICE: NEW YORK OFFICE; 
Oapital $100,000.00 184 La Salle St., Chicago 513 Hanover Bank Bidg. 
Assets Over 150,000.00 
ALBERT J. HOPKINS, Vice-Prest. 
H. bal a wa re Secretary 
ee See en se Offers Excellent Agency Contracts 
PROGRESSIVE POLICY in Illinois, New York, Minnesota. Wiscon- 
Michigan, Pennsylvania, Indisna and 
and District Managers Kentucky. Its bonds insure. Its rates 
Address 
DETROIT, MICH. | Correspondence and Applications Solicited 
THE Marine, Accident 
m FRANKFORT “*s/si%... Ins. Co. 
Of Frankfort-on-the-Main, Germany Pad Established 1865 
a te og and Public Liabilities, Elevator Insurance, Workmen’s 
(~ Collec » Teams, Burglary, Individual Accident and Nealth 
Deposited with Insurance Departments in the 
United States for protection of Policyholders $550,000.00 
Ill. 
. M. ROBBINS, Resident Sec’y Ohio, New England Bidg., Cleveland, Ohio 
Agents Wanted For Unoccubied Territory 


National Casualty Co.| ILLINOIS SURETY COMPANY 
FRED M. BLOUNT, President 
Has Destrabie Territory for Producers 
A. EVANS, Treasurer 
Excellent Contracts sin, Ohio, Nebraska, Iowa, Missouri, 
and service are satisfactory. 
MAJESTIC BLDG., - 
United States Department - - - 100 William St., New York, N. Y. 
and Industrial Accident. 
M. J. GROGAN, Resident —? Cook County Branch, National Life Bldg., Chicago 
LONDON GUARANTEE AND ACCIDENT C0.,1ta., 2ndiano.” 





Head Office CONKLING, PRICE &WEBB 
Cc HI e AG O Genl, Agts., Ill., Mo. and Ind, 
weld 171 La Salle Street, Chicago 
A. W. MASTERS itn 
General Manager CHARLES L, RAYMOND 
Liability, Accident, Health Genl, Agt., Michigan 
and Credit 





Majestic Bldg., Detroit 








KNOW HOW 
DON'T DEPEND ON LUCK OR CHANCE. 


Most Companies give you a rate book and say, "It's up 
to you---get business." 


@ Not a word about how. 


@ With us the how is of prime importance We aim 
to cooperate with each agent to the fullest extent of our 
ability. Practical business-building ideas in each issue 


of The Fieldman, our free monthly publication. The 
Fieldman's Advisory Committee is always ready to sug- 
gest plans or advise with our agents. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 
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$50,000 surplus. The securing of the 
stock is being completed. The company 
will write only health and accident busi- 
ness, but later on will take on more of 
the casualty lines. 


HE TACKLED THE WRONG MAN 


Newspaper Solicitor Offers Insurance 
Deputy of Nebraska Free Acci- 
dent Policy with Subscription 





An agent of Leslie’s Weekly pulled off 
a nervy “stunt” in Lincoln, Neb., the 
other day when he approached Insurance 
Deputy Pierce, soliciting his subscription 
and offering to throw in an accident policy 
of $5,000 on the North American Acci- 
dent. The insurance official calmly 
showed the agent the law, which makes 
a man liable to heavy fine for soliciting in- 
surance without a license, and he asked 
him for his license. The frightened agent 
replied that Pierce was the first man in 
the state he had approached with the 
proposition. As he backed out of the 
office, he reiterated his statements that 
he would not solicit any more insurance 
without a license. It is known, however, 
that many subscriptions of the magazine 
were taken and the policies given. 

Insurance Deputy Pierce has warned 
the North American Accident that it must 
not permit its policies to be sold in 
Nebraska by the Indentification Company 
of Chicago, which has no license to do 
business in this state. The North Ameri- 





can is licensed in Nebraska and has power 
to license agents, but the other concern | 
is acting illegally and will be penalized | 
if the practice is continued. Mr. Pierce | 
will also warn the North American that | 
it must not permit its policies to be given 
as premiums to any paper. 


DANGER IN CONTRACT BONDS 





Change in Government at Des Moines 
Bodes Ill for Public Contractors 
and Their Sureties 


Des Moines, Iowa, Oct. 8.—(Special 
Correspondence) — Surety companies | 
had better be a little careful in bonds | 
they execute for municipal work in Des 
Moines. The change of government 
next April promises to make an up- 
heaval in conditions in the capital city 
of Iowa, and the recklessness with 
which some of the eastern surety com- 
panies are going on bonds for the faith- 
ful execution of public improvements 
indicates that they either have failed to 
investigate Des Moines conditions very 
closely or are willing to take long 
chances. 

In the past contractors have done 
pretty much as they pleased with pub- 
lic work, certain in the knowledge that 
a little politics would relieve them and 
their bondsmen if matters came to a 
pinch. But in the hurry to get their 
fill of municipal contracts and also to 
embarrass the next government the 
city council is ordering far more work 
done than the present government can 
ever pay for, while the new commis- 
sion, when it gets into harness next 
spring, is likely to enforce some of 


the bonds which have been so lightly 
given in the past. Practically all of 
the revenues of the city are tied up 
for another year or two, and con- 
tractors favored in the past will be 
forced to toe the mark or their bonds- 
men will be held liable. 

The “Des Moines plan” becomes ef- 
fective next April, and there will be 
an entirely clean sweep of the munici- 
pal government with the adoption of 
the commision plan. This will place 
the entire reins into the hands of five 
men, and they intend to hold con- 
tractors as well as city officials in the 
future to a strict observance of their 
obligations. 


August Embezzlements 


Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity & Casualty, indicate, for the 
month of August, 1907, the following 
defalcations: 

Banks and trust companies............- $171,756 


Beneficial associations. ..........2sese06 30,435 
Oar rrr rer ee 363,421 
NE IND nso 00 wn c0ede oad 00 exe 121,148 
Insurance companies .............2.+++ 2 
Transportation companies .............. 27,253 
DS a icn SGN) Sede creenscees 34,784 
BEE cieddnehashesscaiunervieeees $749,071 


Places Big Holdup Policies 


Walter Faraday, the well-known surety 
man of Chicago, has just placed with the 
Fidelity & Casualty holdup policies cov- 
ering the Chicago & Oak Park Elevated 
and the Northwestern Elevated against 
loss from robbers while its money is at 
the stations, being transported to the gen- 
eral office, while in the vault at the office, 


while being taken to the bank and while | 
|in a pay car. 


The schedules are very 


long. The station agents have been robbed 


from time to time, that being the main 
hazard. 


CASUALTY NOTES 


The Bankers Accident Association of East St. 


| Louis, Ill., is now bidding for business in the 
| state. i 


J. A. Goddall is secretary. 


The National Surety has been admitted to 
Oklahoma to do burglary business. Merrill & 
Branniff, of Oklahoma City, are general agents. 


United States Manager Ising of the Ocean Ac- 
cident and C. A. Armstrong of the company’s 
home office are visiting the principal United 
States agencies. 


The Indiana & Ohio Live Stock has entered 
Arkansas. David Abrams of Monticello is gen- 
eral agent, and he has already appointed a num- 
ber of local agents. 


The Houston Live Stock Insurance Company 
of Houston, Tex., has been authorized to begin 
business. G. A. Hall is president and A. S. 
Thweatt, Jr., secretary. 

The Middle State Indemnity Company of 
Monticello, Ind., has deposited with the Indiana 
department the $2,000 emergency fund required 
by law within six months after an accident com- 
pany is licensed. 


F. H. Burns, of the claim department of the 
Maryland Casualty, is arranging a meeting of 
heads of liability claim departments next week 
in New York to devise better ways and means of 
handling claims. 


The United States Fidelity & Guaranty has de- 
manded of Milwaukee a bill of particulars 
on the city’s claim of $10,000 on the 
bond of Frank E. Woller, the clerk of courts 
who defaulted in the sum of over $23,000. The 
bond is for $10,000 and it is oe ge by city 
officials that the demand for a bill of particulars 
is the first step in contesting the claim. 


A report reached the Indiana insurance depart- 
ment that the Horseman’s Mutual Insurance 
sompeny has reorganized and _ elected Cc 
° 


Scott, rth Manchester, president and field 





Edmund F. Green, President 
Joha C. Coleman, Vice-Pres. Ant, Borel & Co., Treas. 
Franklin A. Zane, Seo’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 

H. S. WARNER, Gen’l Agent 
CHICAGO, ILL. 








ger. The department says it had never 
heard of the coapeny before and no such com- 
pany is known officially to the department. 

The Bankers Surety has paid into the circuit 
court at Marion, Ind., $5,000 for the use of 
George and Blythe Williams. The company was 
on the bond of Henry Wine, their guardian, who 
defaulted. The company has also arranged to 
td $900 at Marion to the estate of Rosanna 

ales, deceased, whose guardian paid claims 
against the estate without due regard to their 
legality. 

The widow of John K. Klumb, at Des Moines, 
has brought suit against the Iowa Traveling 
Men’s Association for $5,000 which it is al- 
leged the company has refused to pay. Klumb 
was found dead last winter, with a revolver 
lying near at hand, but the body was so badly 
decom: as to make the cause of death a 
matter of speculation, as no bullet hole could 
be located. The company denies liability on 
the ground of suicide, while the widow claims 
he was murdered, as Klumb had quite a large 
anount of money when he disappeared and 
none was found on his person. his is the 
basis for the belief of the widow that he was 
murdered. 








PAPERS READ AT MEETING 
(CONTINUED FROM PAGE 2) 


have largely themselves to blame, are over-insur- 
ance and too hasty disposition to adjust their 
claims and pay them in full. They seem to lose 
sight of the word indemnity, for they not only 
indemnify the claimant, but in many instances he 
realizes a handsome profit. 


Advocates Full Value Route 


It seems that the sale of property over the 
“full value, 100 cents on the dollar” route, is 
the quickest and most profitable way that one do- 
ing an unprofitable business, or who wants to get 
out of business, can realize the full value, and 
often in excess of the full value, of what his 
property is worth. 


SUPERINTENDENT VORYS’ PAPER 


The Policyholder, the Company, the De- 
partment and the Law 


As indicated in the title of his paper, 
Insurance Superintendent Vorys of 
Ohio discussed the policyholder, the 
company, the department and the law. 
Admitting the fallibility of each class, 
he held that each should be treated by 
the others with greater consideration 
and not made the subject of unthink- 
ing criticism. He suggested that it 
would be well to have an association 
in which representatives of all the 
classes would meet and exchange their 
views. Mr. Vorys believes that policy- 
holders, company men, supervising offi- 
cials and lawmakers are generally hon- 
est, and that for the most part they do 
about the right thing. Even the laws 
most condemned by insurance men he 
says were the result of abuses which 
needed correction. 


Lessons From San Francisco 


Pointing out some of the questions 
which were raised by the San Fran- 








cisco conflagration and which need to 
be settled by legislation, Mr. Vorys | 
said in part: 

Question of Reinsurance 


There were instances where companies, unable 
to pay their losses in full and maintain their 
unearned premium reserve, reinsured under con- 
tracts which required the appropriation of so 
much of their assets that the remainder was not 
sufficient to pay the conflagration losses. Whether 
such proceedings should be tolerated by the law 
is a question worthy of serious consideration. 
Usually a failing debtor corporation is not allowed 
to prefer a creditor or a class of creditors over | 
others. If unearned premium is an ordinary 
liability then, under the ordinary rule, it should 
not be preferred over a loss liability. It has been 
said that the unearned premium is a trust fund 
to be held until the policy expires or a loss oc- 
curs under it; that therefore it may and should 
be preferred over losses and other liabilities. Re- | 
gardless of whichever of these may be the sound | 
view under existing law, I know of no reason 
why the legislature may not establish, particularly | 
as to future policies, a preference of losses over 
unearned premiums or a preference of unearned 
premiums over losses or equality between them in 
marshaling claims against an insolvent company. 
That their relative rights should be settled by | 
statute seems undeniable. 


Reinsurance Reserve 


The San Francisco conflagration precipitated 
failures of some companies theretofore sound and 
strong—failures due to inability to instantly meet 
the conflagration losses and at the same time 
maintain the unearned gross premium reserve 
required by the law—failures of companies techni- 
cally unsound, but which may have been com- 
mercially solvent; or, through visible or latent 
resources, practically able to pay conflagration 
losses, continue business and meet ultimate obliga- 
tions in full. These are striking illustrations of 
the injury resulting to company and insured 
from the law which requires the constant main- 
tenance, under all circumstances, of the full un- 
earned gross premium reserve. 

They seem to show clearly that the law should 
be modified, allowing a rtion of the reserve 
for conflagration losses, but only such portion 
as will leave sutncient reserve practically to meet 
future losses, and only on condition that the com- 

any shall restore the deficiency in the reserve. 
t seems manifest that some such provision can be 
safely made, and that it would at times rescue 
companies whose liquidation may be compelled 
under existing laws. 


Would Extend Supervision 


I thoroughly believe in departmental super- 
vision. Indeed it may be wondered why the 
authority has not been extended. Why is it 
that the people of this country have exerted 
themselves in providing departments to safeguard 
their indemnity against loss by fire, and depart- 
ments for the extinguishment of fire, and in com- 
pelling fire escapes, and with almost equal per- 
sistence and certainly greater expense, have so 
neglected regulations to prevent fire? Unde- 
niably the community has the power to so con- 
trol and regulate the construction and mainten- 
ance as to minimize the dangers. There have 
been some efforts at regulation but they seem 
feeble when compared with what they should be. 





One or two glaring instances will serve to illus- 


trate the necessity of more extensive and thor- 
ough regulations. The increased dangers through 
the increase in use of electricity are well known, 
Then why allow its use in a structure until the 
wires and apparatus have been inspected and 
approved by a competent public official? Why 
maintain fire departments with expensive ap- 
paratus for scaling walls and then surround the 
walls with a maze of wires rendering them in- 
accessible? 


Results That Might Come 


Why should we not have a department with 
powers and duties not limited to the super- 
vision of insurance companies but with the duty 


of regulating the construction and mainten. 


of propert oe 


and with power to employ the most 


learned, skilled and competent in the inspection 
and a vision? Then compulsory classification 
wou 


eminently proper, but not for the pur- 
pose of publishing statistics whose figures might 
mislead the unlearned and inexperienced. Then 
the excellent judgment of such a department, so 
equipped with Officials of superior attainments 
and with superior facilities, might be applied to 
the statistics in develo; ing, not compulsory but 
advisory rates. If such an ideal should be pos- 
sible there is no gainsaying that it would greatly 
tend to the removal of the causes, and therefore 
to the reduction, of fire waste, and consequently 
to lower premiums and to more equitable rates 
as between risks, and classes of risks, and to 
obliterate distinctions, that seem so indefensible 
between “preferred” and “unpreferred” classes. 
It would do much toward satisfying a not un- 
reasonable prejudice against combinations of 
companies or agents arbitrarily fixing rates, and 
— result in permitting more freedom of 
action between companies and agents, and be- 
tween the insured, the state, and theinsurer in 


conterenee over actual and relative values of 
risks. 


BRYON ON SUPERVISION 





Tilinois Attorney Urges Great Weed of 
Uniform Laws 





O. B. Ryon, special attorney for the 
Illinois insurance department, spoke on 
“Supervision.” Mr. Ryon has made a 
special study of insurance laws, and his 
recommendations for uniform legisla- 
tion are the results of mature thought. 
Mr. Ryon holds that supervision is 
necessary, and that federal supervision 
is a dream impossible of fulfillment 
until the constitution is amended or the 
decision in Paul v. Virginia is reversed. 
Therefore it is useless to discuss that 
subject at present. 


Uniform Insurance Laws 


Admitting the fallibility of state in- 
surance departments, Mr. Ryon thinks 
that the supervisory officers will com- 
pare favorably with insurance man- 
agers in honesty and good intentions. 
The greatest trouble lies in the mul- 
tiplicity and want of uniformity of laws. 
Greater uniformity is absolutely neces- 
sary, and fire underwriters should en- 
deavor to exert such an influence in 
this direction as bankers and other 
business men’s associations have to- 
ward uniformity in laws affecting their 
interests. For one thing the charter 
powers of insurance companies should 
be uniform. 


Standard Form of Policies 


The speaker believes there should be 
a standard policy law in every state 
and that these laws should be uniform 
in all states. He cited a case where an 
Illinois man had to pay $100 for three 
months’ insurance of $5,000 on farm 
property, $40 short rate premium and 
$60 “expense of securing the business” 
as an example of how the public is 
abused by clauses inserted in policies 
where no form is required by law. 
He also cited the need of uniformity 
in order to have insurance concurrent. 


Question of Bates 


Mr. Ryon thinks that eventually rates 
must be based on experience and the 
state be the final judge as to their fair- 
ness. “The day when a fire insurance 
company is recognized as a private in- 
stitution has gone by and is never to 
return,” said he, “you are bound to be 
regulated whether you want to be or 
not.” 

He is opposed to unrestricted com- 
petition with wildcats and cut-rate con- 
cerns. He thinks most “anti” legisla- 
tion is unwise, but it is not fair to 
the public to let companies combine on 
rates without restriction. He favors 
uniform classification, with which in- 
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surance departments are made ac- 
quainted. 

On the subject of coinsurance Mr. 
Ryon said he favored the principle, but 
the public needs more enlightenment, 
and the assured should have a voice in 
the application of coinsurance. 


Retaliatory Laws 


Insurance companies should be taxed 
just enough to pay the expenses of in- 
surance departments, and not additional 
sums, as the retaliatory laws often re- 

uire. 

5 The insurance companies should co- 
operate with the states to get fire mar- 
shal laws enacted. : 

They should also unite to have 
Lloyds, interinsurance concerns and the 
like put under supervision. . 

There is no reason why the reinsur- 
ance reserve requirements should not 
be made uniform in all states. — 

Mr. Ryon sees in the joint action of 
insurance departments on life insurance 
an example of what might and should 
be done for fire insurance. 





FPUNKHOUSER ON AFFILIATION 





Says Field Men Can Bring Harmony and 
Good Practices 





Maj. M. L. C. Funkhouser of Chicago, 
vice-president of the Farmers & 
Merchants, spoke on “Affiliation.” He 
referred to the precarious state of the 
business because each state is determined 
to pass drastic laws regardless of results. 
Because insurance companies never know 
what they have earned until policies have 
expired, puts the insurance business in a 
class by itself. on 

He said that, due to lack of affiliation, 
companies themselves are in a large meas- 
ure responsible for some of the hardships. 


Division in the House 


One class of companies considers itself 
as a model. Another class considers the 
rules of the first class too stringent. A 
third class affiliates in no way with the 
second class mentioned. Thus the house 
is divided and the legislatures cannot be 
blamed in all respects for passing hostile 
laws when the companies themselves are 
at variance. : 

Major Funkhouser declared that since 
separation in local agencies has parted 
the union and nonunion companies, it is 
arbitrary and unwise for one class of 
companies now to refuse to affiliate with 
another class of companies of known in- 
tegrity and honesty of purpose when 
good results could be accomplished even 
in different organizations. Demoralization 
will follow nonaffiliation. 


All Companies Are Sufferers 


All companies suffer from rate cut- 
ting and excess commissions, Demoraliza- 
tion brings increased losses and expenses. 

The speaker asserted that the field men 
should not bring into the business the 
personal dislikes and antagonisms of their 
superiors. 

Says Field Men Should Have Power 


The speaker held that the field men, ir- 
respective of organization, can best con- 
serve the interests of the business. They, 
for the most part, will live up to the 
spirit and letter of their pledges. With 
the brains in the business and the capacity 
of the men, it is a pity it cannot be placed 
in a position of professional dignity and 
fairness before the people. To reach the 
plane will require some common ground, 
irrespective of union or nonunion, where 
all can affiliate. 

The field men of the different states 
are the ones to whom should be entrusted 
the conduct of the business so that bet- 
ter practices, observance of rules and 
harmony will result. In conclusion the 
speaker said: 


Effect of Survival of Fittest 


I am not unmindful that there is a Sosting 
among some companics, irrespective of am, 5 
indifference relative to co-operation, or affilia- 
tion, they taking the ground that they can stand 
anything that any other company can survive; 





in other words, it is the “survival of the fittest.” 
Let us stop and consider what is the result. 

As many companies of one class have retired 
from business as of another class; and for the 
retirement of one company, there is the forma- 
tion of from five to ten new ones. The new 
ones do not affiliate, as a rule, taking the ground 
that they are new have no business on their 
books and must obtain agents. And in order 
to accomplish these things they cannot agree to 
maintain commissions or rates. The net result: 
They go into the agencies or towns where the 
older, established companies are operating, and 
then comes the continual “batch of complaints” 
from this town and that town; that rates are 
not being maintained, and that the older, estab- 
lished companies are losing their business. And 
then follows, in natural sequence, the promulga- 
tion of that most foolish, and yet, at the same 
time, the only apparent plan today: “Rates 
are declared off in blank town.” 


No One Is the Gainer 


Who has gained? Not one single company, 
except that it might have put more liability on 
its books at a ridiculous premium; whereas, if we 
could have had affiliation among the field men, 
without restraint, rates and good practices, in my 
judgment, could be maintained. 








Attorney Cockrill Shows How Companies 
Are Discriminated Against 





While the subject chosen for Attorney 
Ashley Cockrill of Little Rock, Ark., by 
the late president of the association was 
“Sins of Legislators,” a theme on which 
Herbert Spencer wrote an essay over 
sixty years ago, the speaker, preferring to 
masquerade under the role of a lawyer 
instead of a “patriotic lobbyist,” chose a 
subject which he believed involved a 
greater number of sins and addressed the 
meeting on “Sins of the Courts.” He 
defended the legislators to some extent, 
saying that their actions were governed 
to a great extent not only by their con- 
stituency, but by their being obliged to 
decide mostly on things of which they 
had no real knowledge. Sins of the 
courts, he said, were committed know- 
ingly, as no one would think of even ac- 
cusing those committing them of igno- 
rance and thus they are unpardonable. 
With assurances that he felt more at 
home in addressing a body of insurance 
men on the legal phases of an insurance 
policy, the speaker came to the main body 
of his paper. 

Companies Discriminated Against 


The first point brought out in the paper 
was the well-known fact that juries, be- 
ing composed in the main of the rank and 
file of the people, look upon insurance 
companies with prejudice and class them 
with other big corporations and monopo- 
lies and thus, while their decisions are 
strictly within the letter of the law, they 


former judgment, although final, was not 
a bar to a second suit, thus permitting 
recovery on the same facts on which it 
denied recovery when the case was before 
it previously, thus destroying entirely the 
usefulness of its former decision. 

Bad Laws Sustained 


Since the states have begun to make 
the policy contracts for the companies, 
requiring that they use such as they pre- 
scribe only, it was expected that compa- 
nies would be relieved from the disadvan- 
tageous interpretations put upon those pol- 
icies constructed entirely by themselves, 
but this has not been realized. Kentucky 
has a statute, which it enforces, that if 
a company removes a suit from the state 
courts to a federal court, the insurance 
commissioner of the state may revoke 
that company’s license. Recently Arkan- 
sas passed a law that was upheld by the 
courts prohibiting the insurance compa- 
nies that belonged to any organization, 
even in outside states, that had for its 
purpose the fixing of rates, from operat- 
ing in that state. Other states impose a 
penalty where companies do not pay the 
loss within. the time stipulated in the pol- 
icy, which sometimes works a hardship 
where a decision has not been reached as 
to the claim being a just one. 

Prejudice Even in Pair States 

Numerous other cases were noted in 
which the companies have been, with un- 
broken consistency, decided against with- 
out consideration as to equity. Even in 
states that are noted for the unquestion- 
able fairness with which everybody is 
considered and treated, prejudice appears 
against the company whenever any ques- 
tion comes up and the decision is given 
from this standpoint. One state holds 
that it is proper to exercise police power 
to impose a penalty on companies for 
failure to pay claims under policies. 

Influence of Poor Lawyers 


Often, too, irresponsible and small local 
companies are sued and their cases are 
presented poorly by the legal talent they 
can or will afford to employ. These de- 
cisions are used by other courts in similar 
cases and thus affect the great majority 
of companies. Companies can not afford 
to hire long lists of famous lawyers, be- 
| cause the legal end of its business is 
| only a very small thing. The great work 

for educative organizations among insur- 
ance companies and men should be to 
engender harmonious cooperation among 
all fire underwriters toward the general 
betterment of the business and in an 
effort to obtain right and justice from 
| legislatures. 








c. T. DEATRICE’S PAPER 


are unjust because coming from a biased | 


mind. The most flagrant fault, however, 
is the discrimination against the compa- 


nies by the judges of the courts, it not | 
being a fact that the law means the same | 


thing toward them as it does toward 
others, but is especially molded to fit 
their case, thus destroying its symmetry. 
It is almost a fact that that there is a 
system of insurance law in the courts 
that differs greatly from other law and 
it is pliable and changeable enough to 


nearly always permit a recovery against | 


the company. It is not unusual to hear it 
said that the plaintiff should collect on 
his policy when he has a fire, no matter 
if he has violated his part of the agree- 
ment. 

Grand View Building Association Case 


Taking the standard policy clause by 
clause, he showed where in different 
states each clause was just the thing that 
would lose the case for the insurance 
company and allow a recovery on the 
part of the plaintiff. One special case of 
this sort was that of the Northern Assur- 
ance Company vs. Grand View Building 
Association, in which the supreme court 
of the United States decided that the pro- 
vision in the standard fire insurance pol- 
icy preventing the waiver of any condition 
of the policy except by written endorse- 
ment on the policy meant exactly what it 
said and the forfeiture incurred by reason 
of the existence of other insurance with- 
out permission endorsed on the policy 
was not waived by reason of the knowl- 
edge of the fact by the local agent issu- 
ing the policy. But recently a second ap- 
peal from a judgment on the same policy 
was made and the court ruled that the 





| Gocal Agent Held to Be the Proper Ed- 
ucator of the Public 





C. T. Deatrick of Columbus, Ohio, state | 


| agent of the Home, read a paper on “The 
| Education of the Public Through the 
| Agent.” 
He referred to the attempts to educate 
| the public through the papers, but feels it 
| has not been successful. The papers want 
| pay for their educational services, and the 
people will not read insurance articles. 
The business man allows the agent to 
handle his insurance, believing he will 
| look after his interests carefully. Some- 
| times the kind of education certain agents 
| give is not desirable, but as a class the 
influence of the agents is strong. Sum- 
— up his conclusions Mr. Deatrick 
said: 


Local Agent the Real Force 


The company is the educator of the special 
| agent, and he in turn the educator of the local 
| agent, but the duty of educating the public falls 


to the lot of the resident agent and through him 
| it must come if at all. 
| Im order to best bring this about the local 
| agent ought to be a representative man in his 
| oaenenniie, in touch with all classes of the in- 
suring public and having their full confidence in 
his ability and integrity. He should know his 
business thoroughly and be able to intelligently 
and effectively tell it when occasion requires, in- 
formed at all times as to the general condition 
of the business in which he is engaged and quali- 
fied to interpret the conditions of the policy, 
with which goes competency in drawing the con- 
tract so that it covers what is intended to be 
covered and not left open for disputes and possi- 
ble litigation. 

He should be ready at all times to give in- 
formation to the policyholder such as will assist 





in the reduction of fire hazard and the improve- 
ment of risks, convincing the public that the in- 
terests of the company and the as$tired are 
mutual, and poor risks at high rates are not as 
desirable as good risks at low rates. 

He should be able to make use of the facts and 
figures secured from the results published by the 
insurance department and demonstrate to his 
people that insurance is not a com an 
policies are not kept in stock to be sdld by the 
— or bushel, that rates are not made from a 
ocal standpoint, but from the experience of the 
companies over a wide range sufficient to obtain 
the average, the companies collecting from the 
many and distributing among the few, further, 
that the stockholders are entitled to a fair return 
on the capital risked in guaranteeing the con- 
tract. 


Should Take Hand in Politicos 


The agent should be encouraged to take an 
active hand in the political affairs of his town 
and county and let the litical element know 
that he has rights as a citizen and that he and 
his business are not to be the continwal target 
of some would-be statesman who desires to ride 
into public favor with all its emoluments by at- 
tacking an alleged and mythical insurance trust. 

While the people are as a rule honest, they 
persist in having erroneous ideas as to the fire 
business. Politicians know this and are quick 
to take advantage of it to further prejucice for 
their own benefit. The agent can largely over- 
come this condition by making his presence felt 
in a political way, for the machine have a whole- 
some fear of votes and when agents get together 
and let their voting strength be known they will 
be treated fully as fairly as other classes, instead 
of being treated as though the business of fire 
insurance was not a legitimate one and the men 
engaged in it were members of a holdup gang. 

Recent experience amply demonstrates this, 
the wisdom of the agent taking a hand in public 
atiairs and letting his influence be felt in a po- 
litical way. Members of the legislature will have 
more respect for fire insurance men and the 
business will not be such a frequent target for 
insane legislation. 





EDITOR ALLISON’S QUO VADIS 





Views the Conditions from the Journal- 
istic Mountain Tops 





Editor Young E. Allison of the In- 
surance Field had for his subject “Quo 
Vadis?” 

He said fire insurance is in its most 
important period of transition. It has 
specialized itself until only a few have 
a good all round knowledge of it. The 
evolution of the schedule systtem has 
been the main factor in forwarding 
scientific specialization. 

Although fire rates have increased 5 
percent on the average during the last 
thirty-six years, the liberality in the 
policy contract has increased 50 per- 
cent. 

As a measure of progress, after the 
Chicago fire, sixty companies were 
snuffed out; after the San Francisco 
| fire less than a dozen. 

Purpose of Schedule Rating 

| Schedule rating has just started. Its 
| purpose and its great reason for exist- 
| ence is that it seeks to discover and put 
| the just and equitable price on every 
| useless as well as necessary hazard. 





| When it does that it offers rewards for 
| removing useless and limiting neces- 
| sary hazards and it defines the penalty 
| for harboring useless hazards. The ef- 
fect of the scientific schedule has been 
| to make possible much of the coun- 
| try’s enormous industrial advancement. 

Some of the points made by Mr. 
Allison are: 


How Expenses are Viewed 

Of course there has been an increase of ex- 
pense to do this, but it would be better for the 
country if every dollar paid for insurance pre- 
miums could be paid out in expense alone and 
no fire occur that would call for one dollar of 
payment. Because insurance never does and 
never can yy pay the business losses con- 
sequent upon the burning of property. 

he improvement in fire insurance as a sci- 
ence founded upon this great movement toward 
specialization has cost millions of dollars, every 
penny of it - tong | valuable returns in invalu- 
able information. ow can no more imagine a 
return to the old system of guessing at insur- 
ance rates and offering a risk to the lowest bid- 
der than ae can imagine the world abolishing 
the use of electricity because it is more expen- 
sive than tallow candles and water wheels. 
Basis of Classification 

Classification is an arbitrary ideal that has 
grown out of the two economic propositions on 
which insurance rests. he first is that insur- 
ance abolishes chance and substitutes the law 
of average probabilities—that is, the individual 
enters his class and benefits by enjoying the 
average of its chances for which he pays an 
average contribution. The second is that insur- 
ance is a tax to be equitably distributed and 
that therefore the same hazard should pay the 
same rate. ‘i 

Now the fire insurance schedule does nothing 
like this. It is not used to determine the class 
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of the risk. The class is predetermined by its 
occupancy or some other condition. The sched- 
ule is used merely to fix equitably the individ- 
ual rate of the risk. After the rate is deter- 
mined the risk is put into a class where all 
sorts of other rates are charged. It is difficult 
to understand how there can be an individual 
rate under the law of average probabilities. 
There is no class rate or average rate in fire 
insurance—there are millions of individual rates 
calculated by scientific methods based upon prac- 
tical experience and experiment. 


At the Parting of the Ways 


We are at the parting of the ways from the 
old but there is yet no indication of the new 
path on classification. It seems to me that there 
must be a revolution in the system of analyzing 
the causes of fire and valuing hazards before 
classification of any kind as an indication of 
equitable rating can have any value. And know- 
ing how little most of us know about the great 
problem I can safely throw my personal sug- 
gestion in. That is, that in determining inher- 
ent hazard for rating purposes only those losses 
can be fairly considered which are original 
losses—that is, where the fire originates on the 
premises. : 

There are indications not to be whistled down 
the wind that some of the states may sooner or 
later demand from the companies costly clas- 
sification reports. 


What the Companies Should Do 


What are the companies to do about this? 
They should show the states how rates are made 
scientifically for the local conditions and the in- 
dividual hazard. Companies that did not use 
scientific formulas would soon be under sus- 
picion. State authorities should be convinced 
that instead of these useless and costly reports 
the whole power of the state should be exerted 
to co-operate with the insurance companies in 
cutting down insurance rates by discovering and 
limiting the hazards and reducing the losses. Fire 
marshals, through the local machinery of fire 
departments and country magistrates, should as- 
certain and report the origin of every fire on 
the premises where it started and thus build up 
experience tables that would show what the 
hazards are in proportion. ¢ i 

I can imagine — more important in the 
scientific development of fire insurance than the 
creation by companies under the national boa 
of a commission that will take into consideration 
the best means of analyzing fire losses and the 
classification of hazards, not merely by occupan- 
cies. 





AT JOPPA LANDING 
Paper Read by Vice-President Going of 
the Shawnee 


Vice-President J. W. Going of the 
Shawnee Fire of Topeka took for his 
subject “Joppa Landing.” The topic is a 
peculiar one, but Mr. Going explained 
that the landing at Joppa is the usual en- 
trance that tourists take to get into Pales- 
tine. It is necessary for the traveler to 
land a considerable distance from the 
shore and be rowed over in boats through 
very treacherous water and submit to vex- 
atious delays and outrageous demands. 

Applying this to the fire insurance busi- 
ness, Mr. Going took the ground that it 
had reached the condition that might be 
compared to the Joppa landing. He 
showed that the state authorities for the 
most part are hostile to the companies, 
and there is entirely too much friction 
between the supervisor and the super- 
vised. Another unfortunate feature of 
the business which he pointed out was the 
fact that the insurance commissioners’ ten- 
ure of office is for a short period. As a 
matter of fact they are not sufficiently ac- 
quainted with insurance to supervise it in 
an intelligent way. He sees no evidence 
of a better understanding on either side, 
but the breach seems widening. 


Anticompact Microbes Will Spread 


More premiums are received from anti- 
compact states in union territory than 
from the rest of the field. If the com- 
Panies are to be intimidated by legisla- 
tion it will only be a short time until all 
the states pass restrictive laws. He 
averred that in a number of localities in 
the anticompact states the agents have 
stood like a stone wall in defense of their 
own interests as well as those of their 
companies, although a strong appeal has 
been made to them by certain companies 
to break over the line. 

He does not believe that the strain on 
the agents can continue much longer if 
companies are willing to write at lower 
rates“in these states. Mr. Going said 
that if a company allows its agents to 
write policies at less than the estimate 
it corrupts its representative and discredits 
itself. In his opinion the companies that 





have cut rates will sooner or later have 
to cut their losses. 


Sentiment as to Insurance 


Mr. Going says that the universal feel- 
ing throughout the field is to the effect 
that the insurance business is a gigantic 
trust. The fact that most companies are 
asking the same rates is responsible for 
this feeling, and any explanation offered 
by the companies is viewed with dis- 
trust. It is evident that anticompact laws 
are popular with the people, and the com- 
panies are making them more popular by 
submitting to them and cutting rates, 
which is the very object the legislators 
tried to accomplish. He said that nothing 
but demoralization will result if all com- 
panies were absolutely independent. The 
very nature of the business requires con- 
fidence and cooperation. 

Persistent, Consistent, Insistent 

He said that education among the peo- 
ple should be persistent, consistent and 
insistent. Success cannot be gotten by 
exploiting the virtues of one class of 
companies as compared with another. 
Reputation, in place of notoriety, should 
be a guiding star. Fooling the public is 
a dangerous procedure. The companies 
should endeavor to reach an understand- 
ing with the assured in anticompact states. 
He said that those who occupy official 
positions have certain prejudices and mis- 
conceptions, and this will be found among 
many of the assured, but most people are 
honest in their beliefs. 


The Remedy—The Local Agents 


Mr. Going declared that the local agents 
are the instrument by which the public 
officials and the people can be educated 
as to fire insurance. He does not advo- 
cate the formation of a political organ- 
ization, but asserts that the local agents in 
their communities can exert an influence 
that will not be despised by any candi- 
date. He says that the associations of 
agents can carry the true gospel to the 
places where more or less ignorance pre- 
vails. The spirit of the times requires 
that the business be conducted openly, and 
officials should be met in a persectly frank 
and intelligent way. 
said: 

Sees a Bright Star 

The business is beset with troubles and 
tribulations and the perils seems to increase the 
respect and veneration of those who have seen 
service in its ranks. The very troubles experi- 
enced increase your veneration for the profession 
and create an inspiration that will be preserved 
in song and story. 

The public is fickle and maligns the business, 
the legislature considers you a prey and proceeds 
to treat you as a common ——: I have sug- 
gested a remedy, but could hardly do more on 
an_occasion of this kind. 

It is a rough and boisterous sea, but I am 
more sanguine now than I have ever been in my 
life that the very oppressive conditions are but 
the sign of a return to reason and the promised 
land is in sight. 


CASUALTY APPOINTMENT: 
Ohio . 


Amer. Cas.—R. P. Glosser, Crestline; C. A. 
Cox, Elyria; 'W. R. Chase, Marion; Curtis & 
> mates Cardington; Annis J. Pollock, Mt. Gil- 
ead. 





Central Acci.—Geo. Croszy, Lorain; McCor- 
mick & Cherrington, Gallipolis; W. W. Mulford, 
Salem; C. D. French, Lisbon; D. R. Young, 
Painesville. 

Continental Cas.—T. R. Aten, Mansfield; D. 
Se, Roseville; J. R. Kirkpatrick, Zanes- 
ville. 

Empire State Surety—C. A. 


Davis, Xenia, 
Frankfort—F. H. 


Huntsberger & Son, Mt. 


Vernon; W. L. Stacey, Nottingham. 
Fid. & Cas—W. R. Tyler and H. J. Weitz- 
man, Huron. 


General Acci., Pa.—Moses Schleshinger, Co- 
lumbus; C. E. Williams, Piqua. 

Hartford S. B.—Snyder & Abele, Ironton; 
Nellie —, Fostoria. 

Ill. Surety—W. E. Harness, Troy. 

Maryland Cas.—H. E. Strong, Choate Falls; 
W. V. Young, Dennison; J. T. Haines, Martin’s 
Ferry; Trout & Anderson, Springfield. 

Metrop. Sur.—Wayne Cahall, Georgetown. 

Natl. Cas.—C. W. Naas, Lima; J. S. Page, 
Springfield; S. C. Hoag, Liberty Center. 

New Amsterdam Cas.—A. O. Wulfhorst, Del- 
phos; D. J. Kilbourne, Dayton; Joel Weininger, 
Fostoria; J. D. McGill, Van Wert. 

N. Y. Pl. GlL—C. W. Perry, Cadiz. 

Phila. Cas.—E, E. Bailey, Eaton; CM. Samp- 
son, Findlay; Wm. Miller, Chillicothe. 

Preferred Acci.—Kirschner, Wideman & Uhl, 
Tass Health & 

. S. Healt Acci—T. M. Carpenter, Deer- 
sulle; F. L. Gardner, Mt. Vernon; A. G. White, 
Leipsic; G. E. Blume, Alliance; Chas. E. Myers, 
Canton. 

United Sur.—B. B. Fristoe, New Lexington. 


In his conclusion he 
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“estern and Southern Department, 205 La Salle Street, CHICAGO 





}- 4. LENEHAN, General Agent 


CHAS. R. STREET, Ase’t General Agent 
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10% commission paid 
Illinois and New York. We also write AgroMOBILE insurance 
theft anywhere in the United States, Europe or Canada. i» 10%. 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS 


_ MARSH & McLENNAN 


New York 
WILLIAM 


159 tA SALLE STREET 


Lendon Office: 


Office: 
STREET 123 BISHOPSGATE STREET 





sORHAM-BRADEN COMPANY, GENERAL AGENTS 


10 South Fourth St., Minneapolis, Minn. 


CAMDEN FIRE INS. ASS 
NS. CO. 


Ww 
ILLINOIS SURETY 


N. OF CAMDEN, N. J. 
COUNTY FIRE I OF PHILADELPHIA, PA, 
CAPITAL FIRE INS. CO, OF CONCORD, N. H. 

N RUNSWICK FIRE INS. CO. OF NEW BRUNSWICK, N, 
NEW ENGLAND UNDERWRITERS AGENCY OF CON 

NEW AMSTERDAM CASUALTY CO 


J, 
N, H. 


CORD, 


OF NEW YORK, N. Y. 


COMPANY OF CHICAGO, ILL. 


AGENTS WANTED IN MINNESOTA AND WISCONSIN 





The Eagle Fire Company 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital - - - $300,000.00 
Net Surplus - ~ 477,620.07 
Assets - - - - 1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Cash Capital, $1,000,000 00 
Assets, - - - $5,178,071 22 


Net Surplus, - $1,094,932 62 
HEAD OFFICE: 
Cor, William and Cedar Streets 





LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


571 La Salle St., 


Amer. Assur.—W. A. Clark, Tippecanoe City; 
. H. Glenn, West Carrollton; D. J. Davies, 
ansfield. 
American Cas.—T. M. Byers, Delaware; J. 
H. Barnville, Chicago; Edwin Bogart, Tiffin. 
Continental Cas.—J. M. Warehine, Bellaire; 
C. R. Weaver, Cecil. 
Fid. & Cas.—Bishop, Bishop & Darling, Cen- 
terburg; G. A. Klahr, Sycamore. 
meral Acci., Pa—J. C. Vonseighel, Canton; 
H. D. Medford, Alliance 
Great Eastern Cas.—O. S. Davis and H. A. 
— “..- 
arylan as.—J. W. Berkley, Ironton; O. 
W. Donart, Paulding. ° 





North Amer. Acc.—F. W. Bentley, New 
Athens; J. V. Latham, Freeport; J. L. Weise, 
Ottoville. 


Penna. Cas.—E. C. Halcher and Chas. Wyatt, 

— 
oenix Preferred Acc.—C. T. Breidweser, J. 

W. Bencic and E. I. Lawrence, Cleveland. J 

Standard Acc.—R. E. O'Byrne, Oxford. 

American Cas.—T. E. Miller, Lancaster. 

Aetna Acc. & Liab.—F. W. Wallace, Spring- 
field; W. H. Kendall, Cleveland; C. H. Ban- 
croft, Columbus. 

Frankfort—A. F. Monroe, Cleveland. 

Md. Cas.—R. W. Wortman, Defiance. 

New Amsterdam Cas.—Campbell & Whittaker, 
Toledo. 

North Amer. Acc.—F. A. Jones, Middleton. 

Pa. Cas.—Edward Martin and W. S. Seabury, 
Columbus. 


Chicago, Ill. | 


| 
| 
| Agents Wanted ia Illinois 
| 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 


nagement since 1872. 
Pp 


ma 
Applications from leadin 
soliched. gZ agencies 


Henry P. Magill & Co. 


General Agents 
| 84 La Salle Street Chicage 


VIRGINIA STATE 


| INSURANCE COMPANY 
OF RICHMOND 
| Geo. L. Christian, President 

Robert Lecky, Jr., V. Pres. and Sec'y 


$821,402.42 
859,122.2) 








Assets - - ° ° 
Surplus to Policyholders - 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
159 Le Salle St. CHICAGO 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets 





- 786,134.77 
Losses Paid 3,9082,143.00 
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POINTERS ot 


FOR LOCAL AGENTS. 











Question—I recently issued a policy 
with mortgage clause attached (long 
form). The company asked for short 
form or cancellation of the policy. What 
effect will this have on the mortgagee’s 
interest, also the mortgagor’s or owner’s? 
Why would a company accept the same 
risk with a short form? 

ANswer—The mortgage clause referred 
to in all probability was attached to a 
policy covering either a special hazard or 
upon personal property, and the com- 
panies, in such cases, generally insist upon 
the short form loss payable clause. They 
prefer the short clause for all classes, yet 
do not object when the long form is at- 
tached to policies covering mercantile or 
other preferred building risks. The long 
form subrogation clause vitiates some of 
the policy conditions is the chief reason 
why it is not desired in connection with 
special hazard; while the short form ap- 
plies subject to the provisions and condi- 
tions contained in the policy, and is not 
a forerunner of possible entanglements in 
the way of subrogation rights of the mort- 
gagee or other troublesome features. 

The short loss clause properly protects 
the mortgagee, as it expressly stipulates 
that, in event of loss, insurance shall be 
payable to him as his interest may ap- 
pear. This interest can be very readily 
determined when loss is being adjusted, 
and as to the assured, he too is furnished 
the same protection. In short, the short 
clause may be used in every case without 
injuring in any manner the interest of 
either the mortgagor or the mortgagee. 

The National Board of Fire Under- 
writers, through its committee on con- 
struction of buildings, issued in 1905 a 
building code which was adopted by New 
York City and subsequently by a number 
of other large cities. 

Two years and great expense were 
given to the formulating of this code and 
it was submitted for criticism and sug- 
gestions to eminent experts in the art of 
building construction everywhere. A 
copy of it was sent to the mayors of the 
1,001 cities of America having over 5,000 
population. This code should be en- 
acted as a whole by the council of every 
large city and in an abbreviated form by 
the smaller ones. It would be difficult to 
overestimate the importance of this duty. 

But a new code can be effective only 
on new construction. What can be done 
to reduce existing dangers? Much. 

Charles G. Smith, who is a member 
of the court before whom disputes be- 
tween builders and city inspectors in re- 
gard to the application of the code in 
New York City are heard, the decision 
of this court being final, was asked by 
the fire marshal to suggest ways for the 
regulation of common dangers in business 
districts. The painstaking, succinct and 
forceful recommendations of this high 
= on this important matter fol- 

ow: 

First. All internal openings in brick 
dividing walls between buildings, includ- 
ing those in brick partition walls, shall be 
bricked up, making walls solid; or, in 
cases where this is not practicable, intro- 
duce approved fire doors. Such openings, 
when unprotected, permit small fires to 
spread, often resulting in disastrous con- 
flagrations. 

Second. Protect all buildings from 
outside exposure fires by parapeting all 
brick exterior and dividing walls at least 
three feet above the roof for the ware- 
house class, and not less than two feet 
for all other buildings. Protect all ex- 
terior openings with approved fire shut- 
ters, and where such shutters are not 
practicable, then approved wire glass with 
metal window frame and sash can be 
used. 

Third. Enclose stairways, elevator 
walls, hatchways and all similar vertical 
openings through floors with brick or 
other fireproof material, having approved 
fire doors at all apertures. 


or other combustible material for roof 
covering to buildings. This, however, 
shall not prevent the repairing of any 
combustible roof, but the renewal of any 
such roof shall not be permitted. 

Fifth. Require all chimneys to be built 
with brick walls not less than eight inches 
in thickness, continuously lined on the 
inside with well burnt clay or terra cotta 
pipe. Chimneys for high-pressure boil- 
ers shall have brick walls not less than 
twelve inches in thickness, the inside four 
inches of which shall be fire brick laid 
in fire mortar for a distance of twenty- 
five feet in any direction from the source 
of heat. All smoke flues which are 
heated to a high temperature by smelting 
furnaces, steam boilers and similar appa- 
ratus shall be built with double walls of 
suitable thickness, with an air space be- 
tween the walls, the inside four inches to 
be of fire brick laid in fire mortar for a 
distance of not less than twenty-five feet 
in any direction from the source of heat. 
All pipes for hot air should be at least 
two inches from woodwork, and all steam 
pipes should be not less than one inch 
from woodwork. 

Sixth. Special attention should be 
given to large area buildings and build- 
ings of excessive height. The necessity 
of avoiding, as far as possible, vertical 
openings in such buildings, particularly 
when occupied for mercantile and manu- 
facturing purposes, is apparent. Experi- 
ence has shown that these buildings are 
dangerous as conflagration breeders. 
Seventh. Provide for the proper care 
and removal of ashes and all rubbish 
and dirt from buildings, especially from 
cellars, attics and yards. Authority 
should be given the Chief of the Fire De- 
partment to enforce this regulation and 
the regulation covering the handling and 
storage of explosives. 

Eighth. Require all electric wiring to 
be installed in compliance with the rules 
and regulations of the National Electrical 
Code. 

Ninth. Install suitable internal appli- 
ances for extinguishing fires, viz.: auto- 
matic sprinklers, stand-pipe and hose, 
chemical fire extinguishers and fire pails. 

Tenth. Examination of the Fire De- 
partment and Public Water works should 
be made at fixed intervals by the city 
authorities. Many of our cities have out- 
grown their public facilities for extin- 
guishing fires and the authorities should 
make careful study of this question with 
a view of extending the fire department 
and water supply service, including water 
mains and hydrants of modern types, not 
only making them adequate for present 
necessities, but also providing for future 
demands. D. S. Creamer, 

Ohio State Fire Marshal. 


It has become the general practice with 
agents writing whisky and tobacco in 
bonded warehouses to include government 
or revenue stamps in the form. While 
the companies do not always criticise this 
unqualified form, they always prefer, and 
some companies require, the following 
provision, which agents should embody 
whenever possible : 

It is understood that such government stamps 
(attached or unattached) as are redeemable, or 
whose value is recoverable from the government 
by. reason of loss by fire, are not covered by 

is policy. 

The pertinency of this clause is ob- 
vious. By its omission an assured may 
possibly collect from the government as 
well as the company. 


They say anybody can be an insurance 
agent. Anybody can who gets a com- 
pany, but he may be an agent in name 
only. As a sample, a firm who has been 
in business for some time wrote a thou- 
sand dollars on two buildings, intending 
the policy to cover $500 on each building. 
A properly educated insurance agent 
wrote the same amount but said $500 on 
each. The fire came and when the loss 
was adjusted the company that wrote 
$1,000 paid just twice as much as the ones 
that wrote, as was intended, $500 on each. 
These agents have said insurance is a 
calling, not a profession. The companies 





Fourth. Prohibit the use of shingles 


THE SPRINGFIELD UNDERWRITERS 
MUTUAL FirRE INSURANCE a en 
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F. A. ROTHIER, Pres’t ADAM BENUS, Sec’y 
COOPER ("= " 
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The Delaware Fire Insurance Co. of Dover, Del. 


Capitai, $200,000.00 


This Company had only ‘$17,250 involved in the San Francisco conflagration, whieh has 
1 been paid in full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 William Street, New York 
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CHARTERED 1838. PERPETUAL. 


CAPITAL . . . $150,000 
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G.W.POHLMAN - - President|| William H. Calvert, President 
E.W. BURNET - - Secretary Winfield S. Hukill, Jr., Secretary. 
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Gash Capital $300,000.00 Reinsurance Reserve - - 
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THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 
President. J. H. LEIDING, Secretary 
ASSETS, $83,680.25 NET SURPLUS, $70,620.44 


Agents Wanted in Ohie. Surplus Business in other States considered. 
J. H. LEIDING, one S Insurance 


A. B. IDESON, 





know now the agent should be qualified 


HOME OFFICE: 3 Masonic Temple. i " - CINCINNATI, OHI€ 
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by experience or education to write a pol- 
icy that will cover as intended—Local 
Agent. 





NORTHWEST MEETING IS ON 
(CONTINUED FROM PAGE 1) 


man who could gather plenty of shekels 
for other people, but was always “dead 
broke” himself. He reported cash on 
hand of $6,982, more than the net surplus 
of some companies at the present time. 

yey d Briggs, in a voice stentorian, 
said that the present membership was 722, 
of which 686 were active. Nineteen died 
during the year, some resigned and a 
— were dropped for nonpayment of 

ues. 

Becommends a Proper Home 

The most important recommendation of 
the board of directors was that a home or 
room be secured for the association and 
its library with a proper custodian in 
charge and thus make the present farce 
of a library useful. 

Vice-President Frank C. Haselton did 
the usual act while the president read his 
address and appointed a committee on the 
address. Mr. Haselton, by the way, ap- 
peared as excellent presidential timber 
and has a voice that can be heard from 
Dan to Beersheba. 

The official photographer was there and 
tried to take a shot at the assembled 
audience. Half of the members were fac- 
ing the other way. 

Superintendent Vorys Well Received 

Superintendent Vorys, of Ohio, in tow 
of C. T. Deatrick, of the Home, is some- 
thing of an Adonis in appearance with a 
pleasing and well carrying voice. His 
address, the annual, was strong and well 
put. Mr. Vorys is the presidential cam- 
paign manager of Secretary of War W. 
H. Taft, Ohio’s favorite son. President 
Meeker in introducing Mr. Vorys re- 
ferred to him as coming from the state 
of presidents and president makers. Mr. 
Vorys declared he did not want to lose 
his identity in the realm of insurance, 
even though engrossed in political duties. 

Transferred to the Honorary Roll 

J. L. Cunningham, president of the 
Glens Falls; Palmer, the well- 
known Omaha local agent; C. S. Hollins- 
head, former president of the Union of 
Philadelphia; G. W. Hayes, former north- 
western manager of the Western and 
British America; J. B. Wharton, former 
Illinois state agent of the German of 
Freeport; R. N. Jessop, former Illinois 
state agent of the Phenix; C. P. Wofford, 
formerly with the Royal Exchange, and 
J. W. Vinson, of Jerseyville, Ill., were 
elected to honorary membership. 

0. B. RByon—the Pooh Bah 


O. B. Ryon of Streator, Ill., attorney, 
local agent, politician, insurance depart- 
ment advisor, legislative guide, is small in 
stature, but mighty in his good fellow- 
ship. He thinks as he investigates. Gov- 
ernor Deneen of Illinois appointed him to 
look into insurance matters and recom- 
mend what measures were needed in IIli- 
nois. On Mr. Ryon’s report, Governor 
Deneen based the insurance part of his 
message. Mr. Ryon was the administra- 
tion spokesman in insurance matters in 
the lobby last winter. 

His paper took well because he knew 
what he was talking about. 

Major Funkhouser’s Address 


Major M. L. C. Funkhouser of mili- 
tary as well as insurance fame is about 
the finest looking man in the business. 
He is president of the Illinois Field Club, 
the nonunion body. The field club mem- 
bers this year were out in force. Major 

unkhouser spoke with emphasis and 
could be heard even out in the lobby. His 
Paper probably was the one that cut with 
a keener edge than any other. 

Mr. Cockrill, the distinguished Arkan- 
sas attorney, is one of the eminent mem- 
bers of the bar of the southwest. His 
Paper needs to be read to be appreciated. 
t can not be digested until it is studied. 


Allison Appears the Second Time 


Editor Allison of Louisville, ever wit- 
ty, ever serious, beloved for his tender- 
ness and sympathy, has been signally hon- 
ored by the association. This is the sec- 
ond time he has been called before it. He 
18 too good to lay fallow very long. 





Where Mr. Going Got His Subject 


Vice-President Going of the Shawnee 
Fire took a peculiar subject, “The Joppa 
Landing.” It is easily explained. rs. 
Going went abroad a year or so vis- 
iting, among other points of interest, the 
Holy Land. Her experiences have been 
put in book form under the very clever 
caption, “Going Abroad.” Her descrip- 
tion of Joppa landing, the perilous de- 
scent to the row boats, and the ride over 
to the main land amid rocks, breakers 
and shoals is vivid. Her distinguished 
husband no doubt got his inspiration for 
his subject from Mrs. Going’s portrayal 
of her Joppa experiences. 


Deatrick Represents the Field 

C. T. Deatrick, the Home state agent in 
Ohio, the only field man on the program, 
was the first speaker Thursday. His 
friends came from Buckeyeland to push 
him for the presidency of the association. 
Ohio has never had a field man as presi- 
dent and the specials in the state are urg- 
ing that the spoils belong to them. They 
are out for Deatrick and expect to land 
him—if not this year, at least two years 
from now. 

Ladies Present a Gavel 


During the afternoon session Wednes- 
day the ladies auxiliary of the Illinois 
State Board presented President Meeker 
a gavel. Before that he had to pound 
with a lead pencil on the water pitcher 
and the members thought he was execut- 
ing some musical eccentricity. 


New Members Elected 


New members elected were Secretary 
Watson, of the Eagle; General Agent H. 
J. Hoffman, of Mt. Sterling, Ky.; C. W. 
Davis, Chicago, special agent of the St. 
Louis; F. L. Stabler, Minneapolis, special 
agent North British; H. E. G. Kemp, 
Oshkosh, special agent Gorham-Braden 
Company general agency; W. F. Abbey, 
Decorah, Iowa, special agent Northwest- 
ern F. & M.; Secretary Geo. Essig, of the 
Metropolitan; Secretary Damkoehler and 
Superintendent of Agents Hughes, of the 
Concordia; F. J. Haskell, of Omaha, spe- 
cial agent state of Nebraska; W. A. Bau- 
mann, Winona, special agent Michigan 
Commercial; Secretary Haight, of the 
Calumet; H. H. Ingalls, Chicago, special 
agent Williamsburg City; R. K. Meeker, 
Indianapolis, special agent German of 
Pittsburg; J. A. Scheib, Indianapolis, spe- 
cial agent Western of Pittsburg; G. T. 
Wilson, Dayton, Ohio, special agent Ger- 
man of Pittsburg. 


O. J. Graham, Des Moines Fire, Des Moines; 
Howard V. Luce, Sun of England, Lansing; 
C. Delaney, Sun of ~~ ig Okla. ; 
Floyd Irish, inspector, Hammond, nd.; P. 
Wippell, Dixie Fire, a E. H. Goodman, 
Northern, Omaha; H. H. Rimington, Jefferson 
Fire, Philadelphia; C. Lee Abell, secretary Union 
of Buffalo; John E. wee L. & L. & G., Jack- 
sonville, Ill.; Fred W. Andrews, Detroit F. & M., 
Detroit, Mich.; John R. Brown, State of Iil., 
Rockford; Ed. H. Smith, secretary Farmers’ of 
Cedar Rapids, Ia.; C. D, Mullen, secretary Co- 
lumbia Fire of Omaha; Geo. H. Holton, P ix 
of Hartford, Des Moines; J. R. Hyde, Dubuque 
F & M., Woodstock, Ili.; Frank E. Hathorn, 
Hanover Fire, Des Moines; Henry P. Magill, 
eneral agent, Louisville Fire, Chicago; A. W 
| New Hampshire, Columbus; J. C. Whar- 
un, Cincinnati; E. W. Case, L. L. & G., 

R. F. Howe, Lincoln Inspection Bu- 
reau, Lincoln, Neb.; Geo. W. Stuck, American, 
Peoria; Lee J. Hamlin, Home of New York, 
Omaha, Neb.; H. J. Habble, inspector, Rockford, 

<. & G., Milwaukee; 
d, David 
i has. W. 


Indiana lis ; . Macham, Michigan Commer- 
cial, Tadlanepelie; F. 


’ M. Rice rintendent of 
a Des Moines Fire; . 3% Johnson, Jr., 
estern Factory Assn., Chicago; Louis L. w, 


Fireman’s Fund, Minneapolis; Walter R. Spen- 
cer, Commerce, Indianapolis; W. M. Frink, Se- 
curity, Decatur, Ill.; F. D. Prentice, secretary, 
Ohio German; Riddell Miles, supt. of agencies, 
Ohio German; Jas. M. Moran, National Union, 
Chicago; B. B. Weed, Orient, Minneapolis; D. C. 
Morgan, O. C. Kemp general agency, Columbus; 
| Dreihs, Metropolitan Fire, Chicago; Ev 

. Tanner, Jefferson Fire, Paris, Ill.; L. P. A 
oe me Denver, Colo.; Wm. Wright, Peoples’ 

ational, Pg ms Wis.; Roger E. Browne, L. 
& L. & G., Fargo, N. D.; J. F. Norse, North- 
western National, Chicago; Wm. A. Graham, Ger- 
mania Fire, Omaha; A. H. Dinning, Walla Walla 


Fire, Chicago; C. B. Koett, Hamburg Bremen, 
Ottumwa, Ia.; F. S. Hoskins, Home of New 
York, Cleveland. 





Hawxhurst Presides at Blue Goose 


The Blue Goose was presided over by 
M. M. Hawxhurst in the absence of Most 


Loyal Grand Gander A. F, Hebgen, who 
is ill with nervous prostration. The Wis- 
consin men presented resolutions provid- 
ing for a grand nest, composed of dele- 
gates from state nests, these to elect grand 
officers. The Wisconsin nest will there- 
fore become a state nest. The new order 
provides for the annual feeding in Chicago 
during the Northwestern meetings. This 
cleared the decks of all friction and elim- 
inated the misunderstanding in the field 
as to the motives of the Wisconsin gan- 


ders. 
Blue Goose Meeting 

The Blue Goose held a meeting last 
night at which a financial statement was 
prepared showing receipts and disburse- 
ments of the order from date of organ- 
ization to September 16. The total re- 
ceipts from all sources were $2,599. The 
total expenses were $1,409. 

The membership is 1,112 divided among 
the states as follows: 


Wisconsin Grand Nest .............-++0+5 98 
DE ekGe tte GA EEC SGC Ss dd oKR ins +b dd EwS 161 
PCR R Gis 05ésbsosabaaerdrapektaew vas 131 
ES Peas csr eeess bites bet seaumers 91 
DC REEAe eon Hadas sod 00a ceKhb ees ive sawe 77 
Ly icc csaneseusdacsavterabss 74 
EE Aaeeb ies cede nedeed eR RRae deve 72 
> dl wn .0h teh .0.6:00 en 0ce needa éSehonenee 64 
EK 56.05 06 e060 Rak RRERERET NEC ENEO 58 
ET aia ane ciate Ciena wD Cw ae ees 48 
ee eee ee eae 47 
is npn etl anssnweetaneeee sabes 46 
North and South Carolina................ 39 
NODCOEUR cccccccccccccccesecscesccscenes 39 
hs ES EES AS ane ee 27 
DL os sipanksinieeiotbenenashuwes 11 
EE prec cer eeent eekediewh ahah een’ Q 
SE da.chd std de-onsdtievnns h6e bd GeSe 6 
ED iintvnc ans e00.0eedunsekegesas neat 5 
EE <nactad¥seseveednbessabwke 4 
SE Wénteaed beabecadawncenueanes 4 
EE Shh bak Ode Bexdsw400kdsnebiedarees 1 
DECGTED. 6.cccccccacccsccenccecovece 1,112 


Other Social Festivities 


Aside from the Blue Goose, the Minn- 
dako-wis Tribe holds its annual powwow 
this week. The Adelphians will celebrate 
their tenth anniversary with H. N. Kel- 
sey presiding. Some of the companies are 
holding annual field dinners, among them 
the Sun and L. & L. & G. 








Want Column 


One dollar per insertion. Limit, five lines. 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 





Ad- 


Prominent Chicago Agents — 
Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 


Agente for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
Calumet, lowa Home, American Bending Com- 
pany and Casualty Company ef America. 


RITCHELL & MILLER 


WHITNEY & BARBOUR 
136 La Salle Street, Chicago 














Agents: of H 
peg Rn. etic Pret 
Spring ; y 3 ’ $ 
Camden; Teutonia, : Pei 3; Westera Re 


Union; Commonwealth. 





@ 3. ULLMANN © A. NEWTON 
i J. ULLMANN & CO. 
* 


159 La Salle-ti., Chicage 

Agents for 

NEWARK FIRB - - 

CAPITAL FIRE - - 
STATE FIRB (Lt4.) 


- Liverpool, Eng. 








Leading Hgents and Brokers. 
ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bidg., Gt. Louls 
eed. Qrmmtaene pts 





a ‘ 
dent agents and 


brokers. 

Norwich Uni 
phia U: . ’ 
Btar, Dela Austin, Frankfort, N. Y., Pilate 
umbia, and U.8. Fidelity and Guaranty of Md. 





CHURCHILL WHITTEMORE CO. 


= Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
on insurance on Bt. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak? 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 


Actuarial, 














EXPERIENCED INSURANCE STE- 
NOGRAPHER on La Salle street, Chicago, 
wants extra wor Special agents’ or ad- 


justers’ correspondence preferred. R 17. 


PRIVATE OFFICE and desk room for 
rent. Suite 1011 New York Life build- 
ing, Chicago. 


WANTED—Position as examiner in fire 
general agency by man thoroughly experienced in 
passing business in central and western fields for 
large companies; highly recommended; best ref- 
erences. F12 


WANTED — Good nonunion com: of 
not less than $200,000 capitalization that will 
accept farm risks. G. Erickson, Antigo, Wis. 


WANTED—SPECIAL AGENT for the 
Middle Western States. Thorowghly experienced 
and efficient; g sala to the right man. 
State lence, age and salary desired, and 
furnish references. Address W 21, care of Tur 
WEsTERN UNpERwriter, Chicago, in. 


EXPERIENCE UNNECESSARY—An in- 
experienced, country-town agent in his first four 
days sold eleven MPERIAL accident policies, 
covering $55,000—principal sum, with $261.50 
paid premiums; agent’s first profits $104.60; 
same on each renewal premium of this busi- 
ness. We personally assist our agents. If you 
are square, “Come with us and we will do thee 
‘ood. Address Supt. of Agencies, Imperial 

ccident Ins. Company, 189 La Salle street, 
Chicago, Ill. (Operates in Illinois only.) 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 
FEDERAL LLOYDS 


159 La Salle St., Chicago. 


Cash Assets December 3ist, 1906, 
$167,011.44. 


Unlimited Liability of Underwriters. 


























SURPLUS LINES TARIFF RATES 





M M. DAWSON, F. I. A. 

. OONSULTING ACTUARY 

Member of th warial Anette, 
em of the Act Boeiety of = 


Fellow of the Institute ef Actuaries, 
the Deutesher Verein fuer Versicherungs- Wissea- 


No.1 1 Broadway, New York Gity 


AMES W. GLOVER, Ph. D. 
(in mathematics) 





Consulting Actuary 


i312 Geddes Avenue : 
J H. NITCHIE, 
_ ACTUARY, 


153 La Salle Street, CHICAGO 
919 Association Building 


TSZLEPHONES: Central 789. 


Ann Arbor, Mich. 





Automatic 8002 








Onsurance Attorneys. 





WHITE, JOHNSON, 
McCASLIN &CANNON 


Counselors at Law 


IM6 to 1421 Williamson Bidg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





Hartwell Cabel. J. Lewts Kehi 


CABELL & KOHL . 
Attoracys st Law 


810 First Natl Bank Bidg., Cinsinaad, O, 


Special attention given to insusames enass. 
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Provident Life an Trust Company 


OF PHILADELPHIA 


Seuromve fe Foree, aeaeeees 839.00 ins Assets, $61,639,557.56 
are um premium rates of the Provident are exceed- 
r of form ingly low and Pe ln cel by large 
aad all essentials. annual dividends.  —aaed ’ 
1 CORRESPONDENCE WITH AGENTS SOLICITED 
General its, Western Ohio - 312 Union Trust Building, Cincinnati, Oh 
» Cio a se ‘Gacheld B Cleveland. Ohio Ohio 
Grieg off eet aning i I 
fuss Speer ‘$55 et. « -« 4 Home Bank Building eh 





The Company OF the People, BY the People, FOR the Pessio 


THE METROPOLITAN LIFE INSURANCE CO. 


incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 
Proof ef Public Confidence The Daily Average Business During 1906 
Thie Compasy has more premium-paying busi- + per day in Number of Claims fet. 6,163 per 
nese if fofee im the United States than any other y in Number of Policies Placed and Paid for. 
Company each of the last thirteen years has si 320, 403.09 per day in New Insurance Placed 
| i i aceepted and iseued then 


and Pai1 for. $138,909.09 per day in payments 
panforrs a2 whee to Policy-holders and addition to Reserve. 


$81,465.58 per day in Increase | of Assets. 








We 


of New York 
° SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
200-202 Groadway, New York. 











The... 


Northwestern 
National 


\ il Minneapolis 
NVITES your attention to its new 
agency proposition as embodying the 








most desirable business opportunity 
afforded in the life insurance field. » # 
The reorganization of its agency forces 
and the entering of additional Western 
States offers especially advantageous posi- 
tions for reliable men who desire to estab- 
lish permanent business connections, 








ef the Most Approved Forms M. L. DUNCAN, Manager 


Applications for Agencies should be addressed te 
LOUIS H. PARKER 





BUGENE MN. WINSLOW, President 
Daniel D. Vise reat | 








” , Darton, © beets, Ass’t Sec'y | General Agent 
Reltable and ears Agents Wanted = 159 La Salle St., CHICAGO | 
Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 








Tnsurance 
Casualty Company 


of America 


HOME OFFICE, NEW YORK 














Surplus Lines 








WM, D. FAIRBANKS CHAS. F.MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 











Capital fully paid $100,000 
Report of examination by Illinois department as of June 18, 1907 
Assets - - - $182 836.65 
Total Liabilities, except capital, 47,675.27 
*Net surplus - ~ - 35,161.38 

*Net surplus over all liabilities with reinsurance reserve computed on full 
pro rata basis, $15,905.59. 








LEBO,. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 


